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. FRED,gW. FLEMING, President 
ADMITTED ASSETS 


Mortgage Loans on Real Estate, first liens.... 
Bonds, Market Value 
Premiums in Process of Collection (not over 


$ 552,720.66 


1,112,464 .45 


Nis ciara CHAD 2 resis os ct erate ao tie iel's ats aaa 623,101 .66 
Cash ap Omee and Banks... .... 2.0%. occ cess 238,904 .44 
Accrued Interest on Investments............ 26,269 .67 
Oiier- Admitted Assets... o.cjecve ce esece ees 393.49 
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$2,553,854 .37 
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CONDENSED FINANCIAL STATEMENT 


CENTRAL SURETY AND INSURANCE CORPORATION 


KANSAS CITY, MISSOURI 


As Certified to the United States Treasury 
As of June 30th, 1928 


$1,200,000 additional capital and surplus has been fully subscribed. The September 30th statement will show 
$1,000,000 ‘capital, $1,000,000 surplus, with balance of new funds assigned to contingent reserve. 
Agents who are interested in forming a connection with a fast growing company under experienced management 


CASUALTY INSURANCE AND SURETY BONDS 


DENNIS HUDSON, Vice-President 
LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Losses (excluding 
Sclkedtile OR) bes occa ees 
Reserve for Compensation and 
Liability Losses (Schedule ‘‘P’’) 


$ 881,511.10 


$ 55,056.85 
253,216 .76 


308,273 .61 





Reserve for Commissions................... 173,389 .24 
Reserve for Taxes and Other Items Payable. . 52,423 .83 
Reserve for Reinsurance.................0.. 13,125 .02 

PGEAM I CSRE YES os co 5 hc oven hee Aa $1,428,722 .80 


aT) ae 
Surplus 


$600,000 .00 
525,131 .57 


Surplus to Policyholders 1,125,131 .57 
Total $2,553,854 .37 
nm" increased $100,000.00 by stock dividend June 30th, 
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A Plain Statement 


While gratified by the large increase in its new 
business, this Company is primarily interested in 
the carrying out of a well defined, long time pro- 
gram of development consisting of— 


1st —Specializing on the larger and more desir- 
able risks through its Preferred Life Plan 
and offering to this group the unusual 
savings to which this plan of operation 
entitles them. 
2nd—The building of a high type of sales or- 
ganization capable of dealing with the 
business and professional men who make 
up this Preferred group. ; 
3rd—The training through personal instruction 
and group conferences of its Managers 
and General Agents in the essentials of 
sales management, so they may success- 
fully recruit and train this better class 
of salesmen. 


We believe this program will not only secure the 
continued sound growth of the Company, but will 
create a most unusual opportunity for those associated 


with it. 
HOME LIFE 
INSURANCE COMPANY 


Ethelbert Ide Low, President 
james A. Fulton, Agency Vice President 


256 Broadway, New York, N. Y. 
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| SOMETHING NEW 


Beneficial and Profitable 


ONE DOLLAR A MONTH POLICY 


A Big Seller and a money 
maker for live agents. 


All Standard Policies are written, with or without 
Total and Permanent Disability, Premium Waiver 
and Double Indemnity. 


THE COMPANY’S PREFERRED ORDINARY LIFE 
AND MONTHLY INCOME POLICIES ARE 
BIG SELLERS 


Good Openings for General Agencies in Ohio, In- 

diana, California, Illinois, Iowa, Kansas, Michigan, 

Minnesota, Missouri, Oklahoma and Texas. 
“Serve and Succeed With the Springfield” 


SPRINGFIELD LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
A. L. Hereford, President C. Hubert Anderson, Supt. of Agencies 





THE SPECTATOR is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. 
Tue Spectator, Volum CXXI, Number VI, August 9, 1928; $4.00 per annum. 


at the postoffice, New York, N. Y., under the act of March 8, 1879. 











NOW READY 
AN IMPORTANT NEW BOOK FOR LIFE 
UNDERWRITERS AND TRUST OFFICERS 


LIFE INSURANCE 
TRUSTS EXPLAINED 


By Herbert M. Olney 
Member of the New York Bar 
Trust Officer, Liberty National Bank and Trust Company 
in New York 


Life Insurance Trusts have already been estab- 
lished for sums running into the hundreds oi 
millions of dollars, and 


The Possibilities for New Business 
Are Enormous! 


ground for 


The Underwriter and the Trust 
Officer 


and the business of both can be promoted 
through the greater use of Insurance Trusts. 
Policyholders and their beneficiaries are like- 
wise very greatly benefited by the combined 
services rendered by 


Life Insurance and Corporate 
Trustees 


Every underwriter and trust officer should 
study Mr. Olney’s book, which contains the 
information needed by them for the develop- 
ment of the best service in adapting insurance 
to the needs of beneficiaries. 


| The chapter titles are: General Explanation 
and Definitions; The Unfunded Insurance 
Trust; The Funded Life Insurance Trust: 
Matters of Trust Administration; Planning 
the Trust; Trust Settlements Increase Useful- 
ness of Insurance. The General Policies for 
Cooperation adopted by the Life Underwriters’ 
Association of New York and the Corporate 
Fiduciaries Association of New York, are also 


given. 
Price $1. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















The Life Insurance Trust is a common meeting 





Entered as second-class matter June 28, 1879, 
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INTERNATIONAL LIFE 
CHARGES 


Allegations Made That Securities Are 
Missing 


POLICYHOLDERS AND AGENTS AMPLY 
PROTECTED 


Full Review of Situation—August 10 Set 
as Date for Explanation by President 
R. C. Toombs 

Premature publication of developments in the 
convention examination of the International Life 
Insurance Company of St. Louis resulted in 
allegations that $3,500,000 in securities is miss- 
ing from the company’s vaults and is in the 
hands of Roy C. Toombs, president of the com- 
pany. August 10 is the date set for the return 
of these securities or their equivalent or an ade- 
quate explanation, and on August 13 stockhold- 
ers will hold a special meeting to consider offers 
made to acquire the company, to reinsure the 
business, to mutualize it or to take any other 
step. There is absolutely no question but that 
every interest of the policyholders and agents 


of the company is safe and amply protected. 


President Toombs’ statement and denial of 
irregularities will be found elsewhere in this 
issue. 

The examination by the Commissioners is in 
the hands of the insurance departments of Mis- 
souri, California, Montana, Iowa, Kansas, Okla- 
homa, Kentucky and South Dakota as a com- 
mittee headed by Nelson B. Hadley, chief exain- 
iner for the New York department, and J. 
Sackman, also of New York. 

As described elsewhere in these columns, the 
Missouri State Life is offering to purchase tie 
company and other plans for purchase or re- 
habilitation are being furthered. Life insurance 
men who believe that the highest ideals of the 
business should be maintained at all times, are 
decrying the unfavorable publicity that has come 
to the International Life in connection with the 
convention examination and point out that the 
company is thoroughly sound, has ample finances 
to take care of policyholders’ interests and has 
a large and loyal agency force that does not 
lend itself readily to pirating, and the interests 
of which are being guarded by the officers. 
They indicate that W. F. Grantges, first vice- 
president and general manager of the company, 
is one of the ablest production men in the busi- 
ness and has been with the company practicaliy 
since its formation and has played a large part 
in sending the insurance in force from $20,000,- 
000 when he joined the organization to the pres- 
ent figure in excess of $300,000,000. 

Entry of competition for control of the com- 
pany is equally decried by life insurance men. 
Promoters such as Massey Wilson and Jake 

(Concluded on page 8) 


LOSES CASE 


United States Merchants and Shippers 
Ruled Against by Tax Board 


STATE REPORTS NOT BASIS FOR TAX 
FIGURES 


Reinsurance in Unauthorized Companies 
Wins no Deduction With Tax 
Authorities 


WasuinctTon, D. C., August 4—Require- 
ments of State insurance departments regarding 
the method of treating premiums and losses, are 
not binding upon the commissioner of internal 
revenue, it was held by the United States Board 
of Tax Appeals last week in passing upon the 
tax case of the United States Merchants and 
Shippers Insurance Company of New York. 

The company was formed in 1923 by the amal- 
gamation of the Merchants and Shippers Insur- 
ance Company and the United States Lloyds, 
Inc. In auditing the income tax return for the 
calendar year 1921 the internal revenue bureau 
added $23,790 to earned premium income and 
refused to deduct $5110 on account of losses 
sutained and not compensated for by insurance 
or otherwise, and the company appealed. 

The company contended that under the rev- 
enue act of 1921 net earned premium should be 
computed by adding to net premium received 
in that year the amount of unearned premium 
disclosed by its books at the close of 1920, which 
the company would earn in the future, and de- 
ducting from the figure thus ascertained the 
amount of unearned premium disclosed by its 
books as of December 31, 1921. In computing 
the deduction on account of losses sustained and 
not compensated for it was claimed that the 
amount of unpaid losses disclosed by its books 
on December 31, 1921, for which the company 
was liable and for which it would not be com- 
pensated, should be added to the amount of losses 
paid during the year and from this figure there 
should be deducted the amount of unpaid losses 
disclosed by its books on December 31, 1920, 
for which it was liable and for which it would 
not be compensated. 

The company reinsured a portion of its risks 
in companies not authorized or qualified to do 
business in the State of New York, and in mak- 
ing its annual report of conditions and affairs 
to the superintendent of insurance for New 
York State it was not permitted to take credit 
for such reinsurance in computing its reserve 
for unearned premium and its liability for un- 
paid losses. 

The board hela that irrespective of the re- 
quirements of the superintendent of insurance, 
the premiums earned during the year and the 
actual losses sutained which were not compen- 

(Concluded on page 15) 
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TOWNER RATING BUREAU 
EXAMINED 


New York Department Gives Praise 
and Criticism 


PURE PREMIUM METHOD NOT USED 


Differentiation Between Risks Is Such That 
Personal Judgment Is Big Factor 


The Towner Rating Bureau, maker of fidel- 
ity and surety rates and forms for its com- 
pany members, has just been examined by the 
New York Insurance Department. The report 
critizes some of the practices in surety rating 
where the personal judgment factor is largely 
employed. The contention is made that the 
3ureau does not utilize the pure premium rat- 
ing method and that the experience rating meth- 
od, as regards risks located in New York, ap- 
pears to be in violation of the Empire State in- 
surance law. The report reviews the work of 
the Bureau and points out the many accom- 
plishments it has achieved for the good of the 
business since its formation by R. H. Towner 
in 1909 at a time when there was a good deal 
of trouble in the surety rating situation. In 
part, the report says: 

In the last previous report of examination of 
the Towner Rating Bureau dated February 16, 
1924, it was pointed out that Mr. Towner does 
not make use of the “Pure Premium” method 
of rating, which is to ascertain from classified 
experience the loss cost per unit of exposure, to 
which is added a loading for expenses and profit, 
thus arriving at the rate. It is contended by 
the bureau that this method is not practicable 
for all the various forms of bonds for which 
the bureau makes rates. 

While this contention may be justified so far 
as some forms of bonds are concerned, it would 
seem that some method or rating could be de- 
vised whereby the personal judgment factor 
would be reduced to a minimum. 

I am not unmindful of the difficulties in mak- 
ing hard and fast rules for rating fidelity and 
surety bonds, but any organization that relies 
so much upon individual judgment, must neces- 
sarily be subject at times to severe criticism, and 
may in some instances have considerable diffi- 
culty in defending its rates with respect to their 
being reasonable under the New York law. 

The experience rating plan, heretofore re- 
ferred to, so far as risks located in New York 
State are concerned, appears to be in violation 
of Section 141-b of the Insurance Law. The 
section referred to is as follows: 

“Every such rating organization shall fix basis 
classification rates formally adopted for all risks 
within this State rated by such organization. 
Any departure from such basis classification 
rates shall be in accordance with schedules and 
rules formally adopted by such rating organiza- 
tion and filed with the Superintendent of Insur- 
ance.” 

No experience rating schedule and rules have 
been filed with the Insurance Department by 
the Towner Rating Bureau. The practice in 

(Concluded on page 21) 
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NTEREST in insurance stocks is by no 

means confined to the United States. The 
Post Magazine and Insurance Monitor, of Lon- 
don, recently had an article on “Insurance 
Shares as Investments” which provoked con- 
siderable correspondence. The following letter 
was published in the issue of July 28 and illus- 
trates the trend of English thought on the sub- 
ject: 

“I have read the article on ‘Insurance Shares 
as Investments’ which you gave in your issue 
of the 14th July with much interest. The fig- 
ures are interesting, and a great deal of trouble 
must .have been taken in compiling them; but 
the real intrinsic value of an insurance coim- 
pany’s share would have been more clearly ex- 
pressed had not your correspondent brought in 
the factor described as (c) ‘that the public will 
continue to buy each share on the basis of cur- 
rent yield, the price rising proportionately.’ This 
assumption is admitted by your correspondent 
as being a little dangerous, but I would like 
to point out that it is very dangerous. Some 
insurance shares in the last six or seven years 
have gone down from a 5 per cent or 6 per cent 
basis of yield to a 3 per cent basis, whilst 
others have gone up, and there is every reason 
why similar movements should happen in the 
future. 

“In order to avoid this assumption described 
above and yet to ascertain what is the real yield 
an investor may reckon he is receiving on ai 
insurance company’s share, a different formula 
should be followed. This formula is the yield 
per share on the present market price, not by 
taking the dividend actually paid, but by taking 
the full dividend that could be paid if all the 
profits were distributed.. Putting the matter 
another way, one should take the yield on the 
present value of the shares dividing the whcle 
profit by the number of shares; this may be 
called the real yield, as it is actually the share 
of the profits to which the shareholder is entited 
or owns; in other words, his proportion of the 
profits. To give an actual example, assume that 
X company has 100,000 shares of £1 and that 
each share stands at £10. Assume the company 
makes £50,000 net profit, it could then pay a 
dividend of 12s. 6d., less tax, per share, and the 
real yield would be 6% per cent. 

“On these liens something really valuable can 
be obtained in the way of estimating the value 
of the various companies’ shares, the only fact- 
ors which cannot be taken into account in this 
manner being that in recent years some com- 
panies’ profits may have increased considerably 
and others decreased but that factor is not, of 
course, included in the article in your paper. 

» & * 
ALTER T. SHEPARD, vice-president 
of the Lincoln National Life Insurance 
Company, says, vigorously: “I have nothing to 
say against vacations. In fact, I think everyone 
should take a vacation but it should be a real 
one, at which time you should give up business.” 


i anger is a great deal of sheer “bosh” writ- 
ten and spoken about aeroplane accidents. 
The number of mischances that occur for any 
other reason than failure of the human element 
is very small indeed. I know that such things 
as the fire in Courtney’s trans-oceanic ’plane, the 
feed line leak in that of the Polish craft and 
others will instantly come to your mind, but 
those are exceptions, however glaring, and are 
by no means general. The majority of aviation 
accidents naturally take place during the train- 
ing period, most of them from loss of flying 
speed that results in an instantaneous fall or an 
unexpected maneuver culminating in a crash. 
* ok oF 
HE maintenance of flying speed at all times 
is the sine qua non of aviation. The minute 
flying speed fails, gravity acts and the craft 
drops. Now suppose that the motor “goes dead” 
while a machine is in the hands of an inexperi- 
enced pilot. He begins to glide down in search 
of a place to land. Unless the glide is kept at a 
sufficiently acute angle, the aeroplane, unknown 
to the tyro, gradually loses more and more of 
its flying speed and then suddenly falls. If 
there is not room to renew the glide properly 
and so regain flying speed, a crash occurs. An 
aeroplane remains aloft because of upward pull 
exerted at the top of the planes and air pres- 
sure exerted below them. The propeller (in a 
tractor) pulls the craft through the air so that 
the air, striking the forward or leading edge of 
the planes, sweeps along the keel surfaces of the 
planes or wings. The planes are so curved 
that the air passing along them is forced against 
them underneath and is swept along the top. On 
top, the air current passes along slightly above 
the plane with the result that a partial vacuum 
is created. The upward pull of this vacuum, 
plus the upward force of the air underneath 
causes the planes to overcome the force of grav- 
ity and the machine flies. 
a 
F the aeroplane, with motor on or off, is 
not moving at sufficient speed to make the 
air rush along the planes fast enough to create 
the vacuum above and the force below them, fly- 
ing speed ends and the craft falls practically 
at once. That is the simple explanation behind 
this game of flying. Also, an aeroplane can 
“slip” off a turn or “bank” in much the same 
fashion that an automobile slips off a curve in 
the road when traveling too fast. Many things, 
faults of the pilot, can happen to a machine in 
the air, but they are all the result of improper 
use of the controls (rudder, ailerons or eleva- 
tors) or loss of flying speed. In aviation insur- 
ance, as in other kinds of underwriting, the 
human element is the most important factor. 
* * x 
HEN I said that the maintenance of flying 
speed is the sine qua non of aviation, I 
did not, of course, include that moment in land- 
ing when the loss of flying speed is essential to 
permit the ’plane to settle on the ground. 
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“SMOKE” 











HE American Agency Bulletin seductivety 

describes the charms of West Baden, Ind., 
which is the meeting place for the annual ses- 
sions of the National Association, in this man- 
ner : 

“For the lover of the beautiful— 

“For the sportsman, be he golfer, tennis, play- 
er, rider or swimmer— 

“For the old-timer so satiated with travel that 
only the unique has any appeal to him— 

“For the member who has had a hard sum- 
mer and feels the need of medicinal baths to 
tone him up for a harder winter— 

“West Baden Springs can fill all the orders 
of the delegates.” 

INE for the delegates but better yet, = 
should say, for the insurance journalists 
who are notorious lovers of the beautiful, travel 
worn to a frazzle, and the only attaches of the 
insurance business, it seems to this leg-man, who 
have had a hard summer. 
* * x 
AYBE you've often wanted to take a shot 
at one of those hard-boiled truck drivers 
who scare you out of a year’s growth by blas:- 
ing their unholy klaxons in your ear, or ruin 
your newly tailored suit by spattering gobs of 
mud over it as you stand a respectable distance 
from the curb, but you didn’t know how you 
could assert yourself without inviting suicide. 
According to The Standard, of Boston, a New- 
ark, N. J., truck driver splashed mud on the 
nice, shiny plane of Kennith Collings, who 
thereupon took to the air “and after frighten- 
ing laborers by flying close to the ground and 
forcing them to fall flat to avoid being struck, 
darted at the truck and tore off the top of the 
cab by striking it with the under-carriage of 
the plane.” 

If motorists and aviators are going to settle 
their disputes in this type of combat it is some- 
thing for underwriters of both vehicles to con- 
cern themselves about. 

* * x 
HE height of optimism, I think, was ex- 
hibited by Tom Heeney who insured his 
hands against accident for $200,000 previous to 
his recent bout with Tunney. There were parts 
of Tom’s anatomy which were in jeopardy dur- 
ing the fight but his hands, never, unless there 
was the danger of falling on them too heavily. 
Kk * 
CHECK for $1,000,000 was received on 
Monday by the United States branch of 
the Halifax Fire Insurance Company, New York, 
from the home office, to be added to the funds in 
the hands of the United States trustees. The 
company entered New York State several 


months ago and at that time sent $550,000, oz 
which $400,000 was required as deposit capital 
in order to transact fire and marine insurance. 
The present addition to its funds will enable 
the United States branch to do an increased 
business. 
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AMERICAN COLLEGE OF LIFE 
UNDERWRITERS 
HEN, at the last annual meeting 
of the National Association of 
Life Underwriters, the plans for the 
American College of Life Underwriters 
were announced, it was emphasized that 
the examinations for the degree offered 
would in no sense be a sinecure and that 
it would be necessary to do some inten- 
sive studying in order to be able io 
qualify. It was said then that the stand- 
ards for the degree of Chartered Life 
Underwriter would be very high so that 
it could be regarded as an honor properly 
to be coveted. The first examinations 
were held in June of this year and sub- 
sequently the question papers were pub- 
lished in THe Spectator. A review of 
them indicates that the dean, Dr. S. S. 
Huebner, has adequately carried out the 
thought of the founders. There are un- 
doubtedly many agents, general agents 
and company executives, of long training 
and recognized ability who would find it 
difficult to answer the questions suffi- 
ciently fully to warrant the conferring of 
a degree. It is obvious also that the agent 
who passes such an examination may feel 
that he is well grounded in the functions 
of a life insurance salesman so far as is 
possible through educational channels. It 
must be recognized of course that success 
at such an examination will not make a 
salesman. The intention of them is not 
along that line, but rather to make a com- 
petent counsellor out of a salesman. [u- 
ture Chartered Life Underwriters will, it 


THE 


is evident, but not only salesmen but also 
men who thoroughly understand their 
business and who can give able advice to 
their clients as to the disposition of their 
life insurance. As the qualifying rules 
for the examinations require the appli- 
cant to first prove himself a successful 
salesman, it is obvious that the degree 
will never be held by those whose attain- 
ments are confined purely to the scholas- 
tic field. For such there are available a 
number of collegiate courses which are 
constantly being increased and improved. 
The idea behind the degree is both orig- 
inal and distinctive. It requires hardly 
more than a glance at the examination 
papers to realize that the American Col- 
lege of Life Underwriters is bound to ac- 
complish the ends expected of it by the 
founders. 

In the publication of the examination 
questions there is given optical evidence 
of the thoroughness with which the of- 
ficers of the College are laying the 
groundwork for the future of the institu- 
tion. 





ISPATCHES from Chicago indi- 

cate that the commission situation 
there is again “hopeful.” A joint sub 
committee has finally evolved a new plan 
which, it is said, meets the requirements 
of all concerned. This plan now has to 
meet the approval of the full joint com- 
mittee after which it must be subjected 
to the exacting scrutiny of the Union, 
the Western Insurance Bureau, and the 
Chicago Board of Fire Underwriters. Ii 
all agree that the plan is a good one. 
then an attempt will be made to enforce 
its rulings. If they can be enforced and 
if such enforcement brings about the 
desired results, the plan will then have 
been a success. Obviously, however, it 
must surmount a series of hazards which 
are, in the aggregate, well nigh impos- 
sible. It is probably for this reason that 
the conditions and practices in Chicago 
have been so admittedly bad for so many 
years, while in New York, a much larger 
city, they are well controlled by a strong 
organization the membership of which 
includes all interested groups. 

It reauires to be observed that the 
failure of the interested organizations ‘» 
arrive at an agreement this fall will ke 
a serious matter and will bring about 
conditions which would not be tolerated 
by a strong insurance department. 
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TWENTY-ONE GET DEGREES 


American College of Life Under- 
writers’ Examinations Successful 








REPORT BY DR. S. S. HUEBNER 





Board Makes Award at July 28 Meeting 
Next Examinations in December 

A total of twenty-one degrees have been 
awarded as a result of the first examinations of 
the American College of Life Underwriters, ac- 
cording to a report just prepared by Dean S. S. 
Huebner and made public by Ernest J. Clark, of 
Baltimore, president of the college. The report 
says: 

Forty-two applications were submitted for per- 
mission to take the first semi-annual examina- 
tions of the American College of Life Under- 
writers for the degree of Chartered Life Under- 
writers and of this number 39 were approved 
by the board of admissions of the college as com- 
plying with all the rules of eligibility. Thirty- 
four of these approved candidates, representing 
twelve different States, presented themselves for 
examination, and with the exception of but two 
instances, took all five of the scheduled exam- 
inations. It may be added that 20 of the exam- 
remaining 14 being graduates of recognized high 
ined candidates were university graduates, the 
schools. 

The following 21 candidates passed all of the 
examinations satisfactorily and were therefore, 
upon recommendation of the dean, awarded the 
C. L. U-degree by action of the board of direct- 
ors at the executive committee meeting in Phila- 
delphia on July 28: 

C. Vivian Anderson, Cincinnati, Provident 
Mutual Life Insurance Company; Irvin Ben- 
diner, Philadelphia, New York Life Insurance 
Company; Lowell T. Boyd, Kokomo, Ind., gen- 
eral agent Equitable Life Insurance Company of 
Iowa; Henry L. Choate, Washington, D. C., 
general agent Mutual Benefit Life Insurance 
Company; M. B. Cohill, Pittsburgh, assistant 
manager, the Edward A. Woods Co. of the 
Equitable Life Assurance Society; F. C. Dick- 
son, Butler, Penna., Equitable Life Assurance 
Society ; Ted Dreyer, Los Angeles, Pacific Mu- 
tual Life Insurance Company; William McG. 
Duff, Pittsburgh, president, The Edward A. 
Woods Co. of the Equitable Life Assurance So- 
ciety; W. Rankin Furey, Pittsburgh, Berkshire 
Life Insurance Company; Lara P. Good, San 
Diego, assistant manager Prudential Insurance 
Company; H. L. Harvey, Kalamazoo, Equitable 
Insurance Company of Iowa; Grant L. Hill, 
New York city, agency superintendent of Guar- 
dian Life Insurance Company; Marguerite L. 
Snider, Uniontown, Penna., Equitable Life As- 
surance Society; Lisle A. Spencer, Youngsiown, 
O., Equitable Life Assurance Society; F. J. 
Stevenson, Pittsburgh, Equitable Life Assurance 
Society; Maurice S. Tabor, Buffalo, N. Y., 
Travelers Insurance Company; Leon A. Triggs, 
Minneapolis, Berkshire Life Insurance Company 
and president, Minneapolis Association of Life 
Underwriters; C. J. Westerman, Pittsburgh, 
Equitable Life Assurance Society; L. N. White- 
law, New York city, Equitable Life Assurance 
Society; Edward Wallace Woods, Pittsburgh, 
Equitable Life Assurance Society; Lawrence C. 
Woods, Jr., Pittsburgh, Equitable Lift Assur- 
ance Society. 

Dr. Yien Diing, of Shanghai, China, who re- 
ceived his insurance education in America, and 
who expects to affiliate with the China United 
Assurance Society, Ltd., also passed all of the 
examinations very creditably, but awarding of 
the degree is deferred until the completion of 

(Concluded on page 19) 
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LIFE OFFICE MANAGEMENT 
PROGRAM 


Association Meeting in Chicago Sep- 
tember 27, 28 and 29 


INTERESTING SESSIONS PLANNED 


Expenses at Home Offices to Be Discussed 
by Franklin B. Mead 


The fifth annual conference of the Life Of- 
fice Management Association will be held at the 
Drake Hotel, Chicago, on Thursday, Friday 
and Saturday, September 27, 28 and 29. The 
Association was formed in 1924 as the result 
of a meeting of a group of life insurance exec- 
utives in the office of the Lincoln National Life 
Insurance Company that year. Over 130 com- 
panies in the United States and Canada are now 
listed in its membership rolls. 


THURSDAY MORNING 


10:00.—Presidential Address: E. E. Reid, general 


manager, the London Life Insurance Company, Lon- 
don, Ontario. 


10:30.—Address: Training and Control of 


“The 


Office Correspondents,” Dr. F. W. Dignan, LaSalle 
Extension University. 

11:15.—Committee Report: “Home Office Ex- 
penses,” chairman, F. B. Mead, vice-president, Lin- 
coln National Life Insurance Company. 

THURSDAY AFTERNOON 
1:30.—Business session. 
2:00.—Address: “‘Impairment Filing and the Rus- 


sell Soundex System,” L. E. Lancaster, insurance ser- 
vice department, Library Bureau. 

2:30.—Discussional Conferences: ‘‘Home Office Ex- 
penses,” chairman, W. D. Holt, assistant manager, 
records department, Provident Mutual Life Insurance 
Company; J. C. Cameron, vice-president and actuary, 
Great Southern Life Insurance Company; E. M. 
Clark, Phoenix Mutual Life Insurance Company; 
James Scott, comptroller, Missouri State Life Insur- 
ance Company. “Russell Soundex System vs. Straight 
Alphabetical Filing as Applied to M. I. B.,” chairman, 
Harold F. Larkin, vice-president, the Connecticut Mu- 
tual Life Insurance Company; Charles E. Johnston, as- 
sistant secretary, Phoenix Mutual Life Insurance Com- 
pany; Charles R. Dent, secretary, Confederation Life 
Association. 


THURSDAY EVENING 
Informal Banquet: Address: (Speaker to be se- 
lected). Music, dancing, entertainment. 
FRIDAY MORNING 


“Some Recent Developments in the 
Norman O. Mick, 


9:30.—Address: 
Field of Office Appliances,” by 
business manager, the System Company. 

10:00.—Address: “Some Applications of Office Ma- 
chinery at the Travelers,” D. A. Read, assistant sec- 
retary, Travelers Life Insurance Company. 

10:30.—Committee Report: ‘Home Office Mechanical 
Appliances,’ chairman, W. P. Barber, Jr., associate 
actuary, the Connecticut Mutual Life Insurance Com- 
pany. 

11:15.—Committee Report: ‘Home Office Buildings,” 
chairman, L. C. Ashton, secretary and treasurer, Prov- 
ident Mutual Life Insurance Company. 


FRIDAY AFTERNOON 
1:30.—Committee Report: ‘“‘Home Office Organiza- 
tions,” chairman, F. L. Rowland, manager personnel 
and planning department, Lincoln National Life In- 


’ 


surance Company. 
2:15.—Discussional Conferences: ‘‘Home Office Me- 
chanical Appliances,’’ chairman, Henry Holt, assistant 


actuary, National Life Insurance Company; M. D. 





Johnson, chief accountant, Lincoln National Life Insur- 
ance Company; D. N. Warters, assistant actuary, 
Bankers Life Company; J. A. Clague, chief account- 
ant, Sun Life Assurance Company of Canada. ‘‘Home 
Office Building,” chairman, C. M. Taylor, assistant 
secretary, Provident Mutual Life Insurance Company; 
E. J. Stoker, office manager, Pilot Life Insurance Com- 
pany; R. F. Tull, secretary, Fidelity Mutual Life 
Insurance Company. “Home Office Organizations,” 
chairman, Ben V. Lacy, vice-president, Protective Life 
Insurance Company; H. E, Moore, Jr., vice-president, 
Pacific Mutual Life Insurance Company; H. H. Allen, 
secretary, Mutual Benefit Life Insurance Company. 


FRIDAY EVENING 


Special demonstrations of mechanical 
using home office forms and routines. 


equipment 


SATURDAY MORNING 


9:30.—Committee Report: ‘Equipment Standardiza- 


tion,’ chairman, B. J. Perry, vice-president, Massa-* 


chusetts Mutual Life Insurance Company. 

10:15.—Committee Report: “Selection Development, 
and Remuneration of Home Office Employees,” chair- 
man, Dr. Henry W. Cook, vice-president and medical 
director, Northwestern National Life Insurance Com- 
pany. 

11:00.—Discussional Conferences: “Equipment Stand- 
ardization,” chairman, G. A. Drieu, assistant secretary, 
Connecticut General Life Insurance Company; O. G. 
Sherman, assistant to the vice-president, Metropolitan 
Life Insurance Company; H. R. Pierce, assistant 
secretary, National Life Insurance Company. ‘“Selec- 
tion, Development and Remuneration of Home Office 
Employees,” chairman, H. R. Rhoades, personnel de- 
partment, Metropolitan Life Insurance Company; Miss 
Marion Bills, assistant secretary, A®tna Life Insur- 
ance Company; H. C. Pennicke, manager, service 
and planning department, American Central Life In- 
surance Company. 








The 


SOrroOWs. 


protection. 











BLIGHTED LIVES 


The chances are that an uninsured or under-insured man 
would resent the charge that his indifference might de- 


stroy the happiness of his children. 


Yet the records hold countless stories 
of loyal sons and daughters who 
have sacrificed their own inherent 
right to rear families because they 
felt their first duty to be the care 
of a widowed mother left penni- 


less by a careless husband. 


failure to provide adequate pro- 


tection reaps a harvest of many 


Prudential Ordinary Agencies, found 
everywhere, offer the best in low net cost 


The Prudential 


Insurance Company of America 
EpwaARD D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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LIFE AGENTS’ PROGRAM ; 


Thirty-Ninth Annual Session Has 
Many Big Speakers 


BRUCE BARTON A FEATURE 








Rabbi Stephen S. Wise, Edgar Guest, Dr. 
S. S. Huebner and Others Will Appear 


The program for the thirty-ninth annual ses- 
sion of the National Association of Life Un- 
derwriters has been completed. The meeting 
will be held in Detroit, Mich., Wednesday, 
Thursday and Friday, September 12, 13 and 14. 
Headquarters will be at the Book-Cadillac 
Hotel. Preceding the regular session the board 
of trustees will meet on Monday, September 10, 
and the executive committee on Tuesday, Sep- 
tember 11. 


The arrangements for the program have been 
in charge of James Elton Bragg, secretary of 
the Association and also chairman of the pro- 
gram committee. The general theme, as an- 
nounced some time ago, is “Leading the Public 
to Appreciate the Proper Place of Life Insur- 
ance in the Economy of the Home, the Protec- 


tion of Business Interests, the Conservation of ' 


the Estate, the Completion of Investment Plans, 
and the Welfare of the Nation.” 


The program follows: 


WEDNESDAY MorNING 


8:00 A.M.—Breakfast to the representatives 
of the press and officers and trustees of the 
National Association of Life Underwriters. 

8:30 A.M.—11:00 A. M—Breakfast and Con- 
ference. The Million Dollar Round Table. 

10:45 A.M.—Singing—Led by J. Fred Law- 
ton of Detroit and David E. Sprague of Bos- 
ton. 

11:00 A.M.—Invocation. 

11:10 A.M.—Address 
Mayor of Detroit. 

11:25 A.M.—Opening of Convention—Julian 
S. Myrick, president of the National Associa- 
tion of Life Underwriters. , 

12:00 M.—Tribute to the late Orville Thorp— 
By J. Stanley Edwards of Denver, ex-president 
of the National Association of Life Under- 
writers. 

12:15 P.M.—Tribute to the late Edward A. 
Woods—By Dr. John A. Stevenson of New 
York, second vice-president of the Equitable 
Life Assurance Society. 

12:30 P.M.—Appointment of 
Committee—Announcements. 

12:40 P.M.—Adjournment for luncheon. 

1:00 P.M.—Luncheon to all chairmen of the 
Detroit Convention Committees and the mem- 
bers of the National Convention Program Com- 
mittee. 


of Welcome — The 


Nominating 


WEDNESDAY AFTERNOON 
2:00 P.M.—Singing—Led by J. Fred Lawton 
of Detroit and David E. Sprague of Boston. 
2:15 P.M.—The Theme of the Convention— 
By James Elton Bragg of Philadelphia, secre- 
tary of the National Association of Life Un- 
derwriters. 


2:50 P.M.—The Value of Life Insurance to 
the Living Policyholder—By Dr. S. S. Huebner 
of Philadelphia, dean of the American College 
of Life Underwriters. 

3:35 P.M.—tThe Airplane of Today and Its 
Influence upon Our Economic Progress—By 
Mr. Stout of Detroit. 

4:10 P.M—My Own Vision of Life Insur- 
ance—By Rabbi Stephen S. Wise of New York. 

5:15 P.M.—Adjournment. 


TuHurRSDAY MorNnNING 

8:00 A.M.—Breakfast—Officers of Life In- 
surance Companies, Insurance Commissioners 
and Superintendents, Representatives of Affili- 
ated Life Insurance Organizations, Officers and 
Trustees of the National Association of Life 
Underwriters. 

9:00 A.M.—Singing—Led by J. Fred Lawton 
of Detroit and David E. Sprague of Boston. 

9:15 A.M.—Invocation. 

9:20 A.M.—Introduction of Special Guests— 
By Julian S. Myrick, president of the National 
Association of Life Underwriters. 

9:55 A.M.—Character as a Business Asset— 
By Edgar Guest of Detroit. 

10:45 A.M.—The Trust Company’s Place in 
the Plans of the Life Underwriter—By Judge 
Thomas C. Hennings, chairman of the Insurance 
Trust Committee, Trust Company Division of 
the American Bankers Association. 

11:20 A.M.—Echoes from the Million Dollar 
Round Table—Modern Selling Methods. 

11:40 A.M.—Methods of Conserving and 
Managing the Proceeds of Life Insurance Poli- 
cies—By A. Rushton Allen of Philadelphia. 

12:15 P.M.—The Proper Place of Life In- 
surance in the Economy of the Home—By Dr. 
John A. Stevenson of New York, second vice- 
president of the Equitable Life Assurance So- 
ciety. 

1:00 P.M.—Announcements. 

1:05 P.M.—Adjournment. 


TuurspAY AFTERNOON 
2:00 P.M.— Agency Management Group 
Meeting—Chairman John Marshall Holcombe, 
Jr., manager of the Life Insurance Sales Re- 
search Bureau of Hartford. 
4:00 P.M.—Adjournment. 


Fray Morninc 
9:00 A.M.—Singing—Led by J. Fred Lawton 
of Detroit and David E. Sprague of Boston. 
9:10 A. M.—Invocation. 
9:15 A.M.—Report of Nominating Committee 
and Election of Officers. 
9:30 A.M.—Report of Resolutions Commit- 


tee. 

9:55 A.M.—‘“Oats’—By Harvey Weeks of 
Buffalo. 

10:45 A.M.—The American College of Life 
Underwriters—By its president, Ernest J. Clark 
of Baltimore. 

11:05 A.M—The New Industrial Citizenship 
—By Roger B. Hull, managing director and 
general counsel of the National Association of 
Life Underwriters. 

11:35 A.M.—Echoes from the Million Dollar 
Round Table—Modern Selling Methods. 

11:55 A.M.—Broadcasting the Story of Life 
Insurance Through Co-operative Advertising-— 
By Bruce Barton of New York. 

12:55 P.M.—Announcements. 

1:00 P.M.—Adjournment for luncheon. 


FripAy AFTERNOON 
2:00 P.M.—Singing—Led by J. Fred Lawton 
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JOINS PENN MUTUAL 


oe 


Frank H. Davis Will Be General Agent 
in Chicago 





TO BUILD HUGE AGENCY 





Alexander Patterson to Get Important Post 
Elsewhere—Doubled Chicago Produc-= 
ion in Few Months 
PHILADELPHIA, Penna., August 4.—Hugh D. 
Hart, vice-president of the Penn Mutual Life 
Insurance Company, of this city, has announced 
the appointment of Frank H. Davis, formerly 
agency vice-president of the Equitable Life 
Assurance Society, as general agent for Chi- 
cago. Mr. Davis will take over the Alexander 
Patterson agency as a foundation. Mr. Patter- 
son, who became Chicago general agent of the 
Penn Mutual a few months ago, has been so 
successful that he is to have a still more im- 
portant position, not yet announced. Mr. Davis’ 
appointment will become effective October 1. 


This notable appointment is further evidence 
of how strongly the Penn Mutual “means busi- 
ness” in its much heralded man-power expansion 
progfam. The aim of President William A. 
Law and Vice-President Hart is to create for 
the Penn Mutual an agency organization that 
shall be in its efficiency and business-like man- 
agement the equal, not only of the best of simi- 
lar organizations in the country, but also of the 
great manufacturing and commercial businesses 
of national scope and renown. The appoint- 
ment created intense interest in life insurance 
circles. It is entirely in line with Mr. Hart’s 
known convictions regarding the development of 
the Penn Mutual. Undoubtedly the Penn Mu- 
tual will be a leading contender in the Chi- 
cago field within a short time. 


Mr. Davis’ record as the. head of the Equi- 
table’s Agency department is known to all. Pro- 
duction has increased to gigantic figures and 
an agency morale and esprit de corps have been 
generated to so fine a degree that the field or- 
ganization works as a unit. A few months ago 
Mr. Davis retired from his high position, his 
arduous duties having temporarily impaired his 
health. He now is again in the pink of condi- 
tion, and is looking forward avidly to duplicat- 
ing for the Penn Mutual in Chicago his great, 
earlier achievement. 








of Detroit and David E. Sprague of Boston. 

2:15 P.M.—Life Insurance for the Protection 
of Business Interests—By Dr. Charles J. Rock- 
well of Chicago. 

3:00 P.M.—Echoes from the Million Dollar 
Round Table—Modern Selling Methods. 

3:20 P.M.—Life Insurance and the Nation’s 
Welfare (Speaker to be announced). 

4:20 P.M.—Closing of the Convention—By 
Julian S. Myrick, president of the National As- 
sociation of Life Underwriters. 

4:30 P.M—Auld Lang Syne—Adjournment 
Sine Die. 
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International Life Charges 

(Concluded from page 3) 
Babler are not always for the best interests of 
life insurance, according to life insurance of- 
ficials who have been told that the former is 
again seeking control of the International Life 
of which he once was the dominant power and 
from which he is said to have made no sma!l 
profit. 

Insurance Commissioner Detrick of Califor- 
nia, at whose instigation the convention exam- 
ination of the International Life was undertaken, 
made the following statement to THE SPpEcTA- 
ToR Tuesday of this week: 

“All action taken by the eight Commissioners 
last Monday and Tuesday was unanimous and 
was with the sole object of protecting the inter- 
ests of policyholders. It is hoped to accomplish 
this object by proper rehabilitation or reinsur- 
ance at meetings of the eight Commissioners 
next Friday to Monday. I believe Commissioner 
Yenter (of Iowa) as chairman of the examining 
Commissioners will then make whatever state- 
ment seems best.” 





St. Louis, Mo., August 7—From an outside 
source in intimate touch with the internal affairs 
of the International Life Insurance Company of 
St. Louis, it has been learned that the company 
on August 10 will in all probability be in a 
position promptly to comply with any and all 
demands that may be presented by the Commis- 
sioners and special examiners of the eight States 
that have been participating in the convention 
examination of the company which started on 
July 1, last. 

At that time it is believed the complete story 
of the $3,500,000 in securities belonging to the 
company, which were alleged‘not to have been 
in the company’s vaults in St. Louis when the 
examiners asked to see them, will be fully told. 
Unless there are some last minute complications, 
caused primarily by the premature publication in 
St. Louis daily newspapers of the developments 
in the affairs of the company, it is understood 
these securities in question, or their equivalent 
in cash or other sound securities, will be on hand 
for examination by the Insurance Commission- 
ers by August 10. 

Some of the newspaper articles so far pub- 
lished may prove to have been in violation of a 
special Missouri statute protecting life insur- 
ance companies and banks from unwarranted 
publication even of facts concerning their fina:- 
cial status. These newspaper articles have vn- 
doubtedly damaged the sound going value of the 
International Life Insurance Company, which 
has been estimated at upwards of from $4,000,- 
000 to $6,000,000 in excess of its capital and 
surplus accounts. 

The securities are alleged to have been deliy- 
ered in Chicago on or about June 29 to Roy C. 
Toombs, president of the International Life In- 
surance Company, and his brother, George FE. 
Toombs, treasurer, with the knowledge of the 
directors. 

Later President Toombs is said to have re- 
ported to other officers of the company that 
some of the securities in question had been 
traded for high-class real estate mortgages 


which would pay the company a higher rate of 
interest than the bonds exchanged. 

The real estate transaction on which Presi- 
dent Toombs is said to have been working had 
not been consummated when the examination 
of the company’s affairs reached the stage where 
the examiners desired to see the particular se- 
curities in question. 

On July 23, by special appointment, several 
of the examiners met President Toombs in Chi- 
cago for the purpose of checking over the se- 
curities belonging to the company which he had 
in his possession. They have reported infor- 
mally that on that date he informed them that 
his affairs had not been fully straightened out, 
but that on the following day he would be in a 
position to show everything desired. The next 


day it developed that another man who was in- 
terested in the big real estate deal in process 
had been called suddenly away from Chicago 
and this forced Mr. Toombs to ask for another 
delay. This the examiners declined to agree 
to and they returned to St. Louis. 

From another source it has been learned that 
prior to the date on which the examiners first 
requested the securities, the board of directors 
of the company had requested President Toombs 
to return them to St. Louis, the big real estate 
deal as originally contemplated and approved 
by the board having failed to go through as 
planned. It then developed that in the pre- 
liminary stages of the transaction, it had be- 
come necessary to exchange some of the secur- 
ties for other real estate mortgages. The deal 
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of the larger companies. 
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COMPANY 
346 Broadway, New York 





Pioneering 


Progress always requires pioneering. 
steps, must lead in the exploring of new fields, must “go before and 


remove obstacles for those who follow.” 


In order to fulfil its obligation to humaniy, life insurance must seek 
new ways of service, in addition to extending the old. And so it 


The New York Life has always recognized this 


Many years ago this Company undertook to pioneer in the field of 


After a long and intensive study of declined cases, it found that spe- 
cial rates could be calculated, permitting, with safety, the acceptance 
of many risks which previously had been rejected. 

On July 1, 1896, the Company issued its first sub-standard policy. 
Since then, the writing of insurance on impaired lives has been a part 
of the New York Life’s regular service to the public, and has grad- 
ually been adopted by a majority 


Today, Nylic Agents are enabled to ob- 
tain insurance for approximately three 
out of every five clients who other- 


NEW YORK LIFE INSURANCE 


DARWIN P. KINGSLEY, President 





Someone must take the first 





New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 
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as originally outlined to the board of directors 
of the company was decidedly advantageous to 
the International Life and it is believed would 
have met the approval of the examiners’ Com- 
missioners. 

In the meantime the board of directors of the 
company and the examiners have made demand 
on President Toombs for the return of the 
securities to St. Louis by August 10. 

The Insurance Commissioners will return to 
St. Louis on August 10 to receive the formal 
preliminary report of the examination of the 
International Life, and to consider the question 
of the alleged missing securities and to hear any 
offers for the reorganization of reinsurance of 
the company that may be presented. Everyone 
of the Commissioners, it is said, believes that 
the admitted assets of the company are ample 
to fully protect the policyholders of the com- 
pany. Even should the $3,500,000 item not be 
replaced the capital and surplus and sound go- 
ing-value of the company will exceed any 
possible deficiency by more than $4,000,000. It 
is believed the report to be submitted on August 
10 may contain certain charge offs on some in- 
vestments that may aggregate almost $1,000,009. 
However, because of the circumstances su:- 
rounding the original decision of the National 
Convention. of Insurance Commissioners io 
examine the International Life and the Conti- 
nental Life of St. Louis, the check-up of the 
International has been unusually severe and in 
all probability when the formal report of the 
examiners is submitted for consideration by the 
company and proper explanations made many oi 
these charge offs will be modified or eliminated 
entirely. 

John H. Atkinson, former general counsel 
for the company and now a resident of Los 
Angeles, stated that the down payment by Presi- 
dent Toombs when he secured control in June, 
1927, was $2,000,000 and the balance of $1,100,- 
000 was paid in cash on September 30, 1927, 
when all of the assets of the life insurance com- 
pany and its holding company and the manage- 
ment of both was delivered to Mr. Toombs and 
his associates. At the time of the cash pay- 
ment in June, 1927, the 2000 shares of holdiag 
company stock were turned over to Mr. Toombs. 

When Mr. Toombs obtained control of the 
insurance company the Missouri Insurance De- 
partment sent an examiner, E. G. McGee to 
make an inquiry into the transaction. In sub- 
stance McGee’s report is said to have been that 
Mr. Toombs borrowed money in the East to 
pay the purchase price. 

In St. Louis financial circles it is reported 
that Mr. Toombs borrowed the original $2,000,- 
000 in the East using the 2000 shares of Inter- 
national Company common stock and certain 
other securities of the Toombs-Daly Company 
as collateral. Later the Toombs-Daly Company 
is said to have increased its capital stock $1,000,- 
000 and part of the proceeds of that issue may 
have been used to pay the balance of the $3,100,- 
000 due in September, 1927. 

While the examining commissioners, follow- 
ing several conferences with company officials 
held on July 30 and 31, adjourned the exain- 
ination until August 10, when they will meet in 
St. Louis again, they left behind a special com- 





mittee of three representing California, Mis- 
souri and Montana to handle any situation that 
may arise. 

Charles R. Detrick, Insurance Commissioner 
of California, who was originally responsible 
for the examination of the International Life, 
in a statement issued in St. Louis, said: 

The Insurance Commissioners of the States 
of Missouri, California, Montana, Iowa, Kan- 
sas, Oklahoma, Kentucky and South Dakota be- 
gan a convention examination of the Interna - 
tional Life Insurance Company about July 1, 
1928. Nelson B. Hadley, chief examiner of the 
life companies for New York and J. Sackman, 
also of New York, were in full charge, though 
technically representing Missouri, the home 
State. Under them they had about 15 examiners 
representing eight States. 

When six of the examiners were in Chicago, 
July 23 and 24, to check about $3,500,000 of 
securities alleged to be in possession of R. C. 
Toombs, president of the International Life In- 
surance Company, the examiners were denied 
sight of these securities by Mr. Toombs, or ac- 
cess to the books of Mr. Toombs. 

Following this, the Missouri department, 
through Robert E. Daly, acting commissioner, 
called a meeting for July 30 at St. Louis, of 
the eight Commissioners of the examining 
States. The situation was fully gone into at 
six meetings, mornings, afternoon and _ night, 


both July 30 and 31. 


The Commissioner of California, Deputy- 
Commissioner of Montana and Acting Commis- 
sioner of Missouri were elected a committze 
with power to act, and to report to all eight 
Commissioners when they reassemble in 5t. 
Louis, August 10. They will remain in St. 
Louis until after the stockholders of the In- 
ternational Life Insurance Company meeting 
which has been called for August 13. 

Briefly the situation is as follows: The 
company is apparently short approximately $3,- 
500,000 in securities. To offset this, the com- 
pany’s statement of December 31, 1927, shows 
it then had: Capital stock of $937,500; surplus 
of $1,450,739.92; total, $2,368,239.92. 

On December 31, 1927, the company had $309,- 
115,719 insurance in force. The value of this 
insurance and agency plant is estimated by the 
Commissioners to be $4,000,000 if properly han- 
dled. 

The above capital, surplus, insurance in force 
and agency plant is estimated to represent a 
value of $6,368,349.92 to take care of the $3,- 
500,000 securities now missing. 

The Commissioners will reassemble on August 
10 to consider all offers for rehabilitation, rein- 
surance, etc., and believe that the assets will 
prove ample to protect all policyholders, if re- 
sponsible parties either rehabilitate or reinsure 
the International Life Insurance Company. 


a 


Sun Life to Handle Curtis Publishing 
Company Thrift Fund 


The Sun Life Insurance Company of Canada 
will handle the pension and thrift funds of the 
pension and savings plan recently inaugurated 
by the Curtis Publishing Company of Philadel- 
phia for its employees. The Curtis company 
publishes the “Saturday Evening Post,” the 
“Ladies’ Home Journal,” the “Country Gentle- 
man” and other publications, and the pension 
and savings plan is a comprehensive one in that 
in addition to the pensions it provides co-opera- 
tive thrift and stock purchase arrangements for 
the benefit of its five thousand employees. The 
Sun will pay annuities as they come due. 
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STATEMENT BY ROY C. 
TOOMBS 


President of International Life Denies 
Securities Are Missing 








BLAMES INIMICAL INTERESTS FOR 
RUMORS 





Says “They Will Never Get the Interna- 
tional’’—Policyholders and Agents 
Protected 


Sr. Louis, Mo., August 6.—When interviewed 
in Chicago on August 4, President Roy C. 
Toombs of the International Life Insurance 
Company of St. Louis made his first formal 
statement regarding the company’s condition 
since the developments in the examination be- 
come public. 

He denied that any securities of the company 
are missing, and charged that other insurance 
interests have been trying to force him out of 
the insurance business, because he had greatly 
increased the volume of business for the Inter- 
national Life after formally taking over its 
presidency last October. 

“But they will never get the International,” 
he said. “They have been trying to force me 
out of the insurance business ever since I stepped 
into it two years ago.” He continued: 

If there is anything wrong with the finances 
of the company, the thing to have been done 
was for the examiners to have notified me, 
which is customary. But no such thing was 
done. They have reported in St. Louis I have 
been missing for several weeks. I was there 
last Wednesday. 

I now own 30,000 of the 37,500 shares of 
the company. I got into the insurance business 
through a man named D. O. McReynolds, who 
came to me in the fall of 1926 and asked me to 
arrange a loan of $4,500,000 for him on some 
lands. He confided to me that he intended to 
buy a life insurance company with the money. 

The lands weren’t quite that valuable and I 
was to arrange a loan for him of only $3,650,- 
000 from New York bankers. On that my com- 
mission was 5 per cent, or $185,000. The money 
was made available at St. Louis, but the deal 
fell through, and as I was held responsible for 
the daily interest charges on the $3,650,000, and 
my $185,000 commission was at stake, I carried 
the deal through myself, and‘I have since paid 
off my indebtedness of $2,000,000, which I bor- 
rowed from the Central Union Trust Company 
of New York. , } 

Since I became president of the company in 
October, 1927, the business has increased 50 
per cent a month. It was so good, others were 
trying to force me out of it. A Chicago man 
has caused me considerable trouble, but I refused 
to yield. ; ; 

The original deal of the International Life to 
McReynolds was called off even after the down 
payment in cash had been deposited in a St. 
Louis bank. It has been learned that the then 
officers of the company at the last minute ob- 
jected to some of the details of the proposed 
deal and when McReynolds was unable to meet 
their requirements on these points the deal fell 
through. Later Mr. Toombs requested the right 
to exercise the original option of purchase ac- 
corded to McReynolds and he purchased con- 
trol of the company through the International 
Company of St. Louis common stock on an 
entirely different basis that fully complied with 
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Record of Progress 


Missouri State Life shows 47% gain in volume 
of Insurance in Force as compared with 
first six months of 1927. 


FROM January Ist to June 30, 1928, the Missouri State 
Life added $52,093,892 to its total of life insurance 
in force—47% more than was added during the first six 


months of 1927 


Agency force wrote 32,999 applications; 
10,006 more than were written in the 


During the same six months period of 
1928, the Agency force of the Company 


wrote and paid for $135,022,012 of new 


business which represents a gain of 


44 per cent. over the Paid-for business 


first six months of 1927. 
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the demands of the former owners. In another 
statement made by President Toombs at Chicago 
he said: 

It is true that there has been in progress for 
some days a periodical examination of the com- 
pany’s affairs. It is the custom and the law 
that all life insurance companies be examined 
regularly under the supervision of the State in- 
surance departments. 

Neither I nor any official of the International 
Life Insurance Company has received any re- 
port from:either the examiners or the Commis- 
sioners. The examination has not been com- 
pleted and in my judgment when completed it 
will reflect a very splendid condition of the In- 
ternational. 

We have a very capable vice-president and 
other officials in St. Louis in charge of the de- 
tail work of the International and I have every 
reason to believe that its affairs are properly 
conducted, and despite many rumors which have 
come from sources unknown to me, I desire to 
reassure the policyholders and the stockholders 
of the International Life Insurance Company as 
well as all its agency forces that their interests 
are being well protected and preserved and there 
is no ground for alarm or reason to give heed 
to any rumor which may come to them. 


J. L. DESNOYER’S RECORD 
New Agent of the Excelsior Life Wrote 
$90,500 in July 

What officers of the Excelsior Life Insur- 
ance Company, of Toronto, Canada, believe to 
be one of the most brilliant records made by 
a new agent was that of J. Lucien Desnoyers, 
who joined recently the Montreal agency of the 
Excelsior Life. In July he wrote 18 applica- 
tions for $190,500. Policies were issued and 
delivered for over $150,000. 

Mr. Desnoyers is only 29 years old, and prior 
to joining the Excelsior Life was a clerk in a 
local bank. 


Reliance Life Shows Gains 

The paid-for life business of the Reliance 
Life Insurance Company of Pittsburgh in July 
was a gain of 13.6 per cent over July, 1927, ac- 
cording to figures just released. It was the 
fourth month this year that this company has 
shon a gain of more than 13 per cent over 
corresponding months in 1927. The gain was 
16.62 in January, 17.72 in February and 13.54 
in April. In the first seven months of 1928, 
the paid-for business of $38,241,636 is a gain of 
8.43 per cent over the same period last year. 

More than $5,700,000 life business was paid 
for in July and officers of the company expect 
the life insurance in force to pass $400,000,000 
this month. The insurance in force August 1 
was $397,053,282 life, $151,693,077 accident and 
$364,063.75 weekly health indemnity. 


William Thornton Recovering from 
Operation 


William Thornton, traveling ordinary in- 
structor of the Life Insurance Company of Vir- 
ginia, Richmond, Va., and well-known writer 
on life insurance subjects, is recovering from 
an operation for appendicitis. Mr. Thornton is 
in the Johnston-Willis Hospital, of Richmond, 
and is reported to be progressing favorably. He 
is expected to be about again in a very short 
time. 





STATUS OF THE INTER= 
NATIONAL LIFE 





Meeting of Stockholders 
Called for August 13 


Special 





WILL CONSIDER PLANS FOR COM- 
PANY’S FUTURE 





Merger With Missouri State Life Proposed 
—Other Interests Seek Control of the 
Organization 

St. Louts, Mo., August 6—Stockholders of 
the International Life Insurance Company of 
St. Louis, Mo., at a special called meeting to 
be held in the home offices on August: 13, will 
consider an offer made by the Missouri State 
Life Insurance Company, also of St. Louis, 
Mo., to merge the two companies. 

If the plans for the merger are approved by 
the stockholders of the International Life, it 
would be the largest life insurance company 
merger on record. The International Life has 
approximately $320,000,000 of insurance in force 
at the present time and admitted assets of about 
$40,000,000. The Missouri State Life had $818,- 
000,000 of insurance in force on July 31 and 
asests of about $85,000,000. 





The absorption of the International Life by 
the Missouri State Life would give the latter 
company about $1,200,000,000 of insurance in 
force and admitted assets in excess of $125,000,- 
000, making it by far the largest life insurance 
company West of the Mississippi River. 


The special meeting of the International Life, 
the call for which was signed on August 2, by 
W. F. Grantges, vice-president and general man- 
ager, and W. G. Darst, secretary, will consider: 

(1) A plan of mutualization or proposition 
to mutualize the company and its business, which 
plan or proposition comprehends the retirement 
in whole or part of the company’s capital stock, 
and to amend and change its charter in such 
manner and to such extent as is necessary to 
change the company from that of a joint stock 
company to either a mutual company or a stock 
and mutual company as defined by Section 6102, 
Revised Statutes of Missouri, 1919, and,or 

(2) A certain proposal which has been sub- 
mitted to the board of directors of the company 
by another company to reinsure the company’s 
insurance business and assume its contractural 
obligations, and which the board of directors as 
representatives of the stockholders feel it their 
duty to submit to the stockholders for their con- 
sideration and decision, and/or (See page 13) 
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A Term Policy for every need 
that a Term Policy will supply! 
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Five Year Term—cConvertible within 4 years 


Ten Year Term—Renewable or convertible within 
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guaranteed rates backed by a large capital and surplus 
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Milk - the Builder 
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his demand is for food—food that will build a sturdy 

body and help him grow. Nature provides milk for 
his needs. In milk are found in right proportion all the many 
kinds of food required in the business of body-building. 
Throughout babyhood and youth the elements contained in 
milk are essential to sound growth. 


the moment baby’s eyes open upon a strange world 


Milk contains minerals from which the bones and teeth are 
made, elements which produce strong muscles—as well as 
vitamins to assist growth and ward off disease. There is no 
part of the body which it does not nourish. 


Encourage your boys and girls to appreciate milk. Make 
them understand that for most people it is the finest all-around 
food in the world. Tell them what it will do for their bodies. 
Children love games. Teach them the game of body-building. 
Protein “‘bricks’’ for strong muscles; lime “‘bricks’’ for bones 
and teeth; milk sugar “bricks” and fat “‘bricks’’ for energy 
and warmth. All these and other building materials in milk. 


Not only is milk a builder—it is a repairer as well. That is 
why it is important that adults also should have a regular 
supply—not so much as children—but a glass or two a day or 
the equivalent amount served with other foods. Milk is a 
great help to men and women who want to keep strong, vigor- 
ous and youthful. But remember that milk has so much 
food value that when added to the diet a smaller quantity of 
other foods may be sufficient. 


Give milk to the children and—take it yourself. 





The Metropolitan Life Insur- 
ance Company wishes to em-« 
phasize the importance of 
getting clean milk and keep= 
ing it clean after it reaches 
the home. 


Find out whether or not the 
milk you buy comes from a 
dairy where every scientific 
precaution has been used to 
keep the milk free from con= 
tamination—from the time 
of milking to its delivery. 





If the milk supply is not 
pasteurized or certified, it is 
advisable that you pasteurize 
your milk at home. Complete 
and simple directions together 
with other valuable informa- 
tion will be found in our 
booklet 8SP8, ‘All About 
Milk.’’ It will be mailed free 
upon request to the Booklet 
Department, Metropolitan 
Life Insurance Company, I 
Madison Avenue, New York 
City. 

HALEY FISKE, President 
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Some Problems 
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A Broad and Absorbing Review of Factors Af- 
fecting Health and Length of Life 


By Frederick L. Hoffman, LL. D. 
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Company of America 


The scope of this valuable work is shown 
by its chapter talks. 
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The Human Constitution 

The Price of Health in Industry 
Long Life in the Army 

Health and Long Life in the Navy . 
Living Underground 

Americans in Liberia 

Health Progress of East Africa 
Living in the Arctic 

The Rockefeller Foundation 
America’s Bloody Trail 

Tired of Life 

Disease Inheritance 


PRICE, $6 


Liberal discounts on quantity orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











Thursday 

















August 9, 1928 


THE SPECTATOR 


Life Insurance 








(3) Any other proposals, plans or contracts 
which might be submitted, in view of the sub- 
mission of the above proposal (the offer from 
the Missouri State Life) covering the reinsur- 
ance of the company’s business or its merger 
with another company or companies, and 


(4) For the transaction of such other busi- 
ness as may properly come before the meeting. 

The statement of the International Life as 
of December 31, 1927, shows its outstanding 
capital stock to be $937,500 with a surplus of 
$1,430,740. There are outstanding 37,500 shares 
of stock, with a par value of $25 a share. 
Recent small transactions on the stock showed 
from $75 to $80 a share was paid for the In- 
ternational Life stock. It is understood that un- 
der the terms of the proposal made by the Mis- 
souri State Life the International stockholders 
would receive approximately $100 a share for 
their stock. In unofficial circles it was stated 
the company would receive about $5,000,000 from 
the Missouri State Life. 


A statement confirming the impending merger 
of the two companies and announcing the called 
meeting of the stockholders of the International 
Life to consider same was given out by Hills- 
man Taylor, president of the Missouri State Life 
Insurance Company; W. F. Grantges, first vice- 
president and general manager for the Interna- 
tional Life, and Judge Charles G. Revelle, gen- 
eral counsel for the International Life. 

While the Missouri State Life merger propo- 
sition is the first to be formally submitted to the 
International Life and has already been ap- 
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ceeds, profits, etc., left 
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Total investments in United 
States securities exceed 
$168,000,000 


Dividends to Policyholders increased | 
for eighth successive year. 
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COMPANY OF CANADA 














proved by the board of directors of the Mis- 
souri State Life, it is known that other pro- 
posals will be submitted to the International 
Life meeting. 

It is understood that the Central States Life 
Insurance Company of St. Louis has made in- 
formal overtures for the acquisition of the In- 
ternational Life and may submit a formal offer 
at the meeting on August 13. 

Massey Wilson, who for seventeen years was 
president of the International Life and is now 
president of the Insurance Investment Corpora- 
tion of St. Louis, Mo., is expected to submit an 
offer for an outright purchase of the company. 
It is said Wilson and associates are prepared to 
pay $4,000,000 or more for the company. This 
is almost $2,000,000 in excess of the $2,368,240 
of capital and surplus shown on December 31, 
1928. 

Other powerful financial interests are said to 
be interested in the International Life and are 
expected to submit definite proposals at the meet- 
ing of August 13. 

Massey Wilson solid his interests in the In- 
ternational Life several years ago to interests 
formerly identified with the Standard Life In- 
surance Company of Decatur, IIl., which had 
been merged with the International Life. He 
had been succeeded as president of the Interna- 
tional Life by J. R. Paisley, who had been presi- 
dent of the Standard Life. Mr. Paisley in turn 
was succeeded as president of the International 
Life by Judge W. K. Whitfield who had also 
been identified with the Standard Life. 

In June, 1927, Roy C. Toombs, president of 
the Toombs-Daly Company, investment bankers 
of Chicago, and also head of a bank in Down- 
ers Grove, IIl., purchased control. 


Guy W. Camp Resigns 

Guy W. Camp, associate editor of Life Asso- 
ciation News, organ of the National Associa- 
tion of Life Underwriters, has resigned to he- 
come general manager of the National Service 
Corporation. Mr. Camp has been connected 
with Life Association News for the past eight 
years and is widely known among its members. 


Acacia Mutual Appointments 
President William Montgomery of the Acacia 
Mutual Life Association, Washington, D. C., 
announces the appointment of the following 
junior officers: Major J. C. King, assistant 


secretary; W. B. Irons, assistant secretary; R. 
B. Montgomery, assistant treasurer, and B. A. 
Harlan, executive secretary. These appoint- 
ments were made by the board of directors at its 
regular quarterly meeting, recently held. 
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DISTRICT MANAGER 


A distinctive, rapidly growing, 
Midwestern Accident and Health |f 
Company (now featuring a non- 
cancellable policy), wants to put 
out a few more District Managers 
in Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and California. 


Salary and commission. Direct 
home office connections await right 
parties. Inquiries strictly con- 
fidential. 
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The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
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noted during the past seventy- 
seven years. 
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Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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PHILADELPHIA BROKERAGE 
CONTRACT 


Revised Form Submitted Following 
Complaints 








NEW RULE FAVORED 





Objective Is to Standardize Commissions in 
Suburban Territory 


PHILADELPHIA, PENNA., August 8.—Some ob- 
jections having been raised by the companies to 
the form of the amendment to the Philadelphia- 
Suburban Underwriters Association contract as 
regards brokers, a revised amendment was sub- 
mitted to the companies setting forth more 
clearly the original intention—of standardizing 
brokers’ commissions—and it is understood that 
favorable response is- being received from the 
companies by mail vote. 

Brokerage commissions to apply hereafter in 
Philadelphia-Suburban territory will be as fol- 
lows: 

First.—25 per cent on private dwellings and 
their dwelling contents, private garages and out- 
buildings and their contents, when insured with 
dwelling. 

Second.—20 per cent on churches, convents, 
synagogues, school houses and educational in- 
stitutions and their contents; public buildings, 
i.e, armories, art galleries, city halls, court 
houses, fire department stations, fire patrol sta- 
tions, hospitals (except those where patients 
are under restraint) ; institutions for the aged 
blind, cripples, deaf, dumb, orphans, sailors and 
soldiers; libraries, museums, police stations and 
town halls, owned and operated by the public 
and contents owned by the public (except con- 
tents of armories) ; apartment houses and their 
apartment house contents, buildings and their 
contents occupied as offices or stores, or dwel- 
lings, except as noted under item 4. 

Third.—10 per cent on all unsprinklered mer- 
cantile risks outside of public protection, and 
on oil refining risks and oil tanks and their con- 
tents. 

Fourth.—Fifteen per cent on buildings and 
their contents occupied as offices or stores or 
‘dwellings when occupancy in whole or in part 
is that of automobile accessories stores, bakeries, 
furniture stores, hay and straw dealers, junk 
‘stores, laundries, mattress makers, millinery 
stores, oil and petroleum stores or painter, photo- 
graphic galleries, printers, rags, waste and paper 
stock dealers, upholsterers, wall paper stores and 
wood workers, and on all other risks not enu- 
merated under first, second and third items. 

Brokerage on ground rents, leases, rents, use 
and occupancy, profits and commissions to be 
brokerage applicable to the building wherein or 
whereon or to which such ground rent, lease, 
rent, use and occupancy, profits and commissions 
insurance applies. mf 

Builders’ risks shall take brokerage applicable 


to the class for which building, when completed, 
is intended. 

The old amendment, to which the companies 
objected, set no flat scale but simple stipulated 
that the brokerage commission was to be not 
more than 10 per cent less than the agent’s 
commission. 


BLUE GOOSE PLANS 
Grand Nest Meeting in Montreal 

In connection with the meeting of the Grand 
Nest of the Ancient and Honorable Order of 
the Blue Goose at Montreal the international 
golf match will be held Tuesday, August 28, 
at the Islesmere Golf Club, starting at 10 a. m. 
In conjunction with this match an 18 hole medal 
play tournament has been arranged for all mem- 
bers who wish to play and prizes will be 
awarded. 

Following the match there will be an infor- 
mal dinner at which the prizes will be pre- 
sented. The entry fee is $5 a person, which 
will cover the entire expense of the day. Motor 
transportation will be arranged for everyone; 
details will be available at the Windsor Hotel 
at Montreal on arrival. Members who wish 
to play are requested by Resident Chairman C. 
H. Hanson, Room 702, No. 465 St. John street, 
Montreal, to send their names to him together 
with a cheque for $5 and club handicaps not 
later than August 20. 

The golf tournament committee consists of 
J. Ross Stewart, general chairman, Hartford; 
C. H. Hanson, resident chairman, Montreal; F. 
D. Cochran, Dallas; Fred W. Ransom, Chi- 
cago; B. A. Lehnberg, Milwaukee; D. M. 
Christian, San Francisco; J. N. McLeod, Win- 
nipeg; W. J. Tippery, Minneapolis; George J. 
Lynch, Halifax; A. W. McLeod, New West- 
minster, B. C. 


Canadian Superintendents Plan for Session 

The Association of Superintendents of Insur- 
ance of the Provinces of Canada will meet this 
year at the Hotel Saskatchewan, Regina, Sask., 
the conference opening on Wednesday, Septem- 
ber 19. Arrangements are being made for party 
to take the week-end previous in journeying 
to Regina. This party will leave Toronto on 
Saturday, September 15, journeying by train to 
Port McNicoll, where steamer will be taken to 
Fort William. From that point the party will 
continue by train to Winnipeg, where a one 
day stop-over has been arranged there. In- 
cluding the stop-over, the party arrives at Re- 
gina on the morning of September 19. Arrange- 
ments are being made by W. E. Smelt, confer- 
ence secretary, Parliament Buildings, Toronto. 


Loses Case 
(Concluded from page 3) 
sated for by insurance or otherwise should be 
used in computing Federal income tax liability, 
and rendered a decision that no deficiency existed 
against the company. 
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GOVERNMENT ENTERING 
MARINE BUSINESS 


—_—_——. 


United States Shipping Board to 
Cover Hull Risks 





FEDERAL FUND UTILIZED 





Over $2,000,000 Understood to Be Avail- 
able—Low Rates Effective 


WasurnecrTon, D. C:, August 4.—After hav- 
ing retired from the marine insurance industry 
shortly after the end of the world war, the 
United States Government this week returned to 
that field with the action of the United States 
Shipping Board in ordering that the insurance 
provisions of the Jones-White Shipping Bill, 
passed last session, be put into effect at once. 

A sum, understood to be in excess of $1,000,- 
000 was allocated to the insurance fund, with 
provision for increasing the amount if neces- 
sary. 

Under the shipping legislation, the Board is 
authorized to use this fund for the insurance 
in whole or in part of “any legal or equitable 
interest of the United States” in vessels under 
construction or sold on deferred payments. In 
the cases of lines sold for guaranteed opera- 
tion, it is understood the Board will interpret 
the term “legal interest” so as to permit the in- 
surance of the total value of the vessel through- 
out the period for which operation is guaran- 
teed; thereby, it is believed, enabling operators 
of such ships to secure premium rates somewhat 
below those charged by private companies. 

The rates to be charged, it is expected, will 
be close to those which the house committee in 
charge of the bill was told this spring would 
be necessary, probably on the basis of 2 per 
cent for new hulls. 

Moneys for the fund may be obtained from 
proceeds from the sale of ships or revenue from 
the operaiton of lines, as well as from premiums 
paid into the fund. Shipping to the extent of 
some $8,000,000 was sold during the past fiscal 
year, and the $2,000,000 received as down pay- 
ments is understood to be the money which is 
available for the insurance fund. 


Joins National Liberty 


Bernard F. Camp has joined the National 
Liberty Insurance Company and its allied com- 
panies of New York and will act as assistant 
to the manager, Harry A. Grant, and will 
specialize in the handling of finance accounts, 
dealer’s risks and fleet lines. Mr. Camp has 
been automobile underwriter with the Fire As- 
sociation at its home office in Philadelphia. He 
has been actively engaged in the fire and auto- 
mobile branches of insurance business for the 
past twenty years. He has been connected with 
the Southern department of the Royal Insur- 
ance Company and the National Union and has 
served as State agent in several States. 
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Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 
































Address Home Office for Agency Connection 


sm HAMPTON ROADS 


FIRE +” MARINE 
Insurance Company 








NORFOLK, VA. 


P. D. BAIN HENRY G. BARBEE 
Chairman of the Board President 
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Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 


NS ee ee ee ee ee ee ee HENRY P. BLAIR 
Vice President . . . . . . +. .. JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) . - WILLIAM A. BENNETT 
Secretary . oe es wer ee . ALLEN C. CLARE 
Actuary So a = - GILBERT A. CLARE 


Main Office, 816 14th Street, N. W. WASHINGTON, D. C, 





Great American 


Insurance Company 


= New Dork = 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1928 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23,422,855.21 


NET SURPLUS 


2 1.060.1 19.35 
56,982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, II. 
G. R. STREET, Vice-President 


PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHIGAGO—Wnm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 

















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
Ss. C. McEACHERN, 2nd Vice-Presidentcr 
I. M. SHEFFIELD, Seetary 

















The 42tna Fire Group 


Three strong companies providing 

dependable insurance in Fire and 

Allied Lines and in Casualty and 
Surety Protection 


4ETNA INSURANCE COMPANY 


THE WORLD FIRE AND MARINE 
INSURANCE COMPANY 


THE CENTURY 
INDEMNITY 
COMPANY 


HARTFORD, CONNECTICUT 
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PUBLIC RELATIONS WORK 


National Association Arranging for 
University Courses 








EARLE E. FISKE HEADS COMMITTEE 





Ambitious Program Greatly Aided by 
James M. Newburger and James L. 
Case 

An important feature of the work being done 
by the National Association of Insurance Agents 
of New York is the placing of insurance courses 
in the curricula of universities, colleges and pub- 
lic schools throughout the country, and its com- 
mittee on public relations and education has 
embarked upon an ambitious program along this 
line. The chairman of this committee is Earl 
E. Fiske of Green Bay, Wis. 

A recent indication of what may be accom- 
plished in secondary schools was an address 
delivered to 400 boys of the Bulkley School at 
New London, Conn., by James L. Case of Nor- 
wich, that State, a former president of the Na- 
tional Association and now in charge of this 
department of the committee’s work. Mr. Case 
urged the boys who might be considering insur- 
ance as a profession to take up insurance courses 
at Columbia University or with insurance com- 
panies at Hartford. Six of the boys have 
already enrolled as students of insurance in sev- 
eral institutions. 

President James M. Newburger of the IIli- 
nois Association has been instrumental in estab- 
lishing insurance courses at the University of 
Chicago, the University of Illinois and North- 
western University. The National Association 
is prepared to assist in the establishment of gen- 
eral insurance courses in schools throughout the 
country and will furnish information desired 
and provide speakers when requested. It wishes 
to spread the doctrine of insurance education 
and to afford the insurance agent of the future 
a background of knowledge of his business that 
will enable him to carry on intelligently the 
high standards to which the National Associa- 
tion of Insurance Agents adheres. ‘ 

The Association realizes that there are many 
schools and colleges that are not in a position 
to install full insurance courses as a part of 
their business training courses. Chairman Fisk 
has announced that his committee will be glad 
to co-operate with any school or college that 
wants to include some study of insurance in 


connection with other courses in its curriculum 
and will assist them in securing material to be 
used in work along such lines. Because of their 
direct contact with both the production and the 
sales departments of the insurance business the 
members of the public relations committee of 
the National Association are especially well 
equipped to handle such an undertaking. 


NEW CHICAGO ACQUISITION PLAN 
READY 
Compromise Schedule to Go Before Full 
Committee August 15 

Curcaco, Itt., August 8—The future welfare 
of fire insurance acquisition in Cook County 
now is in escrow, so to speak, as the new com- 
promise schedule of rules and of commissions 
and brokerage has been completed by the sub- 
committee of the joint conference committee and 
is waiting the approval of the parent body. The 
joint committee is composed of three represen- 
tatives from the Chicago Board, the Western 
Insurance Bureau and the Union, and one rep- 
resentative from each of these trios was on the 
sub-committee. 

The conference committee has been called for 
August 15 to receive the sub-committee’s report 
and should it be found acceptable, it will be re- 
ferred to the executive committee of the Chi- 
cago Board and to the executive committee of 
the Bureau and the governing committee of the 
Union. 

The conferees have been very careful not 
to divulge any details of the new schedule. 


Louis P. Jervey Joins America Fore 
Group 

Louis P. Jervey, who has been special agent 
of the Fidelity-Phoenix Fire Insurance Com- 
pany of New York in Virginia, has been pro- 
moted to be agency superintendent of the Amer- 
ican Fore group in the Southeastern department 
at the home office, where he will assist Secretary 
John W. Clarke. 

Mr. Jervey began his insurance career in 1911 
in the Southern department of the Fire Asso- 
ciation at Atlanta. Four years later he took 
charge of the accounting department in the 
Southern department of the Providence-Wash- 
ington Insurance Company, later became chief 
clerk and special agent in Alabama and South 
Carolina. In 1920 he became special agent of 
the Fidelity-Phcenix in Virginia. 


NEW HOLDING, COMPANY 





Insurance Investment Trust Incor- 
porated in Delaware 





HOME OFFICE TO BE AT BALTIMORE 





Gathering of Several Indemnity Carriers 
into One Organization Is Plan 


Battrmore, Mp., August 6.—The Insurance 
Investment Trust, Inc., will begin active opera- 
tions on January 1, according to an announce- 
ment just made by H. C. Stoddard, president 
of the company. The company has been in- 
corporated under the laws of Delaware as a 
holding company. 

The directors, besides Mr. Stoddard, will in- 
clude: Isaac S. Field, Dr. John W. Lowe, J. 
Thomas Lyons, and Addison E. Mullikin, all of 
Baltimore; E. Dale Adkins, Salisbury, Md.; 
Courtland Nixon and Paul L. Brindle, of Wash- 
ington, D. C. 

The plan, as outlined by Mr. Stoddard, con- 
templates the merger of several insurance com- 
panies with a capital of $1,000,000 and surplus 
of $4,000,000, thus forming a company of suf- 
ficient magnitude to cope with the foremost 
competitors in the insurance field. The policy 
pursued will be the same as that of other stand- 
ard companies. 

Mr. Field will be vice-president of the new 
company; and Mr. Nixon vice-president and 
treasurer. Mr. Brindle will be the secretary. 
The home office of both the holding company 
and the insurance company will be in Baltimore. 

The State of Maryland, the District of Co- 
lumbia and the State of Virginia paid out in 
premiums for insurance last year $150,000,000, 
while the losses were only $50,000,000, accord- 
ing to Mr. Stoddard, who was formerly foreign 
manager of the Liverpool and London and 
Globe. 


Death of Frank R. Logan 

Frank R. Logan, of the Regina Insurance 
Company died recently in New York follow- 
ing and attack of influenza. He was 40 years 
of age. He was president of the Canadian 
Hail Underwriters Association and also did an 
extensive business in real estate and fire insur- 
ance, acting as general agent for fire business 
of the Patriotic Assurance and the Acadia Fire. 
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“BOYCOTT” FAILS 


Canadian Mutual Competition Over- 
done 








PUBLISHED NAMES OF SUBSCRIBERS 





Policyholders Impressed With Large Firms 
Using Mutual Coverage 

The “Financial Post” of Toronto, Canada, in 
its issue of August 3 gives it largest first page 
headline to a story concerning what it terms the 
way the tariff fire insurance companies in On- 
tario have been hit by their “boycott fiasco.” 
According to the “Financial Post” the Toronto 
Insurance Conference recently sent out a letter 
that virtually asked a trade boycott of all firms 
placing all or even part of their insurance with 
mutual companies. 

The Conference, it says, published a list of 
a large number of the biggest firms who were 
placing their business, or some of it, with mu- 
tual companies, apparently hoping that the pub- 
licity would be considered as undesirable by these 
firms and would lead to the business being 
switched over to tariff companies. Instead, the 
“Post” says, the action of the conference has 
had a boomerang effect, leading, it is understood, 
to efforts being taken to spread the impression 
that the conference at no time had in view at- 
tempting a boycott of mutuai insurers in their 
trade relations or in the trade purchases of their 
employees. 

One result is said to have been that not a 
few of those concerns that formerly insured 
only with tariff companies have been so im- 
pressed by the large number of prominent firms 
that utilize mutual insurance to a certain degree 
that they are in many cases rather inclined to 
go and do likewise. Some of those on the 
“black list” who carried only a part of their 
insurance with mutual companies are considering 
transferring all of their business to the mutuals, 
it is said. 

The “Financial Post” is sceptical concerning 
what it calls a rather lame attempt now being 
made by some officials to undo the evil reaction 
upon themselves of the attempted boycott of 
mutual insurers by declaring that no boycott was 
contemplated. It asserts that this denial hardly 
rings true in the face of the text of the letter 
sent out to its members by the Toronto Insur- 
ance Conference. To prove the point it reprints 
the letter in question and adds that no inter- 
pretation, except an attempted boycott of the 
“Financial Post,” the MacLean Publishing Com- 
pany and the Ontario Motor League could be 
placed upon this letter by any reasonably minded 
person. 


LOUISVILLE BANKS ACTIVE 
Fire Company Being Organized by Frank- 
lin Title and Trust 

The Franklin Title and Trust Company, of 
Louisville, Ky., is forming a fire insurance com- 
pany which, it is announced, will probably be 
organized with a capital of $100,000 and will 
have the name Franklin in its corporate title. 
Its reinsurance plans, according to Adolph 
Reutlinger, of Reutlinger & Company, a promi- 
nent Louisville insurance agent and also an of- 


ficial of the Franklin Title & Trust Company, 
have not been completed. 

Louisville banks are invading the insurance 
field with a vengance, since this will be the 
fourth bank-owned company in that city re- 
cently being organized there. The other three 
are the Louisville National Fire and Marine 
Company, the First Kentucky Fire and Marine 
Company and the Liberty Insurance Company. 
In addition, the Lincoln Bank & Trust Com- 
pany, the Fidelity & Columbia Trust Company 
and the Louisville Trust Company have insur- 
ance agency departments which represent non- 
board companies. Several of these banks have 
a large number of branch banks. 

When the Fidelity & Columbia Trust Com- 
pany entered the fire insurance business a few 


years ago the Louisville Board of Fire Under- 
writers strongly opposed it. 

When asked if the Fidelity & Columbia would 
organize a subsidiary fire insurance company 
to replace its present insurance agency Frank 
Bosier of the company’s insurance department 
said that the matter had been discussed but that 
nothing definite had been decided as yet. He 
added that the organization planned to operate 
in whichever way it could make the most money 
and that it would like to be in harmony with 
the Louisville Board. President Neal Bassett of 
the Firemans Insurance Company of Newark, 
which put the Fidelity & Columbia into the in- 
surance business, would have to be consulted in 
any discussion of the matter, according to Mr. 
Bosier. 








CANADIAN DEPARTMENT OF THE 
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William Thompson, ably seconded by ro on 
Assistant Manager A. E. Blogg, The Dept. Offices 
American’s Canadian :business is conducted ROCKFORD, ILL. 
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The Company under a Dominion license Foreign Offices 
operates in the provinces of Quebec, On- BELGIUM 
tario, Manitoba, Saskatchewan and British ecaee ‘ 
Columbia. EGYPT 
ENGLAND 
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Twenty-One Get Degrees 
(Concluded from page 5) 


three years of satisfactory life insurance exper- 
ience. Various other inquiries from prospective 
candidates in other countries for permission to 
take the examinations have been received, and 
the C. L. U. Degree is thus likely before long 
to take on an international character. 

R. F. Freeman, Los Angeles, assistant man- 
ager of the Pacific Mutual Life Insurance Com- 
pany, and Elsie Ullrich, Philadelphia, assistant 
to vice-president of the Fidelity Mutual Life 
Insurance Company, took only the first of the 
two instalments (comprising the first three 
examinations) of the examination, as permitted 
under the college rules, and passed the same 
satisfactorily. Conferring of the degree, how- 
ever, is deferred until these candidates pass the 
second instalment, consisting of the last two 
examinations. 

It is the policy of the college to establish 
convenient examination centers, as needed, at 
leading universities and colleges. For the June 
test, the registrar of the college, Professor A. 
M. Spalding, made arrangements for the con- 
duct of examinations at the Universities of Cin- 
cinnati, Indiana, Minnesota, Nebraska, Penn- 
sylvania, Pittsburgh, Southern California, and 
Washington, and at Boston University, Detroit 
University, New York University, Oklahoma 
City University, Buffalo School of Commerce, 
and Rice Institute at Houston, Texas. As the 
needs of candidates may indicate, the college 
stands ready to establish additional examina- 
tion centers. The college is glad to report that 
its requests for such accommodations were met 
most generously in every instance and in a spir- 
it of sympathy and approval for the objects in- 
volved. It may be added that thus far 25 lead- 
ing universities and colleges have expressed 
(through the deans of their business schools or 
the professors in charge of their insurance in- 
struction) their full sysmpathy with the aims 
of the college, and have given their assurance 
of co-operation and support. Three leading 
universities have already signified their willing- 
ness to mention the C. L. U. Degree in their 
collegiate circulars, in a manner similar to that 
accorded to the C. P. A. Degree in accounting. 

The next examinations are scheduled for De- 
cember 27, 28 and 29, and the following exam- 
inations for June 20, 21, and 22, 1929. There- 
after examinations will be held only once each 
year, namely in June. Judging from the nu- 
merous inquiries, there is very reason to be- 
lieve that the number of candidates for the De- 
cember examinations will be very much larger 
than it was in June. A very considerable num- 
ber are preparing for this and the following 
examination. It is also gratifying that a num- 
ber of those who failed to pass the first exam- 
inations have given expression to the thought 
that they nevertheless felt amply repaid through 
the benefits derived from the course of study 
to which they have applied themselves. 


Fraser Agency Going Strong 

The Fraser Agency, New York representa- 
tives of the Connecticut Mutual Life Insurance 
Company of Hartford, reports that up to July 
28 it has paid for $14,972,000 of new insurance 
for 1928. 

The agency has already qualified fifteen men 
for the company’s convention to be held at 
Glacier National Park early next month. The 
club year closes next Wednesday and by that 
time it is expected that several more Fraser 
Agency men will have qualified. The qualifica- 
tions for this convention were almost doulhle 
those of the normal leaders’ club convention. 

General Agent Peter M. Fraser has returned 
from a two month’s vacation in Europe. 


Bill Increasing Capital Stock of Sun Life 
of Canada Coming Up Again 

Orrawa, Canapa, August 4.—Notice is given 
in the Canada Gazette that at the next session 
of the Parliament of Canada the Sun Life of 
Canada again will apply for legislation to enable 
it to increase its capitalization from two to 
four millions. Similar legislation was before 
the last session of parliament but met with a 
strong organized opposition, and was repeatedly 
“talked out” during the hours allotted to pri- 
vate bills, with the result that the session ended 
with the measure not passed. There is a prob- 
ability of legislation being passed at the next 
session to prevent a small minority of the House 
holding up legislation which the majority favor, 
and when such changes in the rules are made it 
is expected that the Sun Life measure will be 
fairly sure of passage. 


Liberalizes Foreign Travel Terms 

Second Vice-President and Manager of Agen- 
cies George K. Sargent announces that The Mu- 
tual Life Insurance Company of New York will 
hereafter accept on more liberal terms applica- 
tions from business representatives whose duties 
require travel or temporary residence outside 
of the United States and Canada. The new 
practice will be confined to citizens of the 
United States and Canada and to Europeans 
representing responsible business organizations, 
and cases will be considered on individual merits 
in relation to a standard covering in a general 
way personal character, standing of business 
connection and climatic and living conditions in 
countries in which applicant is to travel or 
reside. 

Rates will be domestic, semi-tropical or tropi- 
cal according to the circumstances of the indi- 
vidual case. No special benefits will be issued 
in any of these cases. 


Charles C. Farrell on Louisiana Insurance 
Commission 

Charles C. Farrell has been appointed by Gov- 
ernor Long a member of the Louisiana State 
Insurance Commission to succeed James J. A. 
Fortier, whose term has expired. The law re- 
quires that members of the commission shall be 
skilled in insurance rate making. Mr. Farrell, 
like his predecessor, is a lawyer. Fire insur- 
ance companies made no legal test when Mr. 
Fortier was appointed on the commission and it 
is not anticipated that there will be any ques- 
tion raised as to the eligibility of Mr. Farrell 
for the position. 


Organizing Life Department 
Boston, Mass., August 6.—Gilmour, Rothery 
& Co., fire and casualty insurance agency of 
this city, is organizing a life insurance depart- 
ment, which will be in charge of Thomas T. 
Pond, formerly associated with the Paul F. 
Clark agency of the John Hancock Mutual Life 
Insurance Company. This is the fourth agency 
of the kind here to launch into the life insur- 
ance field, and the importance to the local busi- 
ness of these branches is regarded as significant 
of the gradual change that is taking place in 

general agency principles and policies. 
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IN NEW CONNECTION 


William Koch Joins National Life 
Association 








PROMINENT IOWA EXECUTIVE 





Had Been Vice-President of Royal Union 
for Ten Years—Honored by Banquet 
Des Mornes, Iowa, August 4—William 

Koch, vice-president of the Royal Union Life 
Insurance Company for the last ten years, and 
one of the best known insurance men in Iowa, 
has resigned to take a position as vice-president 
and managing director of the National Life As- 
sociation which has its home office in the Harger 
and Blish Building, 114 Eleventh street. 


Mr. Koch has been active in insurance for 
twenty years. As _ vice-president and field 
director of the Royal Union Life Insurance 
Company during the last half of that period, he 
was an important factor in the growth of that 
company. 

Mr. Koch will fill the vacancy on the board 
of directors of the National Life Association 
caused by the death of the late Edwin T. Mere- 
dith. 


He has already assumed his new office, but 
will continue to look after some of his former 
duties for the next month or two, pending the 
return of A. C. Tucker, president of the Royal 
Union, who is in Texas. 


Mr. Koch was the honor guest at a farewell 
banquet staged this week at the’ Hyperion by 
officers and directors and department heads of 
the Royal Union. He was presented with a set 
of matched golf clubs, as a gift- from his asso- 
ciated. 

President Tucker, who was unable to be pres- 
ent, sent felicitations, and expressed regrets at 
the termination of the close association which 
had existed between him and Vice-President 
Koch for a decade. 

Former District Judge James P. Hewitt, 
president of the National Life Association, who 
announced Mr. Koch’s change jointly with of- 
ficers of the Royal Union, declared the com- 
pany is fortunate in the acquisition of such an 
executive as Mr. Koch, and emphasized that his 
appointment fits right in with the program of 
expansion and development planned by the Na- 
tional Life Association. 


All States Life Insurance Company 


H. E. Obenshain, president of the All States 
Organization Corporation, of Montgomery, 
Ala., reports that capital of $500,000 and sur- 
plus of $372,500 for the All States Life Insur- 
ance Company has been fully subscribed. The 
company will start actual writing of business 
at the earliest possible moment. 


Wants District Manager 
Elsewhere in these columns a progressive and 
enterprising accident and health insurance com- 
pany is advertising for district managers. Ex- 


cellent territory is offered and the opportuni‘y 
afforded is unusually good. 
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Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Fundamentally Right Financially Sound 


Economically Operated 


The largest carrier in 


the United States of 
Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 
Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 

















Writing Casualty Insurance 
Fidelity and Surety Bonds 














SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 








NATIONAL 
LIFE AND 
ACCIDENT 


INSURANCE 
COMPANY 


I. SHIELDS {J 


SoU A ! Total claims paid 28 years ending 


j December 31, 1927, $57,976,110.40 


—_ — = 
C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE 2 ACCIDENT INSURANCE CO. 


Home Office, National Building 
NASHVILLE - » » TENN. 




















Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 * 





Since premiums were much reduced January 1, 
1927 the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 
1928, shows on the average a greatly reduced 
cost to the policyholder, which should enable 
the Provident agent still further to increase 
his production and the size of the policy sold. 



































Writing Fire, Windstorm and all Kindred 
Lines—World-wide Facilities 
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Casualty, Surety and Miscellaneous 








EXCESS COMPENSATION 
COVERAGE 


Plan Recommended for Self=Insurers 
by Board Committee 








SPECIAL RISKS PROVIDED FOR 





Minimum Premium to Be Percentage for 
Class and Limit Times $10,000 


A uniform plan and rates for excess cover- 
age for self-insurers along workmen’s compen- 
sation lines have been submitted to the New 
York insurance department by the actuarial 
committee of the Compensation Inspection Rat- 
ing Board. An amendment has been added to 
the original plan providing that coverage differ- 
ing in policy form from the standard plan be 
submitted to the Board for approval and then 
to the insurance department. The committee’s 
revised plan is expressed as follows: 

1. Excess cover shall be available for duly 
authorized self-insurers in the following form: 


The cover shall provide indemnity for losses, 
including medical, in excess of a specified limit 
($10,000, $15,000, $20,000 or $25,000 as may be 
desired) resulting from a single accident, 
whether such accident involves one or more per- 
sons. Such indemnity shall be payable only 
when the losses actually paid out by the em- 
ployer as the result of the accident in question 
have reached the limit specified in the policy. 
The minimum premium on an excess cover pol- 
icy shall be the published percentage for the 
appropriate classification and limit times $10,- 


2. Applications which provide excess cover 
on any other basis than that above outlined shall 
be submitted to the board for approval both as 
to form of cover and as to rates, and shall not 
become effective until approved by the Insur- 
ance Department in each specifjc instance. 

3. All policies providing excess cover whether 
under paragraph 1 or under paragraph 2 shall 
be filed with the board for approval. Experi- 
ence incurred under such policies shall also be 
filed with the board. 


Missouri Compensation Law Held to Be 
Extraterritorial 


The Missouri Supreme Court last week held 
that the workmen’s compensation law of that 
State is extraterritorial in its application and 
covers injuries to employees of Missouri em- 
ployers even when injury to such employees oc- 
curs in another State. The decision was writ- 
ten by Justice W. T. Ragland. 


W. A. Edgar Busy With Entertainment 
Plans for White Sulphur Meeting 
Battimore, Mp., August 6—W. A. Edgar, 
vice-president of the United States Fidelity and 
Guaranty Company of this city, is rapidly com- 
pleting plans for the entertainment which will 
be staged at the coming joint session of the 
International Association of Casualty and 
Surety Underwriters and the National Associa- 
tion of Casualty and Surety Agents. Mr. Edgar 


is chairman of the “stunts Committee” and has 
promised to produce several new and novel fea- 
tures at the coming convention. The meeting 
will be held at White Sulphur Springs, West 
Virginia, October 2, 3 and 4. 

PROGRAM OF INTERNATIONAL CLAIM 

ASSOCIATION 
Interesting Array of Topics for Annual 
Meeting at Old Point Comfort 

James F. Ramey, secretary of the Washing- 
ton Fidelity National Insurance Company of 
Chicago and chairman of the press committee 
of the International Claim Association, has an- 
nounced that the tentative program for the an- 
nual meeting of the Association at the Cham- 
berlin Vanderbilt Hotel, Old Point Comfort, 
Va., on September 10, 11 and 12 is nearing 
completion. 

Speakers and their topics now on the program 
are as follows: Address of welcome, Col. 
Joseph Button, Insurance Commissioner of Vir- 
ginia; Major Calvin Goddard, firearms expert 
of New York, “Ballistics”; Charles F. Rathbun 
of the law firm of Kirkland, Fleming, Green 
& Martin of Chicago, “Carbon Monoxide 
Poisoning”; Sterling Pierson, Equitable Life, 
subject not decided; A. N. Mitchell, assistant 
general manager of the Canada Life,” Desirabil- 
ity of Co-operation Between the Field and 
Claims Department in the Settlement of Maturi- 
ties,’ and Samuel D. Macpeak, third deputy 
superintendent of insurance for New York, 
“Present Day Loss Adjustments.” 





Independent Bonding Opens Indianapolis 
Branch 


INDIANAPOLIS, IND., August 4.—The Inde- 
pendent Bonding and Casualty Insurance Com- 
pany and the National Guaranty Fire Insurance 
Company of Newark, N. J., have opened a 
branch in Indianapolis at 619 Illinois building, 
with Harry C. Baldwin, manager. Mr. Bald- 
win has been State manager for a number of 
insurance companies throughout the Middle 
West. E. B. Maurice has been named special 
agent of Marion county, of which Indianapolis 
is the county seat. 


Towner Rating Bureau Examined 
(Concluded from page 3) 


some cases of subscribing members of suggest- 
ing rates, which the bureau promulgates, that 
are not in accord with the manual rates filed 
with the Insurance Department should be dis- 
continued. 

Notwithstanding the cricitisms and comments 
contained in this report the Towner Rating 
3ureau performs a work that is essential to the 
proper conduct of the fidelity and surety busi- 
ness, and on the whole is very well conducted. 
The Bureau has no rules for the enforcement 
of the use of its rates by subscribers, but corre- 
spondence in its files appears to indicate that, 
with the exceptions heretofore cited, they are 
generally adhered to. 


21 


MICHIGAN DECIDES ON 
RECIPROCALS 





License to Organization Also Admits 
Attorney-in-Fact, Says Court 





PREVIOUS PROCEDURE OVERTHROWN 





No Legal Distinction Drawn Between Re=- 
ciprocals and Their Attorneys 


Lansinc, Micu., August 6.—Michigan has 
no legal means of controlling the operations in 
this State of corporations which happen to be 
attorneys-in-fact for reciprocal exchanges ex- 
cept through the extremely limited regulatory 
power of the insurance department over the re- 
ciprocal itself, according to a decision just ren- 
dered by the State supreme court in granting the 
petition of Lansing B. Warner, Inc., of Chi- 
cago, for a writ of mandamus to force Com- 
missioner Charles D. Livingston to issue cer- 
tificates of authority to the Warner reciprocals, 
Canners Exchange Subscribers and Warner 
Reciprocal Insurers. 

The Warner-operated exchanges lost their 
licenses in this State last year when, acting on 
the basis of an opinion rendered by the attor- 
ney general’s office then headed by William W. 
Potter who is now a justice of the supreme 
court, Commissioner Livingston refused to per- 
mit the reciprocals to do business in this State 
until their attorney-in-fact obtained a separate 
license from the Secretary of State as an ad- 
mitted foreign corporation. The same ruling 
was applied to all other non-Michigan exchanges 
with the result that, with no further exceptions, 
the incorporated attorneys-in-fact all obtained 
separate authorization. 


Whatever practical stock insurance men may 
think of reciprocals and their attorneys-in-fact, 
the current decision reveals that the Michigan 
supreme court believes them to be extremely 
altruistic institutions with no such base under- 
lying motives as the average profit-seeking cor- 
poration. “The attorney-in-fact is doing not 
its own business but that of the subscribers,” 
says the decision, written by Justice McDonald, 
and, elsewhere in the opinion, a reciprocal is 
described as “a voluntary association of individ- 
ual partnerships and corporations of Michi- 
gan.” 

The opinion, in substance, is that, since the 
reciprocal is admitted to do business in this 
State through the insurance department, in com- 
pliance with the existing statute, the attorney- 
in-fact, no matter what its form of organization, 
is automatically admitted at the same time, since 
the statute expressly provides that the exchange 
subscribers shall be permitted to transact their 
business through a designated agent and the ree 
ciprocal would, in fact, be utterly impotent.to 
handle affairs except through its attorney-in- 
tact. 
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Aviation and Insurance Law 


OW that insurance companies are supply- 
N ing aeroplane insurance under various 
forms of policies covering not only the 
plane and its passengers but also possible claims 
by third parties who may be injured as a result 
of accidents to the aeroplane, a great many 
novel and interesting questions will undoubt- 
edly arise, new points will come up for discus- 
sion, and probably some new law will result. 

Heretofore, advances in means of locomotion 
have met with some degree of hindrance and 
with some legal difficulties. The public has now 
been educated by the automobile to fast rates of 
‘speed, but it is related that one of the first 
steam engines was required to have a man with 
a red flag walking in advance of the train to 
warn pedestrians and possibly chase cattle from 
a place of danger. Undoubtedly some automo- 
bilists still remember the time when it was a 
misdemeanor to fail to come to a stop until 
passing horses were quited. 

The aeroplane has the advantage of favorable 
public opinion. Aviation has the present back- 
ground of romance and adventure. This will 
undoubtedly militate in favor of operators of 
aeroplanes, at least for some time to come or 
until the period when we have road-hogs in the 
air or busses crowding the Fords off their paths. 


Property RIGHTS 


An interesting point has already been raised 
concerning property rights over a man’s resi- 
dence. In Worcester, Mass., Harry Smith, a 
resident, endeavored to get an injunction against 
low flying aeroplanes over his private property. 
The court refused to serve this injunction on 
the aviators. Under the well-established prin- 
ciples of common law, ownership of land the- 
oretically includes everything between imagin- 
ary boundaries running outward from the 
center into space. A man who owns a piece of 
the earth’s surface in fee simple theoretically 
owns everything from the center of the earth up- 


By Hucu D. Comps 


wards to the sky. Thus, technically, perhaps, 
every aeroplane which passes over such private 
property is trespassing. One wonders whether in 
order to constitute a trespass, such air space 
would not have to be “posted!” As a matter 
of actual practice, it will undoubtedly be decided 
that aeroplanes duly authorized by law have 





Mr. Combs, the author of this article, 
is a member of the New York Bar and 
is general superintendent of claims in the 
New York office of the United States 
Fidelity and Guaranty Company, Balti- 
more. In the present discussion, interest- 
ing points are brought up with regards 
to liability for aeroplane accidents, dam- 
ages and personal injuries as well as 
workmen’s compensation for aircraft em- 
ployees or others engaged in the me- 
chanics of aviation. 











the right to use air space over private property, 
but they will sooner or later, be required uni- 
versally to fly at a sufficient height above the 
earth to avoid annoyance to private owners. 


It does not seem as though there can be any 
question of the absolute liability for the repair 
of damages inflicted on private owners by the 
forced alighting or accidental damage to their 
property. It would seem unfair to private own- 
ers to permit the defense of “unavoidable acci- 
dent” in cases of this kind. If this is so, then 
unquestionably every operator of an aeroplane 
should carry insurance protection against dam- 
ages he may cause to property or against per- 
sonal injuries to the public. Efery man who 
fails to collect for such damages by reason of 
the inability of the aeroplane operator to pay, 
becomes a leading exponent of the doctrine of 
compulsory insurance for aeroplane operators. 

The commercial aeroplane lines are undoubt- 





TRANSPORTING A RACEHORSE BY AIR IN ENGLAND. 


Tuis Practice, INTRODUCED IN AMERICA, 
Wovutp Bring Up Some Dirricutt Lecat Pornts 1n Connection WitH CLAIM SETTLEMENTS 
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edly common carriers and persons injured while 
passengers on them will be entitled to double 
indemnity under the common carrier clauses of 
their accident policies; but it has been held in 
the State of Alabama that an aeroplane owner 
operating on no schedule, carrying no baggage, 
and making no stops in flight, but making trips 
by special arrangement with prospective passen- 
gers whom the owner operating was under no 
duty to receive without race or other discrimina- 
tion so long as there was room and no legal 
excuse, is not a common carrier. (North Amer- 
ican Accident Insurance Co. verses Pitts, 104 
Southern Reporter, Page 21.) 

An interesting case was presented in Wen- 
dorff versus Missouri Life Insurance Co., Vol. 
1 (2d), Southwestern Reporter, Page 99. In 
this case a seaplane got in trouble and was 
forced to alight on the surface of the ocean. 
The ocean was rough and the seaplane capsized 
and one, Gladys Bulbe, was drowned. The suit 
was brought on a policy which paid $10,000 for 
loss of life resulting from bodily injuries, but 
which excluded coverage while in or on any 
vehicle or mechanical device for aerial naviga- 
tion, or in falling therefrom or therewith, or 
while operating or handling any such vehicle or 
device. The insured’s administrator contended 
that when the insured met her death, she was 
not on any such machine, the theory urged be- 
ing that the seaplane had ceased to be an aero- 
plane while floating on the water. The court 
held, however, that death resulted from falling 
from a flying machine and found for the com- 
pany. 


RULINGS ON ACCIDENTS 


The courts have held that an insured under 
an accident policy, riding in an aeroplane as a 
passenger, is “engaged in aviation” and thus re- 
fused to compel the insurance company to pay 
because of its exclusion in the policy, in the 
case of Masonic Accident Insurance Co. versus 
Jackson, 147 North Eastern Reporter, 156. 

So, too, an assured, struck by the propeller 
of an aeroplane after completing a flight in it, 
was held to have been killed while “participat- 
ing in aeronautics,” and the insurance company 
was relieved from payment under its exclusion 
clause. (Pittman et al. versus La Mar Life In- 
surance Company, 17 Federal Reporter 370.) 

So, too, an insured, while a passenger for hire 
in an aeroplane, is within the exception of a 
policy excluding “participation in aeronautics.” ~ 
(Meredith versus Businessmens Accident As- 
sociation of America, 252 Pacific Reporter, 
976.) 

The following decision was rendered under a 
workmen’s compensation policy: A garage 
loaned its mechanic to an aeroplane corporation 
and, while the mechanic was repairing the aero- 
plane, he was struck by the propeller and killed. 
The insurance carrier contended that the insured 
caused the mechanic to perform more dangerous 
and hazardous work than was contemplated in 
the policy for a mechanic in a garage, but the 

(Concluded on page 23) 
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GOOD AGENTS MAKE 
GOOD EXECUTIVES 


Chairman of National Surety Stresses 
High Caliber of Field Men 








WILLIAM B. JOYCE’S VIEWS 





Majority of Officers in His Organization 
Have Had Production Experience 

Chairman William B. Joyce of the National 
‘Surety Company, New York, says that among 
the agency forces of America will be found the 
best future executives of the companies. 

“Any successful general agent will make a 
successful company executive,” said Mr. Joyce, 
who declared that “The ability to run a large 
insurance agency is exactly the same sort of 
ability necessary to run a big insurance com- 
pany, which after all is nothing but a bigger 
agency for selling insurance. 

“The National Surety Company has always 
made it a policy to educate its agents in the 
field in all departments of surety business ; teach- 
ing them not only the principles of salesman- 
ship and underwriting, but also the problems of 
management that the home office executives 
know,” continued Mr. Joyce. “The trouble 
‘with agents in too many cases is that they don't 
try to lift themselves out of their environment. 
‘They neglect to give proper consideration to the 
necessity of always progressing, always learning 
new things and putting them into practice and 
constantly developing themselves so as to be fit 
for higher positions.” 

Mr. Joyce then said that, in his opinion, any 
surety Company has many men among its agents 
and managers in the field who are capable of 
becoming executive officers of the company. 

In the National Surety most of the executives 
have had agency and field experience. Execu- 
tive Vice-President E. M. Allen was agent at 
‘Helena, Ark., for thirteen years; and Harry 
Vandeveer, recently appointed executive vice- 
‘president on the Pacific Coast has had long ex- 
perience in the field. Vice-presidents Vincent 
Cullen and A. L. Carr were also originally 
fieldmen. 

Chairman Joyce was formerly agent for the 
company at St. Paul, Minneapolis, and Chicago. 
Vice-Chairman Joel Rathbone was a former 
‘city court agent of the company in New York. 
President E. A. St. John, prior to being called 
‘to an executive position with the company, was 
president of the Joyce & Co. agency in Chicago. 
‘Vice-President Howard Abrahams, before go- 
ing with the National Surety, was agent in New 
‘York for the American Bonding Company; and 
Vice-President W. A. Thompson represented 
the Indemnity Insurance Company of North 
America in New York. Vice-President and 
Superintendent of Agencies John L. Mee was a 
local agent and a special agent before becoming 
an executive of the company. Vice-President 
W. C. Armitage was a local agent of the AZtna 
Casualty and Surety Company, and Vice-Presi- 
dent and Comptroller H. J. Lofgren has had 
considerable field experience as cashier of the 
St. Paul agency of the National Surety. Vice- 
President Algire was agent for the company in 


Kansas City, Mo., and the secretary to the 
chairman, Ballard McCall, was formerly a local 
agent in New York for the Massachusetts Bond- 
ing. Secretary to the President R. A. Wilson 
was local agent for the company in Los Ange- 
les. Throughout the entire home office executive 
roster are men with actual field experience, 
carrying out Chairman Joyce’s statement. 


ALLIANCE CASUALTY CHARTERED 
Running Mate of Indemnity of North 
America to Start in October 

The Alliance Casualty Company of Philadel- 
phia has been granted its charter and letters 
patent and it is expected that it will begin writ- 
ing business this fall, probably in October. 
Early notice of the projection of this new com- 
pany appeared in THe Spectator of July 12. 

The officers of the Alliance Casualty will 
probably be the same as those of the Indem- 
nity Insurance Company of North America, of 
which it is the running mate. Both of these are 
offsprings of the Insurance Company of North 
America. Benjamin Rush, head of the group, 
will be president of the Alliance Casualty. 

National Surety’s Agency Department 

Transfers 

L. A. Bogert, of the agency department of 
the National Surety Company, New York, has 
been sent to Milwaukee as special agent to act 
as liaison officer for the department ufder the 
direction of Vice-President John L. Mee, super- 
intendent of agents. Mr. Bogert ‘s the son of 
the genial and well-known “Sam” Bogert, gen- 
eral agent of the company in Nassau county, 
New York. 

In addition, Vice-President Mee announces 
that Howard Osborne has been placed in tempo- 
rary charge of the office at Montgomery, Ala., 
and C. M. Abbott takes temporary charge of 
the Dallas branch. 


Aviation and Insurance Law 
(Concluded from page 22) 

court said that he was a skilled mechanic and 
he had previously been called upon as one of 
his usual duties to repair other aeroplane en- 
gines and, anyhow, they could see no difference 
in principle between an injury received while 
cranking an aeroplane engine in connection with 
a mechanic’s repair of same and one suffered in 
cranking an automobile truck or tractor engine 
under like circumstances. (Standard Accident 
Insurance Company versus Arnold, Vol. 1 (2d), 
Southwestern Reporter, 434.) 

So, too, in the case of Schoenberg versus ins- 
master Baking Co., 217 Northwestern Reporter, 
491, it was held that work in connection with 
testing an aeroplane used in the employer’s ser- 
vice was necessary and proper and within the 
scope of employment. 

It would thus seem as though some well-estab- 
lished principles of our present law as it relates 
to automobiles will be applied to aeroplanes. We 
will probably have, in a few years time, our 
airway laws similar to our present highway laws 
and it will be interesting to observe the devel- 
opment of the law as it relates to our newest 
means of speedy locomotion. 
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SOUTHERN SURETY’S 
PLANS 


Offices to Remain in Des Moines 
Though Chartered in New York 








$3,900,000 NEW CAPITAL AND SURPLUS 





Company Reorganized in Empire State, Has 
Strong Executive Staff 


Des Mornes, Iowa, August 6.—President C. 
F. Cobb, of the Southern Surety Company, has 
made public the information that all officers 
and employees of the company will be continued 
in Des Moines. At a recent meeting of the 
directors and stockholders, it was voted to con- 
tinue Des Moines as the headquarters for the 
principal activities of the concern which sets 
at rest the rumor that the business was to be 
transferred to St. Louis. 

The. Southern Surety Company has 275 of- 
ficers and employees in the Des Moines head- 
quarters and all of the present officials have 
been re-elected to serve the newly organized 
Southern Surety Company of New York. Pres- 
ident Cobb announces that under the New York 
charter the home office must be maintained in 
that State. 

In a memorandum sent to the officers and the 
office force in this city, President Cobb, says: 

In arranging the refinancing of the Southern 
Surety Company, the investment bankers to 
whom the new stock was sold were by contract 
accorded the right to name the State in which 
the company should be chartered and also the 
city in which the general offices of the company 
should be located. 

The bankers selected the State of New York, 
and accordingly, the company has been chartered 
there under the name of the Southern Surety 
Company of New York, with its home office 
in New York city. The general offices of the 
company however, will remain in Des Moines, 


Iowa. 
President Cobb pointed out that under the re- 


financing plan, $3,900,000 of new cash capital 
and surplus had been paid in, and the organiza- 
tion of the company in New York has been com- 
pleted by naming the following executive staff: 
Hillman Taylor, St. Louis, chairman of the 
board; C. S. Cobb, president; F. A. Ungles, 
first vice-president; D. D. Smith, Detroit, sec- 
ond vice-president; J. H. Huckleberry, general 
counsel and vice-president ; John T. Suggs, Deni- 
son, Texas, assistant general counsel and vice- 
president; W. M. McLaughlin, general attor- 
ney; Roy Armstrong, vice-president; John L. 
A. Galster, Petosky, Mich., vice-president ; John 
Gillespie, Detroit, vice-president; Lon W. Har- 
low, St. Louis, vice-president; O. W. Huncke, 
Chicago, vice-president; H. C. Meigs, Milwau- 
kee, vice-president; Roy A. Painter, Philadel- 
phia, vice-president; W. W. Powell, vice-presi- ° 
dent; J. T. Price, treasurer ; A. W. Cobb, G. E. 
Beebe, Des Moines, and Edgar A. Lodge, New 
York, assistant treasurer; L. A. Schmitt, comp- 
troller; E. G. Davis, secretary, and the follow- 
ing assistant secretaries; Paul Brown, C. J. 
Crockett, E. A. Luther, J. E, Atwood and E. 
A. Westerfield, all of Des Moines; C. C. Mather, 
San Francisco, and John S. Campbell, New 
York. L. E. Wilkins was elected auditor. 
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Agents—What Do You Expect? 


When you are selecting a Company, your business associate, you will na- 
turally choose one which has a helpful and sympathetic attitude towards its 
Field Organization and a Reputation for the prompt and fair settlement of 
claims, as well as knowledge and skill in its business which have been ac- 
quired through long and varied experience. 


We want you to know, in fact every Insurance man to know, us better and 
how we can Serve. We believe it will be to your benefit to get in touch with 
the 


Maryland Casualty Company 


Casualty Insurance Baltimore Surety Bonds 




















(CINK UP (wer THe (LINCOLN) A POLICY YOU CAN SELL! 


Our Company offers complete protection 











$5,000 
Question: What great advantage ALL IN ONE POLICY 
‘ ° ° iter TU Is 6 ooo x oa cece ccuncioes $ 5,000 
does the juvenile policy open Aary qocadental Geet... ... 600 scccvesecnss 10,000 
9 Certain accidental deaths................ 15,000 
to x N. L. Agents H Accident Benefits $50 per WEEK 
for fifty-two weeks. 
Answer: The juvenile policy opens $25 per WEEK thereafter 
a heneiamenaaaal iad to Th 1 | (non-cancellable) 
mega BOTS O 2B LINCOM Disability Income, Waiver of 
National Life man and Premiums, etc. 
makes it possible for him Also $5,000 “Preferred Risk” Policy—high value— 


35 a : low premiums; age 35, $19.91 per $1,000. Endow- 
to write vaste only the chil- ment age, 85—Juveniles, age 10 years and upward 
dren but frequently the —Monthly Income—Non-medical. 


whole familv. Insures and assures your client’s future and yours. 


Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
THE LINCOLN NATIONAL Write him direct—and directly. 


LIFE INSURANCE COMPANY 
UNITED LIFE 


“Its Name Indicates its Character” 


FORT WAYNE, INDIANA AND ACCIDENT INSURANCE CO. 


Insurance in Force More than 540 Millions | tin INQUIRE! 
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TRENDS IN THE CASUALTY AND SURETY FIELD 


Reserve for Losses Not Reported on Effective Measure—Looking 
Back Upon the Fraudulent Claims Campaign 


THE RESERVE FOR HIDDEN LIABILITY 

Some time ago, when the New York Insur- 
ance Department first promulgated the idea ot 
surety companies setting up an additional re- 
serve for losses which have occurred but of 
which no notice has been received, the general 
sentiment among surety company officials was 
unfavorable to it. At the time, it seemed to 
them a measure of precaution which might well 
be termed extreme and doubt was expressed as 
to the ability of estimating the iiability involved 
in such losses with any degree of accuracy. 

Since the idea has been incorporated into the 
New York insurance law and has had a chance 
to demonstrate its merit by actual experience, 
the dissenters are beginning to realize the wis- 
dom of the move and the benefits to everyone 
concerned which may be derived from it. From 
the esteem with which the provision is regarded 
by some surety executives it would seem that 
were the law to be removed to-morrow, a num- 
ber of the companies would continue to pro- 
vide for the contingency through their own voli- 
tion. 

The surety business is peculiar in respect to 
these losses which are not disclosed for a con- 
siderable time after their occurrence. The first 
estimation of a loss which a surety company is 
able to make may, in many cases, be doubled 
by the time all the facts are available. It may 
be readily seen that if a company experienced 
many losses where this hidden, unexpected lia- 
bility greatly exceeded the original estimate, its 
financial stability might become seriously im- 
paired. Companies in States where the law de- 
mands provision against this danger are con- 
tinuing along much sounder lines than in terri- 
tories where the risk is disregarded. In the case 
of companies assuming large individual risks 
it would seem to be an absolutely necessary pre- 
caution. : 

It is not likely that as yet the companies have 
been able to arrive at a method of estimation 
which is definite and accurate. The extent of 
liability will always, it seems, be extremely un- 
certain and a vague average at best, can only 


be determined after an extensive experience is 
available. Since the correct calculation of the 
surety premium depends, largely on ascertain- 
ing the extent of the maximum liability which 
the surety company is assuming, it is only equit- 
able that this added obligation assumed by the 
company should be provided for in the loading 
of the rate. 


ONE YEAR OF CHASING CHASERS 

In August, 1927, the leading editorial of the 
Casualty & Surety Monthly Bulletin was de- 
voted to a denunciation of the methods of am- 
bulance chasing lawyers and a tentative pro- 
gram for combatting them was then outlined. 
This was the third of a series of articles appear- 
ing in the Bulletin and THe Spectator calling 
attention to the evils in this field and urging 
the casualty insurance companies to effect an 
alliance with the courts in an effort to run them 
out of business. 

At the time, we were more or less “a voice 
crying in the wilderness.” Ambulance chasing 
was not news, we were told, and it was sug- 
gsted that if we were that hard up we might 
send our staff out to bite dogs. But the fact 
that automobile liability, a class of insurance 
which had always enjoyed a favorable loss ratio, 
had begun to prove unprofitable, and that the 
so-called “nuisance value” item was dominating 
the claim disbursements seemed to us sufficient 
cause for excitement. We plugged away and 
the band wagon began to fill up. 

In time, conditions in New York city became 
so intolerable that the daily newspapers took up 
New York 
Evening World and the Brooklyn Daily Eagle 
began campaigning furiously for reform. Our 
article in the August number of last year, un- 
der the caption, “Claim Evils Draw Fire,” sug- 
gested an organization made up of all the cas- 
ualty companies, stock and mutual, as well as 
railroads and other corporations which have to 
deal with accident plaintiffs, to be headed by an 
experienced prosecutor who would be able to 


the refrain, and journals like the 


furnish the district attorney’s office with all the 


evidence necessary for conviction. The Citizen’s 
Committee Against Fraudulent Claims is just 
such an organization and its prosecutor, Frank 
E. Carstarphen, has greatly aided the efficacy 
of Justice Wasservogel’s investigation. Finally, 
the successful hearings being conducted by Jus- 
tice Wasservogel if not the result of, are di- 
rectly in line with a recommendation by Arthur 
L. J. Smith, president of The Spectator Com- 
pany, in a letter to the Brooklyn Daily Eagle 
published by that journal September 21, 1927, 
that the Appellate Division appoint a referee to 
whom complaints in ambulance chasing cases 
would be brought and who would have all the 
power of the courts behind him. 

In the passage of one year we have seen ac- 
tual accomplishments eclipsing our fondest hopes 
when we first ventured into print on the sub- 
ject. It is estimated that the number of negli- 
gence suits instituted in New York have de- 
creased 20 to 40 per cent in number during the 
first six months of this year as compared with 
the same period in 1927. It is the function of 
a business journal to bear the banner of reform 
in countless campaigns, many of which, un- 
fortunately, come to naught. To witness the 
success of one of them, as in the case of the 
above, is sufficient compensation for fruitless 
labor in other fields. 


Football Star, Not Company, Thrown for 
Loss 

Working in close collaboration with Los An- 
geles detectives, Matte T. Mancha & Company, 
agents of the Union Indemnity Company of 
New Orleans for the California city, have un- 
earthed information leading to the arrest of a 
former captain and star football player of the 
University of Southern California. 

The prisoner is alleged to have admitted more 
than 26 burglaries in the past eight months and 
$35,000 plunder is said to have been found in 
the attic of his home. He never carried a 
weapon and most of his depredations were cen- 
tered upon the homes of persons well known to 
him and with habits he familiar. 


whose was 
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ALLIANCE CASUALTY COMPANY 
Philadelphia, Penna. 


Insurance Company of North America Fleet 
Adds Another One 


The strong Insurance Company of North 
America, Philadelphia, Penna., fleet has a new 
carrier in the incorporation of the Alliance 
Casualty Company of the same city. The new 
company has a capital stock of $1,000,000 and 
will write general casualty lines. 

The Insurance Company of North America 
fleet already has a strong casualty company in 
the Indemnity Insurance Company of North 
America which was organized in 1920. As of 
December 31, 1927, this latter company, which 
has a capital of $1,000,000, had assets of $17,- 
799,672, a net surplus of $3,523,711 and showed 
a premium income for the year of $14,928,719. 
The Insurance Company of North America, the 
parent of the group, was organized in 1792 and 
is the oldest joint stock insurance company in 
America. It was but recently increased its 
capital to $10,000,000. It is one of the leading 
fire insurance companies in the country, its as- 
sets totaling over $70,000,000 and its annual pre- 
mium income around $35,000,000. The Alliance 
Fire Insurance Company has a capital of $1,- 
000,000 and, as of December 31, 1927, had $8,- 
607,359 in assets and wrote $3,726,707 in pre- 
miums last year. The other member of the fleet, 
the Philadelphia Fire and Marine Insurance 
Company, also has a capital of $1,000,000 and, 
as of December 31, 1927, showed assets of $4,- 
729,301. Its annual premium income is close to 
$2,000,000. 

Benjamin Rush is president of all the compa- 
nies in the group and John J. Conner, the treas- 
urer. Charles F. Frizzell is vice-president and 
general manager of the Indemnity Company of 
North America and the new company. 


AMERICAN LIABILITY & SURETY 
COMPANY 
Cincinnati, Ohio 
Formed to Reinsure American Liability 
Company 

The American Liability & Surety Company 
of Cincinnati, Ohio, has been formed for the 
purpose of taking over the business of the 
American Liability Company, control of which 
was recently purchased by the Western and 
Southern Life Insurance Company, also of Cin- 
cinnati. 

The American Liability & Surety Company 
has a capital of $300,000, a surplus of like 
amount and is, of course, controlled by the 
Western and Southern Life. 

The American Liability Company was or- 
ganized in 1919 to take over the American Lia- 
bility Company of Indianapolis, a company 
which had been writing health and accident 
business on a monthly payment basis for a 
decade. The American Liability of Cincinnati 


continued to write accident and health success- 
fully and, in 1922, began to write automobile 
insurance which has also been profitable. 


APEX CASUALTY COMPANY 
Los Angeles, Calif., 


Assessment Life and Accident Company 
Forming 

Benjamin L. Goodheart, an attorney of Los 
Angeles, Calif., is the president and chief or- 
ganizer of a new Los Angeles concern, which 
will be known as the Apex Casualty Company. 
The company is being organized under the Cali- 
fornia laws governing assessment life and acci- 
dent companies. , 

Mr. Goodheart was formerly associated with 
the Modern Woodmen of America, prominent 
fraternal organization. Others interested in the 
undertaking are A. M. Wilkenson of Holly- 
wood, Calif., and J. G. Leigh of Little Rock, 
Ark. 


BITUMINOUS CASUALTY CORPORATION 
Rock Island, III. 


Reciprocal Reorganized on Stock Basis 


Some time ago the Casualty and Surety 
Monthly Bulletin commented on the increasing 
number of reciprocal organizations which are 
finding it advantageous to reorganize on a stock 
company basis. The latest move in this direc- 
tion has been made by the Bituminous Casualty 
Exchange of Rock Island, Ill., which has re- 
ceived a license from the Illinois department of 
trade and commerce to operate as a stock com- 
pany under the name of the Bituminous Casualty 
Corporation. The company has a capital of 
$200,000 and a surplus of like amount. It will 
write workmen’s compensation and public lia- 
bility insurance as it did under the old recipro- 
cal charter. 

Harry H. Cleveland is chairman of the board 
of the new company and Harry W. Cozard is 
president. Mr. Cleveland and Mr. Cozard were 
the attorneys-in-fact for the reciprocal from the 
time of its organization in 1917. They are also 
partners in the Cleveland Agency at Rock 
Island, Ill. 

The Bituminous Casualty Exchange had done 
well enough in the past two years after suffer- 
ing decreases in surplus during the years 1924 
and 1925. A desire on the part of the officials 
of the exchange to enter new territory and the 
foreknowledge that the reciprocal plan would 
be a drawback in obtaining new business in ter- 
ritories unacquainted with the excellent reputa- 
tion of its managers, prompted the change, the 
officials declare. 

As of December 31, 1927, the Bituminous Cas- 
ualty Exchange had admitted assets of $686,- 
147, reserves of $389,018 and a surplus as re- 
gards policyholders of $254,981. Its premium 
income for the year 1927 amounted to $534,742. 

Officers of the Bituminous Casualty Corpora- 
tion in addition to Messrs. Cleveland and Cozard 
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are K. G. Carney of Des Moines, Ia., secretary, 
and H. M. Gilchrist of Davenport, Ia., treas- 
urer. Mr. Gilchrist was a member of the ad- 
visory committee of the old Exchange. 


CLEVELAND ACCIDENT INSURANCE 
COMPANY 


Cleveland, Ohio 
Liquidates Life Business 


The Cleveland Accident Insurance Company, 
an assessment organization which formerly 
wrote life and accident insurance but which 
ceased to write new life business in 1922, has 
decided to liquidate the life business which re- 
mains on its books. The liquidation will be 
carried on under the direction of the Ohio In- 
surance Department. 


The company has a life insurance reserve 
fund of $302,000, which will be divided among 
some 1500 members. According to C. A. Nes- 
bitt, president of the company, the assessments. 
were becoming prohibitive. The company was 
organized in 1882. 


TITLE GUARANTY AND CASUALTY 
COMPANY OF AMERICA 


Detroit, Mich. 
$250,000 Capital Is Company’s Aim 


As announced in the Casualty and Surety 
Monthly Bulletin for May, the Title Guaranty 
and Casualty Company of America, Detroit, 
Mich., is increasing its capital in order that it 
may widen the scope of its operations. As of 
December 31, 1927, the Title Guaranty and 
Casualty had a paid-in capital of something less 
than $75,000, but it is expected that this figure 
will be raised to $250,000. When the company 
has completed its new financing it will enter 
several new States and add group disability and 
commercial accident to its regular accident and 
health lines. 


Thomas G. Baillie is president of the Title 
Guaranty and Casualty. Other officers are. 
Richard Quayle, vice-president; Emil Kraus, 
secretary and treasurer, and Albert O. Isaac, 
assistant secretary-treasurer. The latter is in 
charge of the company’s underwriting. 


ZURICH GENERAL ACCIDENT AND 
LIABILITY INSURANCE COMPANY 


Zurich, Switzerland 
Proposes an Increase in Capital 


Stockholders of the Zurich General Accident 
and Liability Insurance Company of Zurich, 
Switzerland, have been notified of a meeting in 
the fall to vote on a proposal to increase the 
company’s capital. The present authorized and 
subscribed capital of the Zurich is, in’ United 
States money, $4,000,000. The proposal calls 
for an increase to $6,000,000. 
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The Zurich, organized in 1872, is one of the 
strongest companies in Europe and its United 
States branch, which was established in 1912, 
has been quite successful. The branch has a de- 
posit capital of $600,000 and is under the direc- 
tion of Arthur Collins, United States manager 
and attorney, and John A. Diemand, assistant 
manager. It wrote over $12,000,000 in pre- 
miums in 1927. Its predominating lines are 
workmen’s compensation and liability insurance. 


EMPLOYERS MUTUAL INSURANCE 
COMPANY 


New York, N. Y. 


Summary of the Examination Made by tiie 
New York Insurance Department as of 
December 31, 1927 


The New York Insurance Department has 
made an examination on the condition of the 
Employers Mutual Insurance Company of New 
York, N. Y. This company was organized and 
began business in 1914 under the provisions of 
Article 5-A of the Insurance Law of New 
York. 


It is authorized to transact the following lines 
of insurance on the mutual plan: workmen's 
compensation, public liability, property damage, 
collision, burglary and theft on or from automo- 
biles, plate glass. 

The company operates in the following States: 
Connecticut, Maine, Maryland, New Jersey, 
New York, Pennsylvania, Vermont and the Dis- 
trict of Columbia. 

The Employers Indemnity Corporation of 
Kansas City, Mo., covers the excess on com- 
pensation losses over $25,000 and liability and 
property damage losses over $10,000. 


ASSETS 


The examination was made as of December 
31, 1927, and shows the company to be in posses- 
sion of total admitted assets on that date of $1,- 
912,748.14. Of this amount the chief items are 
$476,500.00 in guaranteed mortgage loans on 
real estate; bonds to the book value of $986,- 
702, cash in office of $7872.18; cash in banks 
and trust companies to the amount of $199,416.- 
05; gross premiums in the course of collection, 
$144,932.18; additional premiums on audit of 
New York Workmen’s Compensation policy ex- 
piring prior to January 2, 1928, $30,250.18. 


LIABILITIES 

The chief liabilities disclosed by the examina- 
tion were $985,027.17 in reserves for unpaid 
workmen’s compensation losses in New York 
State; reserves for unpaid workmen’s competi- 
sation losses other than New York State, $34,- 
191.28; reserve for unpaid liability losses, $157,- 
093.52; reserve for automobile property dam- 
age, $5976.87, reserve for collision losses, $173.- 
35; for plate glass, $9.53; estimated expenses 
of investigation and settlement of claims, $30.- 
165.85; unearned premiums, $89,923.93;: esti- 
mated amount hereafter payable to the New 
York State Industrial Commissioner, for ex- 
penses of adminstrating the Workmen’s Com- 
pensation Law, $49,193.65; dividends declared 


and accrued, $68,234.05; special contingent sur- 
plus as required by the New York Law, $291,- 
562.85. 


INCOME AND DISBURSEMENTS 


The examiners found the total income for the 
year 1927 to be $1,136,672.82. Of this amount, 
$1,044,177.09 was derived from premiums; in- 
come from interest was $71,488.84 and profits 
on sale of bonds amounted to $20,835.95. 


The company paid out in losses the sum of 
$463,118.29. Investigation and settlement of 
claims cost $94,196.89. The company paid out in 
commissions, $20,025.06; in salaries and fees, 
$55,268.10; in inspection of risks, $20,697.16. 
The sum of $223,203.15 was paid in dividends to 
policyholders. 


The officers of the Employers Mutual Insvr- 
ance Company are as follows: Presideni, 
Thomas Crimmins; vice-presidents, Charles A. 
Angell, Gustave C. Schierer and William H. 
Booth; treasurer, George L. Robinson; secre- 
tary, and general manager, J. R. Beinert, and 
counsel, Warren and McIntyre. 


GREATER CITY SURETY AND INDEM- 
NITY CORPORATION 


New York, N. Y. 


New Surety Company Organizing Receives 
Preliminary Examination by the New 
York Insurance Examination 


The New York Insurance Department has 
examined the Greater City Surety and Indem- 
nity Corporation, New York, on organization. 
That part of the report referring to the com- 
pany’s finances is as follows: 

July 18, 1928. 
Hon. James A. Beha, 
Albany, N. Y. 
Superintendent of Insurance, 
Sic: 

Whereas, I, the undersigned, a disinterested 
person specially appointed for the purpose by 
the Superintendent of Insurance, having in pur- 
suance of such appointment No. 6482, dated July 
12, 1928, and annexed hereto, duly made an 
examination of the paid-in capital of the Greater 
City Surety and Indemnity Corporation, a joint 
stock corporation in process of organization. 

Now, therefore, I do certify and report, un- 
der oath, as a result of said examination, that 
the capital stock of said corporation, as fixed 
by its charter, is $250,000 divided into 2500 
shares of stock of a par value of $100.00; that 
all the stock has been subscribed for and duly 
paid in, in cash at the rate of $150 per share, 
constituting a paid-in capital in the sum of 
$250,000 and a surplus amounting to $125,000.00 ; 
that cash, certificate of deposit and securities :n 
the amount of $375,000.00 are now possessed by 
said corporation as required by the provisions 
of the Insurance Law, passed February 17, 1909 
(Chapter 33, Laws of 1909), Chapter 28 of the 
Consolidated Laws and the amendments there- 
to, and that the capital and surplus were paid in 
by the stockholders named in the schedule of 
subscribers filed with this report, and that they 
subscribed for and took the number of shares 
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and paid in the amounts set opposite their names, 
in cash on or before July 9, 1928, as appears 
to my satisfaction by certificate of the presi- 
dent and the secretary of the company under 
oath hereto annexed and the personal examina- 
tion made by me in the premises. 

In witness whereof, I have hereunto sub- 
scribed my name this 23d day of July, 1928 

Hersert C. Crark, Examiner. 


SCHEDULE A 
Capital and Surplus 
Cash in banks 


iit Ut cnuncscsndaricovadeers 199,255.8 
Certificate Ol COM os sinicica sess ckuse ee ’ 75:000.00 
Bonds deposited with the Superintendent 
GE EMMEEEEE 2.3 oh ocdencmes eae Beata dla 100,744.11 
ROUND 4 ceundacstauedcawewecdsdtenae $375,000.00 


The president of the Greater City Surety and 
Indemnity Corporation is A. L. Garbot. Joseph 
J. Schickler is the secretary. 

Stockholders, in the order of their holdings, 
are: Louis B. Boudin & Alexander Dolowitz, 
Joseph J. Schickler, Canal Securities Corpora- 
tion, E. Sarasohm and Z. H. Danziger. 


NEW COMPANY FORMED 
Florida Fidelity Surety to Have $1,000,000 
Capital 
The Florida Fidelity Surety Company, Tal- 
lahassee, has been chartered and licensed under 
the laws of the Everglades State to write gen- 
eral bonding lines and burglary insurance. The 

capital of the company is to be $1,000,000. 
Officers of the Florida Fidelity Surety are 
George G. Crawford, Tallahassee, president; G. 
Scott Gregory, Quincy, vice-president; T. M. 
Jones, Sebring, secretary, and W. R. Letcher, 
Jacksonville, treasurer. The board of directors 
includes the officers and J. G. Baskill, Dunnel- 
lon; J. H. Corbett, Jasper; George W. Dayton, 
Dade City, and R. E. Bradley, Lake Wales. 


Detroit Medical Mutual is Planned 

Lansinc, Micu., July 28—A Detroit group, 
now operating the Detroit Medical Service, is 
planning a mutual casualty carrier. 

The new mutual, which would be called the 
Detroit Medical Mutual Insurance Association, 
would be operated purely on an assessment ba- 
sis and would guarantee to as great an extent as 
possible adequate hospitalization, medical and 
surgical care of the industrial workers in De- 
troit factroies.- The Medical Service, which is 
headed by Dr. Frederick H. Busby, who would 
also head the new carrier under the present 
slate of officers, has been working exclusively 
with factory employees, most of whom, it has 
been found, are found unprepared financially for 
extended illness or disabilities of various sorts. 

Policy forms and the articles of association 
have not been definitely settled upon as yet and 
the department has, of course, not given a cer- 
certificate of authority until these details haveq 
been carried out in full. Officers of the mutual, 
however, according to list submitted to the de- 
partment, includes: Dr. Busby, president; Dr. 
Clarence E. Thompson, medical director; Dr. 
Douglas Haddock, vice-president; Glenn R. 
Chaffee, D.D.S., secretary; Dr. Frank Town- 
send, treasurer. Josephine F. Woolard and 
Helen A. McNinch, additional incorporators. 
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SEMI-ANNUAL STATEMENTS OF CAS- 
UALTY AND SURETY COMPANIES 
Results of First Six Months Hold Out 
Prospect of Better Loss Ratio 

The accompanying table is presented with a 
view to affording some basis of comparison be- 
tween the volume of writings of this year and 


last, and is not of sufficient size or scope to 
permit of very accurate prophecies as to the 
final outcome of the year’s operations. Never- 


theless, the table shows some interesting differ- 
ences and invites speculation. 

The table lists 47 companies, and the two- 
year comparison is given for all but one. Out 
of these 46 companies all except 9 show gains 
in premium income for the first six months of 
1928 over the corresponding period for 1927. 
Of the 9 companies which failed to increase 
their premium writings in 1928, 8 showed a 
lower figure for losses paid, and though these 
decreases naturally go hand-in-hand, there is 
doubtless ground to believe that some of these 
companies are deliberately curtailing their pre- 
mium volume in an effort to weed out bad 
business 

As for losses paid by the companies, 
table shows that 17 of them successfully 
duced this item in the first half of 1928 as com- 
pared with the first half of last year. Conse- 
quently, it is evident that some of the com- 
panies were able both to augment their premium 
income and reduce their losses paid. Some of 
the important carriers, such as the A®tna Cas- 
ualty and Surety, the Employers Indemnity of 
Kansas City, the Hartford Steam Boiler In- 
surance Company, and the Sun Indemnity Com- 
pany, are in this group. If these companies 
continue in this direction for the balance of the 
year they will achieve very favorable under- 
writing ratios. 

With but six exceptions all the companies 
show greater assets on July 1, 1928, than they 
did on the same date for last year. With the 
majority of the six companies the decrease is 
slight. 

Twenty-eight companies hold a greater sur- 
plus as regards policyholders at the close of 
the semi-annual period in 1928 than at the cor- 
responding time last year. These items are 
offered without reference to dividends or, in 
the case of United States branches of foreign 
companies, remittances to home offices. 

This table of semi-annual assets, premiums 
and losses seems to support the generalization 
that casualty and companies in the 
United States are continuing in 1928 to build 
up their financial resources, and while adding 
to their premium growth are yet tightening up 
bit and veering toward 


the 


rc- 


surety 


their underwriting a 
a better loss ratio. 


Metropolitan Casualty Increased Surplus 
by $313,778 This Year 

he semi-annual statement of the Metropoli- 
tan Casualty Insurance Company of New York, 
as made public by President J. Scofield Rowe, 
shows that the company’s net surplus was 1n- 
$313,778 during the first six months 
dividends of $240,000. 
June 30, 


creased by 
of 1928, after 
The surplus to policyholders, as of 
was $5,324,990. 


paying 


Republic Casualty and Surety to Handle 


Indiana Business from Chicago 


The Republic Casualty and Surety Company 
of Chicago has purchased from Harry C. Bald- 


win of Indianapolis, Ind., 


its general 


agency 


contract under which he was operating in that 


State. 


Hereafter all business from Indiana 


will be 


handled direct by the home office in Chicago. 

New agency contracts are being made with all 
agents who were formerly under the general 
agency. 

It is understood that this new contract has a 
contingent feature which enables the agents to 
share in the profits realized from selective busi- 
ness. 





Comparative Extracts from Semi-Annual Statements of Casualty 


and Surety Insurance Companies as of July 1, 1928, and 1927 


Name and Location of Company 
Aetna Casualty & Surety, Hartford..... 


American Casualty, Reading.......... 
American Employers, Boston.......... 
American Reinsurance, Philadelphia... . 
American Surety, New York........... 
Atlas Casualty, Chicago.............. 
Capital City Surety, New York........ 
Columbia Casualty, New York........ 
Constitution Indemnity, Philadelphia. . . 
Detroit Fidelity and Surety, Detroit... . 
Eagle Indemnity, New York........... 
Employers Casualty, Dallas........... 
Employers Indemnity, Kansas City..... 
Equitable Casualty & Surety, N. Y.b.... 
General Casualty, Seattle............. 
General Casualty and Surety, Detroit... 
Guarantee Co. of N. A., Montreald..... 
Hartford Accident & Indemnity, Htfd. . 
Hartford S. B. Insp. & Ins. Co., Htfd... 
Illinois Motor Casualty, Springfield, Ill. . 
Inland Bonding, South Bend.......... 
Independence Indemnity, Philadelphia. . 
International Fidelity, Jersey City... .. 
Kansas Bankers Surety, Topeka....... 
Liberty Insurance, Dayton............ 
Liberty Surety Bond, Trenton......... 
Lloyd’s Plate Glass, New York........ 
London & Lancashire, Ind., Hartford... 
Maryland Casualty, Baltimore......... 
Mercer Casualty, Celina.............. 
Metropolitan Casualty, New York. 

National Casualty, Detroit............ 
Nebraska Indemnity, Omaha.......... 
New Amsterdam Casualty, Baltimore... 
New York Casualty, New York........ 
New York Indemnity, New York...... 
Nevada Surety and Bonding, Reno..... 
Ocean Acc. and Guar., Londond....... 


Pacific Indemnity, Los Angeles........ 
Royal Indemnity, New York.......... 
Seaboard Surety, New York........... 
St. Paul Mercury Indemnity, St. Paul. . 
Standard Accident, Detroit............ 
Sun Indemnity, New York............ 
United Automobile, Grand Rapids..... 
United States Guaranty, New York.... 


Western Surety, Sioux Falls 


a Unavailable. 
upon a casualty insurance basis. 
busir 1ess Jz anuary 1, 19: 28. 
ontinge 


Year 
1928 
1927 
1928 
1927 
1928 


199 58 
1927 
1928 
1927 


b Formerly the Equitable Surety Co. 
d Statistics are for the United States bra inch only. 


Capital 
3,000,000 
2,000,000 
1,000,000 
1,000,000 
1,000,000 
1,000,000 
75 50 ‘000 


5, 000, 000 
200,000 


1,000, ‘000 
,000 
200,06 0 
200,000 
350, 000 


200, 7000 
250, 000 
250,000 

a 500, 000 


200. ,000 
200,000 
3,000,000 
2,700,000 
1,500,000 
1,000,000 
1,000,000 
1,000,000 
250,000 
250,000 
e800,000 
e750,000 
1,500,000 
1,500,000 
1,000,000 
1,009,000 
1,000,000 
f 


250,000 
250,000 
2,500,000 
2,500,000 
700,000 
700,000 
100,000 
100,000 
1,000,000 
1,000,000 
286,900 
286,900 


h Figures are as of December 31, 1927. 


icies of $870,496 in 1928, and $951,215 in 1927 
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Total Surplus to Net Net 
Admitted Policy- Premiums Losses 
Assets holders Written Paid 
34,085,290 12,933,789 10,096,431 3,136,825 
30,051,544 10, 018,932 9,636,114 3,320,635 
3,797,650 1 803,958 1,500,255 318,467 
3,462,588 1,817,099 800,031 234,295 
5,204,350 1,583,870 2,535,207 766,800 
3,878,599 1,389,437 1,637,545 525,489 
6,053,199 2,106,970 785,335 77,350 
5,374,221 1,956,758 560,875 34,291 
22,691,037 10, 432, ‘478 5,558,675 1,348,359 
21,560,756 9,160, 641 5,380,803 1,261,043 
683,428 79,9 356,344 124,470 
591,538 289,182 254,938 88,285 
240,973 166,408 56,511 33,955 
301,743 210,904 74,488 31,423 
7,423,634 2,290,137 2,867,596 1,404,595 
7,730,961 2,031,566 3,149,415 1,697,850 
4,060,106 2,002,136 1,696,645 311, 088 
3,215,982 2,619,584 539,169 27.537 
4,470,344 3,022,923 627,834 183,685 
4,578,077 3,135,488 709,660 270,335 
5,518,510 1,328,435 2,089,149 1,111,627 
4,992,217 1,325,284 1,742,319 8,6 
1,073,679 503,746 432,859 280,099 
681,364 314,656 388,883 211,981 
3,995,641 1,320,126 1,524,664 702,144 
3,598,662 1,140,967 1,394,146 1,002,365 
3,516,165 1,837,491 1,666,981 c505,473 
1,405,354 890,286 518,878 27,821 
951,564 380,483 396,009 121,636 
794,791 336,652 280,660 100,395 
1,498,048 441,859 664,631 279,909 
1,500,355 458,144 650,144 267,850 
1,650,218 1,371,383 183,921 13,590 
1,583,027 1,305,933 164,909 29,340 
40,179,445 8,385,175 14,775,256 6,183,756 
35,122,272 6,937,628 14,308,219 6,169,650 
19,769,102 9 "495, 648 3,141,426 435,232 
17,097,976 8, 552,975 2,674,986 462,153 
569,788 385,283 211,783 63.514 
501,734 354,218 186,469 65,057 
449,085 359,939 OGZt «ass savin 
373,229 304,576 SONGS swansea 
10,881,740 2,476,430 4,786,153 2,700,326 
10,181,387 2,653,012 4,644,038 2,163,010 
1,902,264 1,758,318 78,346 15,842 
1,821,111 1,692,814 76,184 10,010 
568,679 488,287 68,104 12,609 
526,069 451,591 73,910 23,745 
1,315,835 596,993 533, 989 170,080 
1,120,891 544,191 425, 165 140,374 
1,252,407 914,394 216,069 16,256 
991,870 856,221 165,931 :120 
2,365,527 1,767,47 416,265 142,369 
2,299,514 1,655,629 485,839 146,087 
5,748,918 1,691,559 1,945,323 vga Mant 
5,357,225 1,820,964 1,847,763 644,864 
46,570,701 11,012,209 16,537,289 6,575,617 
42,914,635 11,436,550 15,838,550 6,903,449 
335,288 136,136 188,234 35,856 
214,096 123,772 123,073 6,974 
15,039,864 5,324,990 4,741,930 2,442,205 
15 5, 027,128 4.7 14.979 6,634,639 2,753,609 
2, 2,516,7 734 1,500,000 804,559 327,255 
2,278,089 1,800,580 1,304, 697 656,003 
54 3023 310,200 161,720 58,339 
502,781 301,019 130,297 34,543 
26,482,383 710,000, 000 7,522,601 3,652,814 
21,068,025 15, 750, 000 7,322,237 3,340,511 
6,687,775 4'246,990 1,516,947 426,698 
4,492,926 3,048,785 1,037,666 336,376 
8,667,446 1,342,624 4,283,543 1,988,968 
8,172,876 2,074,866 3,433,532 1,637,002 
357,440 340,640 14, 468 aN erele 
319, 809 306,309 UA. ii££{<——Speenn 
21,086, 410 4,379,451 7,577,980 3,922,144 
21,880,660 3,787,241 8,413,864 4,476,200 
5,676,350 2,908,120 1,897,727 848,844 
4,738,620 2,653,760 1,716,565 478,616 
25,456,102 5,500,000 8,676,759 5,169,357 
26,300,508 6,000,000 8,332,030 4,506,919 
2,009,716 2,001,123 Bere eames 
f A EA 
1,259,101 779,450 445,065 163,342 
971,173 714,943 245,157 25,997 
24,198,767 4,776,458 10,265,340 4,369,580 
21,876,704 4,768,545 9,819,163 3,828,138 
3,629,087 1,000,63 1,510,945 436,696 
2,935,082 1,019 1, "268 ,786 517,049 
259,744 : 107 568 34,293 
239,393 157,7 709 83,931 26,204 
5,252,423 3,067,103 75,132 211,719 
599,027 2'624:651 788,488 257,394 
785,279 438,710 132,018 52,891 
806,675 448,053 133,559 102,454 


c Includes $490,086 losses paid upon auto liability (taxi-cabs 


e Statutory deposit. Commenced 
i In addition the company has a voluntary reserve for 
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RECENT COMPANY HAPPENINGS 
Alfred C. Mueller has been elected a mem- 
ber of the board of directors of the Federal 
Surety Company of Davenport, Ia. He suc- 
ceeds Charles Grilk, deceased. Mr. Mueller 
is a former mayor of Davenport and a 
lawyer of prominence. 


A new department has been opened in 
Washington, D. C., by the Fidelity and De- 
posit Company of Baltimore, Md. It will 
be known as the Washington Service Bu- 
reau, and its purpose will be to keep the 
company’s home and branch offices in touch 
with developments in respect to Federal 
government contracts. L. C. Rosenkranz 
is in charge of this feature. 





An office to cover the Southeastern terri- 
tory has been established at Atlanta, Ga., by 
the Fidelity and Deposit Company of Balti- 
more, Md. Georgia, Florida and part of 
Alabama will come under the jurisdiction 
of the new office, which will be under the 
management of Fred B. Nesbitt. 


The official staff of the Mayflower Fire 
and Marine and the Mayflower Liability and 
Casualty Insurance Companies, of Newark, 
N. J., has been augmented by the acquisi- 
tion of Harrison Law, well known as an in- 
surance statistician and organizer. 





H. J. Jeffery has been appointed joint 
manager with E. B. Finnegan of the Chi- 
cago office of the Metropolitan Casualty 
Company of New York. Mr. Finnegan has 
been with the Metropolitan since 1906, and 
has been at the Chicago office since 1916. 
Mr. Jeffery came with the Metropolitan at 
Chicago in charge of the fidelity and surety 
department in 1924. 





The New York Indemnity Company, run- 
ning mate of the National Surety Company 
of New York, will be represented in Cali- 
fornia by the mayor of San Francisco. The 
firm of James Rolphe, Jr., Landis & Ellie 
has been appointed by the company as gen- 
eral agents for surety lines in Northern Cali- 
fornia. Mr. Rolphe is now serving his fifth 
term as mayor of San ‘Francisco. 





President H. P. Jackson, of the Norwich 
Union Indemnity Company of New York, 
has announced the appointment of George H. 
Morris as manager of the company’s west- 
ern department at Chicago to succeed Rus- 
sell S. Chaloner. Mr. Morris has had years 
of experience in the casualty field with such 
companies as the Travelers, the Zurich and 
the Maryland Casualty. He has not been 
actively engaged in business of late be- 
cause of ill health, from which he is now 
fully recovered. 





H. S. Robinson has resigned as _ vice- 
president of the Pennsylvania Surety Com- 
pany of Pittsburgh, Penna., President Joseph 
Ward announces. 


Announcement has also been made of the 
election of Ray E. Latshaw as vice-presi- 
dent. Mr. Latshaw has been chief examiner 
of casualty companies for the Pennsylvania 
Insurance Department. He will be in charge 
of the accounting and statistical depart- 
ments of the company. 





James Brady has been appointed man- 
ager and Jay D. Smith assistant manager 
of the newly-opened branch office at Kan- 
sas City, Mo., of the Republic Casualty and 
Surety Company of Chicago, Ill. The new 
office will have jurisdiction over Kansas and 
western Missouri. 





E. E. Ehlers has been made branch man- 
ager of the Montreal, Canada, office of the 
Travelers Insurance Company of Hartford, 
Conn. Mr. Ehlers’ period of service with 
the Travelers dates back to 1915. He has 
been assistant manager of the Montreal 
office. J. E. Hasselwander is now assistant 
manager in charge of casualty lines of the 
Montreal office. 


Vernon E. Nash has been appointed sup- 
erintendent of the accident and health de- 
partment of the Union Indemnity Company 
of New Orleans, La. He has been man- 
ager of the health and accident department 
of the Boston office of the Maryland Cas- 
ualty Company of Baltimore for seven 
years. 


The Fidelity and Deposit Company of 
Baltimore, Md., has a new vice-president in 
the person of M. W. Walker. Mr. Walker, 
who was manager of the Los Angeles, Cal., 
office, has succeeded Vice-President Harry 
D. Vandeveer, who resigned. Mr. Walker 
has been active in insurance circles on the 
Coast for twenty years. 





The United States Casualty Company of 
New York has appointed Frank J. Coutre 
district supervisor for the State of Illinois. 


The burglary department of the Union 
Indemnity Company of New Orleans, La., 
will henceforth be under the direction of 
George J. Kley. Mr. Kley comes to the 
Union Indemnity from the United States 
Fidelity and Guarantee Company of New 
York. 


C. Hunt Heads Plate Glass Department 
of Union Indemnity 

The Union Indemnity Company has an- 
nounced that Ernest C. Hunt has been promoted 
to the position of superintendent of the home- 
office plate glass department in New Orleans. 
Mr. Hunt has been an underwriter for the plate 
glass department since November, 1923. In 
addition to this, Mr. Hunt will have complete 
charge of the handling of all plate glass claims. 


29 


Workmen’s Compensation 

If an existing disease is aggravated by in- 
jury, resulting in disability, the employee is 
entitled to full compensation. 

Under the facts in this workmen’s compen- 
sation case, wherein the plaintiff was a work- 
man entitled to the benefits of the Kansas 
Workmen’s Compensation Act, it seems that 
prior to the time of the accident, when he was 
injured in the course of his employment by 
having a heavy rock fall upon him, he had 
an arthritic condition of the lower portion 
of his back, which at some undeterminable and 
uncertain time in the future might cause him to 
become totally disabled even if he never had 
any accident at all. After he had his accident 
he was immediately totally disabled, and the 
arbitrator appointed found that disability was 
the cause of the combination of the disease 
above mentioned and the accident, which finding 
influenced the court and arbitrator in reduc- 
ing the compensation allowed for total disability. 

The injured party then appealed to the United 
States Circuit Court of Appeals, claiming that 
he should be allowed the compensation for 
total disability, even though this arthritic con- 
dition existed before the accident, as it was un- 
certain and entirely a matter of speculation as 
to when such condition would, if at all, pro- 
duce total disability. 

The Court of Review held that the lower 
court should not have reduced the compensa- 
tion allowable for total disability, agreeing with 
the appellant that the evidence showed con- 
clusively that it was entirely problematic at 
what time in the future, if ever, the disease, 
with which the employee was afflicted before 
the accident, would result in total or in any 
disability to the employee. The accident un- 
doubtedly accelerated the disease, and was the 
responsible cause for the disability. The court 
felt bound by the decisions handed down by the 
Supreme Court of Kansas, under the jurisdic- 
tion of which tribunal it was well settled, that 
if any existing disease is aggravated by an 
accident or injury resulting in disability, the 
employee is entitled to compensation. 

(Warloy Western Coal & Mining Company, 
United States Circuit Court of Appeals, Eighth 
Circuit, March 17, 1928.) 





Metropolitan Casualty Writing Aviation 


Accident Risks 
The Metropolitan Casualty Insurance -Com- 
pany of New York has just announced that 
on and after September 1 aviation accident 
risks will be written under the regular avia- 
tion clause. 


George E. Turner Will Speak on Kentucky 
Insurance Day 

George E. Turner, general counsel of the 
Casualty Information Clearing House, Chicago, 
will speak at the, insurance banquet to be held 
September 12 at 'the close of the program of 
Kentucky Insurance Day. Invitations to speak 
have been also extended to James Victor Barry, 
vice-president of the Metropolitan Life Insur- 
ance Company of New York, and W. W. Ellis, 
publicity counsel of the National Board. 
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INSURANCE STOCK QUOTATIONS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of August 06, 
1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecratTor will endeavor to supply the data: 





Bid Offered 

American Alliance 

Arthur Atkins & Co., N. Y.......... 550 590 
American Equitable 

Henry G. Rolston & Co., N. Y...... 32 34 

J. Roy Prosser & Co., NEW soos eden 32 35 
American Insurance Co. of Newark 

Arthur Atkins & Co., N. Y.......... 25 27 

Miliken & Pell, Newark, N. J........ 254 2614 

J. S. Rippel & Co., Newark......... 25% 261% 

L. A. Hollander & Co. , Newark...... 25% 2614 
American Ins. of Newark (rights) 

Arthur Atkins & Co., N. Y.......... 214 3% 

Miliken & Pell, Newark............. 2% 234 

J. S. Rippel & Co., Newark......... 2% 234 

L. A. Hollander & Co., Newark...... 2% 2% 
American Surety 

Ne ae ee) es 280 292 
Bankers & Shippers 

ph eee 550 600 

Arthur Atkins & Co., eae 550 590 
Bankers Indemnity (Newark) 

Miliken & Pell, Newark, N. J....... 21 22 

J. S. Rippel & Co., Newark......... 21 22 

L. A. Hollander & Co., Newark...... 21 22 

Henry G. Rolston & Co., N. Y........ 21 23 
Baltimore-American 

J. Roy Prosser & Co., N. Y......... 81 83 

Henry G. Rolston & Co., N. Y...... 82 84 
Brooklyn Fire 

J. Roy Prosser & Co., N. V......... 103 105 

Henry G. Rolston & Co., N. Y...... 100 105 
Bronx Fire 

Henry G. Rolston & Co., N. Y....... sen 102 
Camden Fire 

Arthur Atkins & Co., N. Y......... 27 29 

i ED 6 a een 28 29 

Morley, Wood & Co., Phila......... 28 29 

L. A. Hollander & Co., Newark...... 28 29 

Henry G. Rolston & Co., N. Y....... 28 29 
Carolina Insurance 

J. Roy Prosser & Co., by . See 63 66 

Arthur Atkins & Co., N. Y.......... 62 65 
City of New York Ins. Ge 

Arthur Atkins & Co., N. Y.......... 580 600 
Colonial States Ins. Co. 

Henry G. Rolston & Co., N. Y...... 27 30 
Commercial Cas. Ins. Co. 

Miliken & Pell, Newark, N. J........ 50 53 

J. S. Rippel & Con Newark......... 51 54 
Continental Cas. Co. 

Henry G. Rolston & Co., N. Y...... 77 80 
Constitution Ind. Co. 

Morley, Wood & Co., Phila......... 30 32 
Continental Ins, Co. 

Oe ee. 81 82 
Eagle Fire (Newark) 

J. S. Rippel & Co., Newark......... 90 95 
Excess Ins. Co. of America 

Le SS & eer 1614 1814 
Fidelity and Casualty 7 

Arthur Atkins & Co., N. Y.......... 185 195 

J. Roy Prosser & Co., eee 185 192 
Fidelity-Phoenix Fire 

Lewis & Co., Hartford.............. 81 82 
Fire Assn. of Philadelphia 

Morley, Wood & Co., Phila......... 4814 4914 
Firemen’s Insurance Co. of Newark (right ha 

Miliken & Pell, Newark, N. : ee 45 4614 

Henry G. Rolston & Co., N i eee 45 46 

J. S. Rippel & Co., Newark......... 45 46 

L. A. Hollander & Co., — petrcne 45 364% 

Arthur Atkins & Co., N. Y.......... 45 47 
Firemen’s Insurance Co. yi Newark (Rig 

J. S. Rippel & Co., Newark......... 1 1% 

L. A. Hollander & ’Co., Newark...... 4% 1 

Milliken & Pell, Newark ee ae 34 14% 

Henry G. Rolston & Co., N. ¥....... K% 1 

Arthur Atkins & Co., N. Y.......... 34 1% 
Franklin Fire 

Arthur Atkins & Co., N. Y.......... 380 400 
Glens Falls 

Arthur Atkins & ty ve PGi mies mons 57 59 

Roy Prosser & Co., N. Y.......e00¢ ° 57 58% 

Lewis & Co., action’. nba pie aie Make wiainve 57 59 

Henry G. Rolston & ie ee. ganna 56 58 
Globe & Rutgers 

Somes & Co., Battfard, «00.00 ccccece 2500 2600 
Great American Ins. Co. 

L. A. Hollander & Co., eet Rialaleists 46 48 

Henry G. Rolston & Co. ay Sea 46 48 

J. Roy Prosser & Co., N. “SSG Baie 47 48 

Arthur Atkins & Co., N. Y.......... 46 48 

ge eee 46 48 
Guardian Fire Assn. Corp 

Henry G. Rolston & . | a 102 108 


Hanover Fire (new stock) 

Arthur Atkins & Co., N. Y.......++. 

Lewis & Co., Sieetiand” Eretecaernlg siete aleve 
Halifax Fire (ex rights) 

Morley, Wood & Co., Phila 

Peres. F. Haff & Co., N.Y «2 .cccccss 

J. Roy Prosser & Co. is NY 

Henry G. Rolston & Co., N. Y...... 
Harmonia Ins, Co. 

J. Roy Prosser & Co., N. V.....00. 

Arthur Atkins & Co., N. Y.......... 

Henry G. Rolston & Co., N. Y...... 
Home (N. Y.) 

J. Roy Prosser & og TONG 65-68 <4:0.0'> 

McKinley & Co., N. Sa ean. 

Lewis & Co., Hartford. ......cccscce 
Hudson Cas. Ins. Co. 

NE OE. ER’ ee ern 
{mporters and Exporters 

Arthur Atkins & Co, NW. Yo... 6.0000 
Independence Indemnity 

Morley, Wood & Co., Phila......... 

Peres F. Huff & Co., Ni VY... ccsccce 

J. Roy Prosser & Co., N. V...ccceee 
Independence Fire Ins. Co. 

Morley, Wood & Co., Phila......... 
Ins. Co, of North America 

Morley, Wood & Co., Phila......... 

Oe ae eg | ea 
Ins. Co. of North + Sights) 

Morley, Wood & Co., Phila.......... 

Lewis & Co., Ad ayy Ee errr 
Knickerbocker Ins. Co. 

Henry G. Rolston & Co., N. Y...... 
Maryland Casualty 

Lewis & Co., Hartiord... .....ccecses 
Merchants Fire Ins. Co. 

Arthur Atkins & Co., N. Y.......... 
Milwaukee Mechanics 

Arthur Atkins & Co., N. Y........ e 

Henry G. Rolston & = Ss 
Missouri State Life 

Arthur Atkins & Co., N. Y.......... 

Perez F. Huff & Co., New York...... 
National Liberty 

Henry G. Rolston & oe » ee 

7, Roy. Peak OG O6. TN. YL o.6osccicins 
National Surety 

pe Pa Oe og Ree oe Se eee 

Bowie & ©o., TATE, 2.66616 06000 














National Union 





76 80 J. Roy Prosser & Co., N. Y.......-. 315 330 
76 80 New Amsterdam Cas. 
MIGROS © GOIN: © viwcdcessscces 73 74 
47 50 New Brunswick rT Co. 
47 50 Morley, Wood & Co., N. Y......... 59 61 
48 50 New Jersey Ins. Co. 
45 47 J. S. Rippel & Co., Newark......... 57 62 
New York Casualty Co. 
74 77 J. Roy Prosser & Co., N. VY... 2.2.00. 89 91 
73 77 Niagara Fire 
72 76 T. Rog Prosser & Cai Nie occ.8s060 122 124 
Lewis & Co., Hartford......-------- 122 124 
540 550 North River Ins. Co. 
530 540 Arthur Atkins & Co., N. Y.......... 325 340 
540 550 Henry G. Rolston & Co., N. Y...... 325 340 
Peoples National 
10 11 J. Roy Prosser & Co., N. Y......... 55% 57 
Henry G. Rolston & Co., N. Y...... 56 57 
87 92 Philadelphia National F ire 
Morley, Wood & Co., Phila......... 24 26 
25 271% Reliance Fire 
25 27 Morley, Wood & Co., Phila......... 28 32 
25 27 Republic Fire, Pittsburgh 
Henry G. Rolston & Co., N. Y...... 37 42 
18 20 Security Ins. Co. of New Haven 
Arthur Atkins & Co., N. Y.......... 121 128 
71 72 Lewis & C6,, TRATtOnd 6.002 scecscvce 121 128 
71 73 St. Paul F. & M. Ins. Co. + 
Je Roy Prosser & Co. IN. ec vic civics 185 195 
74 8% McKinley & Co., N. N.Y AA eRe 185 195 
7% 84 Southern Surety 
Perez F. Huff & Co., N. Y 34 37 
83 87 Stuyvesant 
J. Roy Prosser & Co., 280 295 
160 164 Arthur Atkins & Co., 'N. av. ap ‘ 285 200 
Lewis & Co., Hartford 280 300 
340 365 Sun Life 
TeWIa ee CO. TAMECIOEG, 60 5 sic ceedieces 1850 2000 
44 46 Sylvania Ins. Co. 
44 46 Henry G. Rolston & Co., N. Y...... 27 30 
Transportation Ins. Co. 
94 96 Henry G. Rolston A a 40 50 
94 96 U. S. Fire Ins. Co. . 
J. Roy Prosser & Co. No Y..... 0000. 101 103 
91 92 Lewie ct Co:, FIAIUOEG. oi esiccecscs 101 103 
9014 92 Universal Ins. Co. 
Arthur Atkins & Co., N. Y.......... 80 83 
303 308 United States Merchants & Shippers 
303 307 J. Roy Prosser & Co., N. Y....cs0 460 490 











CLINTON GILBERT 


Will Buy or Sell 





Aetna Fire Insurance Co. 











Continental Casualty Co. 
Hudson Casualty Co. 
Missouri State Life 
National Casualty Co. 
Transportation Re-Insurance Co. 
Transportation Indemnity Co. 
Westchester Fire Insurance Co. 


Inquiries Invited 


CLINTON GILBERT 


Established 1890 


2 WALL STREET NEW YORK 
Telephones: Rector 4845 and 8720 
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Henry G. Rolston & Co., N. Y...... 460 480 
Victory Insurance Co. 

Morley, ben & Co., Phila..... wake 25 26 
Virginia F. & N 

Arthur alien fa Sg SS | Ae 130 140 

J. Roy Prosser & Co., TE a ceiesd wiice 130 140 
Westchester Fire 

pd a Oe. | 87 89 

Arthur Atkins & Co., Dy Wace cocese 87 90 

Henry G. Rolston & Co., Tew sh oere,e's 87 90 

J. Roy Prosser & Co., N. Y......... 87 89 

HARTFORD STOCKS 
Anjos bag op Bagg Surety 
Conning & MEMRULOONAT s o-0:6:6:6.6'6 4.0.8 1050 1100 

Lewis & Co., Hartford.............. 1050 1100 
Aetna Insurance (Fire) 

Conning & Co., Hartford........... 785 800 

Lewis & Co., MRUMIOE, 5s 00eeloxcce 785 800 
tna Life Ins. Co. 

Conning & Co., Hartford........... 850 865 

Lewis & Co. , Hartford DeSuiee Mas ey hace 850 865 
Automobile Insurance 

Conning & Co., Hartford........... 370 390 

Lewis & Co., Hartford.............. 370 390 
Conn. General’ Life 

Conning & Co., Hartford............ 1700 

Lewis & Co., arto... :..s0 1725 
Hartford Fire 

Conning & Co., Hartford........... 790 810 

Lewis & Co., Hartford.............. 800 810 
Hartford Steam Boiler 

Conning & Co., Hartford........... 760 780 

Lewis & Co., Hastie ss oxcs ce sc wala 800 
National Fire 

Conning & Co., Hartford............ 1050 1100 

Lewis & Co., Hartford.............; 1025 1050 
Phoenix Insurance 

Conning & Co., Hartford............ 780 800 

Lewis & Co., Martloed!.. ooo. sone: 775 790 


Travelers Insurance (ex rights) 


Conning & Co., Hartford. . ........ 1550 1590 
Lewis & Co., Hartford.............. 1550 1500 
Travelers Insurance 
Conning & Co., Hartford............ 243 248 
Lewis & Co., Hartford.............. 243 248 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.... 18 20 
Boston Casualty 
Chas. A. Ber. & Co., Inc., Boston.... 15 25 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston.... 1100 1135 
— Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
be SELES AR een 95 
TOMI 5 5 5's hw duce’ aco aaa 6 cise 285 
Columbian National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 395 
Mass. Bond. & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 550 600 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston.... 55 60 


New Hampshire Fire 

Chas, A. Day & Co., Inc., Boston.... 525 550 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Proeenee- Satan ton 

s. A. Day & Co., Inc., Boston.... 690 720 

Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 195 215 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 


Baltimore Traffic Accidents Decreasing 

Battrmore, Mp., August 6.—Figures complied 
by the Baltimore Safety Council for the month 
of July, including comparative totals for the first 
seven months of the year, show that traffic ac- 
cidents, with their resultant fatalities and in- 
juries, are on a steady decrease. 

The largest single decrease is in the number 
of fatalities noted for the first seven months of 
1928. At the end of July, 1927, 97 persons had 
been killed in traffic accidents and for the 
corresponding period this year a total number 
of 74 deaths had been reported, a reduction of 
23.8 per cent. 

The total number of accidents so far this 
year is 7467, marking a reduction of 799 acci- 
dents in the same period of last year, when 
8266 were noted. 

J. P. Rostmeyer, director of the Safety Coun- 
cil, points out that the number of those injured 
in automobile smashes was considerably less 
than last year. The figures for last year show 
that 3024 persons had been injured before 
August 1. For the same period this year the 
figures show 2735, a reduction of 9.5 per cent. 





Foreign News 











In Germany.—The Union of Accident and 
Liability Insurance companies, which was re- 
cently formed in Munich, is about to issue its 
tariff and general policy conditions for automo- 
bile body, accident, liability and baggage insur- 
ance. A large number of outsiders will adopt 
these rules and the stabilization of the un- 
health conditions in the automobile insurance 
market is expected. 

The Committee for Export Insurance in Ger- 
many is planning a meeting for the near future 
and a change in the general policy conditions 
is contemplated. 

The German Luftversicherungs A. (Avia- 
tion Insurance Company, Ltd.) which has re- 
cently been formed, has been entered in the 
Commerce Register in Berlin. It is planned 
first as a company for the study of aviation 
and to give expert advice to the insurer as well 
as to the insured, in order to help to a solution 
of the many pressing problems. It is intended 
to serve aviation as a whole and not only the 
German Lufthansa and allied enterprises. 

Banks in Saxony which specialize in the 
financing of automobile purchases, ask that the 
insurance companies also cover damage to a 
car where such damage has been intentionally 
caused by the owner. No doubt underwriters 
will not permit such an extension of their lia- 
bility. 

The recent change of Mutzenbecher m.b.h. 
into “Auto Finanzieurungs Gesellschaft. m. b. 
h. is entered into the commerce register in Ber- 
lin. It is intended to transact automobile finan- 
cing under exclusion of dealers and manufac- 
turers—that is, with the purchaser only. 

The increased use of automobiles in Ger- 
many has led to further founding of companies 
for automobile insurance. The Deutsche Auto 
Versicherung A. G. has been entered into the 
commerce register in Stuttgart with a capital 
of 1 million reichsmark, 25 per cent paid in. 
It will write body insurance for its own ac- 
count but accident and liability for the account 
of an allied concern. It is intended to take 
over these two branches of activity as soon as 
the necessary license has been obtained from 
the government. 

Spain.—A number of insurance companies 
are liquidating, partly compelled to do so, partly 
voluntarily. La Union Catalana, La Caran tia 
Zgradid and La Confianza Herica are some of 
them. The creditors of Compania de Reasegu- 
ros held a meeting recently in order to see what 
steps are necessary to place the affairs of the 
company on a sound footing. 

The recent aviation meeting in Madrid, 
Spain, was of an international character. The 
privileged position of mail transport, formula- 
tion of an international interpretation of “vis 
major’ and compulsory insurance were dis- 
cussed. 

In Austria.—The Austrian Aviation Com- 
pany states officially that from 1923 to 1927 
inclusive, all Austrian air lines showed 5677 
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regular flights, carrying 15,393 passengers and 
206,993 kilos of postal matter and baggage. 
About 7600 passengers were carried in 1927, 
against 743 in 1923, which shows how rapidly 
this method of travel is gaining in favor. The 
security of air travel is given as 100 per cent. 

German government offices are consider- 
ing compulsory liability insurance for the own- 
ers of automobiles, also where such insurance 
shall be placed. 

The meeting of the main committee for ex- 
port insurance, which was scheduled for the 
end of July, has been postponed. It seems that 
changes, most probably in the rate of premium, 
are contemplated and that other features which 
were to be submitted to this meeting, have as 
yet not been sufficiently worked out. 

German industry is nat satisfied with the pres- 
ent new value insurance (in the form of a 10 
year loan free of interest), but wants full new 
value insurance against the corresponding pre- 
mium. The last meeting of the National Board 
of Fire Underwriters (Arbeitsgemeinschaft) in 
Nuremberg has, however, decided, not to yield 
to this demand but to retain the present method. 

The Prussian Ministry for Trade and 
Commerce has issued a decree dated July 3, 
1928, according to which the police reports about 
aviation accidents shall not be open to third 
parties, that is parties not directly interested in 
the accident. This decree only considers the in- 
terest of the police but ignores the importance 
of these accidents for aviation underwirters. 

The Central Office for Aviation has issued a 
very elaborate ruling regarding the use of wire- 
less in aviation. 

Dr. H. Doering, the manager of the Luft- 
hansa, has published in the Muenchener Neues- 
ten Nachrichten a “Survey of the Air Hazard” 
which shows that it is intended to write insur- 
ance against delayed arrival where perishable 
goods are concerned, such as flowers and the 
like. 

In Spain.—On the 23 of July, a Royal 
Decree introduced obligatory accident insurance 
for all persons using Spanish railroads. The 
premium is 10, 20 and 30 centesimo respectively 
for persons traveling third, second and first class 
without considering the distance travelled. Per- 
manent disability due to an accident is insured 
with a maxim running to 40,000 pesetas. Other 
accidents are not covered. The same decree 
introduces compulsory insurance of cattle 
against the risks of transportation; the premium 
is 50 centesimo to 1 peseta per head. 

In France.—It is stated that the number 
of accidents in aviation resulting in bodily harm 
to passengers was, per million kilometers, in 
1923, 7.5; in 1924, 3.2; in 1925, 5; and in 1926, 
2.6. 


Companies Not Liable for Unauthorized 
Use of Bonds 

LansInG, Micu., August 6—Companies writ- 
ing bonds in conformity with State laws for li- 
censed securities dealers may not be held liable 
for unauthorized use of such bonds when they 
have not been placed in effect through the action 
of the securities commission in licensing the 
holder and approving his bond, it was held by 
the Michigan supreme court last week. 
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Indemnity 

Assured can substitute himself for his 
chauffeurs in their temporary absence. 

The question presented under this automo- 
bile policy is whether the assured man, within 
the meaning of the policy, be properly called a 
substitute employed by reason of the leave of 
absence of a chauffuer. Under the policy, no 
provision is made for the examination of the 
chauffeurs, and notice of the employment of a 
substitute need only be given to the company 
at any time within ten days thereafter. 

It seems that in this case the policy covered 
the assured’s cars, allowing him thereunder to 
have any two of said cars in operation at one 
time. The evidence shows that the assured gave 
his two chauffeurs a leave of absence until 
further notice from him, and drove the car him- 
self at the time of the accident. 

The company does not contend that there 
were more than two cars in operation at the 
same time, and as the testimony shows that the 
assured himself was a duly licensed operator, 
and therefore could be qualified as a substitute 
on that ground, the only question for the court 
to determine was whether or not the assured 
himself could properly be called a substitute, 
within the meaning of the policy, so as to force 
the company to indemnify him against any lia- 
bility imposed because of the operation of his 
motor vehicles. 

Held, that the assured was within his policy 
rights in driving the car, viewed under all the 
circumstances involved. There is nothing in 
the policy limiting the length of time of a leave 
of absence, and the assured being a duly li- 
censed operator himself, had the right to employ 
himself in any capacity in his own business. 

(Worrell vs. Hartford Accident and In- 
demnity Company, City Court, Bronx County, 
New York, June 22, 1928.) 


Motor Vehicle Law 

Owner’s liability under section 282 E of 
the New York Highway Law construed. 

This is an action arising out of an automo- 
bile accident, suit being against the Concourse 
Van Company and one De Feno. It seems that 
De Feno authorized the Concourse Van Com- 
pany to use the truck, and hence the plaintiff’s 
contention is that De Feno is also liable under 
section 282 E of the New York Highway Law, 
which states that “every owner of a motor 
vehicle operated upon a public highway shall be 
liable and responsible for death or injuries to 
person or property resulting from negligence by 
any person legally using or operating the same 
with the permission, express or implied, of such 
owner.” 

There is no question as to the liability of the 
Concourse Van Company, as the court found 
that the negligence of its servant in abandoning 
the truck was the effective cause of the subse- 


quent damage. When the verdict was brought 
in, however, against both defendants, counsel 
for De Feno made a motion to set it aside as 
to him on the ground that he could not be held 
liable under the section above quoted. 

In setting aside the verdict as to the co- 
defendant, De Feno, it was held that had the 
truck, while being operated by the chauffeur of 
the Concourse Van Company, caused the injury 
complained of, De Feno would have been held 
liable under the statute, but in this case the 
chauffeur of the Concourse Van Company 
abandoned the car, and subsequently non- 
licensed operators, contrary to the instructions 
of their employer, operated the car with their 
own permission only, and hence they were not 
legally using or operating said car with the 
permission, express or implied, of the owner, 
within the meaning of section 282 E. Under 
these facts it was held that the co-defendant, 
De Feno, could not be held liable for the negli- 
gence of the unlicensed operators of the Con- 
course Van Company. 

(Rosenbluth vs. Concourse Van Company 
et ano, New York Supreme Court, Bronx 
County, June 26, 1928.) 


Theft 

No recovery under indemnity agreement 
unless there is an actual loss shown. 

According to the evidence given at the trial 
of this action, it seems that there was a theft 
which came under the coverage of a certain 
theft policy. The owners of the stolen mer- 
chandise, however, made no claim against the 
assured, nor was he at any time forced to pay 
them or compensate any one because of the 
theft. No actual loss, therefore, was suffered 
by the assured, and the question then arose as 
to whether or not the assured could recover 
from the insurance company without showing 
any actual money loss to himself. 

Policies of this caliber vary in type, some 
identifying against loss or damage sustained 
by the assured, and others against liability for 
loss or damage, the latter again being divided 
into those which insure against liability im- 
posed by law only, and those against liability 
without providing for the mode of proof. In 
this case the contract was one which indemni- 
fied against loss or damage sustained, and it 
was therefore incumbent upon the assured to 
show that he had sustained a loss himself be- 
fore he could recover against the company. 

(Eberhard vs. kina Insurance Company, 
City Court, New York County, June 21. 1928.) 


Accident 


Suit by a successful plaintiff directly 
against an insurance company after judg- 
ment had been returned unsatisfied. 
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This is an action brought under section 109 
of the New York Insurance Law, which per- 
mits a person injured through the fault of an 
automobile owner, who was insured and against 
whom such person had recovered an unsatisfied 
judgment, to maintain an action against the in- 
surance company under the terms of the policy 
for the amount of the judgment previously re- 
covered against the assured. 

The evidence in this case shows that the 
plaintiff was a passenger in the car of one 
Ohrbach, who held a policy of automobile lia- 
bility insurance with the defendant company. 
Subsequent to the accident, Ohrbach gave the 
defendant company a written statement exon- 
erating himself from all liability and placing 
the blame of the accident on the driver of an- 
other car. On the strength of this statement 
the insurance company undertook to defend 
Ohrbach at the trial. During the course of the 
trial, however, Ohrbach testified to an entirely 
different set of facts than that which he had 
given in the statement to the company, with 
the result that a verdict was brought in against 
him in favor of the plaintiff. Execution having 
been returned unsatisfied, plaintiff brought this 
action, and was successful in obtaining judg- 
ment against the defendant company. 

The company at the trial of the action against 
it defended on the ground that Ohrbach failed 
to live up to that provision of the policy which 
required him to “at all times render to the com- 
pany all co-operation and assistance that is 
within his owner,” and to substantiate this de- 
fense, offered in evidence his written statement 
above referred to, which placed the blame of the 
accident upon the other driver, and then offered 
in evidence the testimony of Ohrbach on the pre- 
vious trial which contradicted his written state- 
ment. This testimony the trial judge would not 
allow in evidence, stating that it was not bind- 
ing on this plaintiff, and judgment was entered 
against the defendant company. 

On appeal, it was held that the statement was 
not offered as an admission against interest by 
Ohrbach, but manifestly to establish the inde- 
pendent fact that Ohrbach failed to co-operate 
with the company, which was the company’s 
defense to this action. It was held that this 
testimony was offered to show a breach by Ohr- 
bach of one of the conditions of the policy, 
which was clearly within the issues, and as an 
evidence of a fact was binding on everybody. 
Because of the exclusion of this evidence, judg- 
ment in favor of the plaintiff was reversed and 
a new trial ordered. 

(Solomon vs. Preferred Accident Insurance 
Company, New York Supreme Court, Appellate 
Term, First Department, May 15, 1928.) 


Paul E. Beam, a prominent Indianapolis 
lawyer, has gone with the Ohio Casualty 
Company of Hamilton, Ohio, as chief claims 
attorney. 
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Can You Insure Good Will? 


Here Isa Form of Insurance Which Every Laundry Man Should Know About 


the street and meets his friend Richard 
Roe just coming out of a barber shop. 

“Hello Dick,” is the greeting, “little late 
aren’t you?” 

“Why yes, Jack, I had to get my laundry to- 
gether . . . wife’s away I just left 
it inside.” 

“Well, Dick, what laundry do you patronize 
now after what’s happened to the Kleenem- 
quick ?” 

“Why, what’s the matter with the Kleenem- 
quick ?” 

“Why haven’t you heard? They had a fire 
up there this morning = 

“They did?” 

“Yep! Pretty bad fire, too, I guess from 
what Ed. Smith told me. I haven’t been up to 
see it . . . too busy but I under- 
stand the main building is a wreck and that most 
all the laundry in the place was burnt up.” 

“Gosh, Jack, that’s bad news. I had the 
biggest laundry up there I’ve had in months.” 
(Then, after a pause, Richard Roe brightens 
up. ) 

“Well, it might have been worse, John. A 
burglar might have broken into my house and 
stolen the stuff and then I would have never 
got anything back. Now the Kleenemquick has 
got to make good. And they’ll owe me a little 
money, too, what I mean. Let’s see, I had a 
dozen good shirts, six suits of underwear, about 
a dozen pairs of socks, handkerchiefs, sheets, 
table linen, and my wife had three sets of cur- 
tains and an oriental rug to be cleaned. Say, 
Jack, that laundry will have to pay me plenty.” 
Takes out pad and pencil and begins to figure. 

“Well, Dick, I hate to break the bad news to 
you but that laundry doesn’t have to pay you a 
cent.” 

“The h—— they don’t, 
do you mean?” 

“Simply that they are not liable. A laundry 
cannot be made to pay for loss or damage to cus- 
tomers’ goods left in their care unless a clear 
case of criminal negligence can be proved 
against them.” 

“Are you sure about that.” 

“Absolutely, Jack, so you might just as well 
save yourself the trouble of figuring it up.” 

Jack (after a short pause), “Well, but see 
here. The Kleenemquick is a_ responsible 
laundry. And they’ve always been pretty rea- 
sonable. Don’t you suppose they will fix me 
up on this loss? I’ve been going to that laundry 
for five years. They will have to take care of 


J OHN SMITH, of Yourtown, walks down 
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their old customers. They can’t afford not to. 

“Well, Jack, I happen to know something 
about the Kleenemquick. You may remember 
I used to send my laundry there. As a matter 
of fact I had dealings with them longer than 
you have. I was a customer of their’s for 
nearly seven years.” 

“Now as you say they are a good reliable 
laundry. I never had any complaint about their 
service. But they had a fire up there three years 
ago; not a bad fire, just a few bundles were 
destroyed, but it so happened that mine was one 
of them. 

“Now I thought, as you do, that the laundry 
would have to pay me for my loss. But I soon 
found out my mistake. They had it printed 
right on their bill heads that they were not re- 
sponsible for loss to customers’ goods in case 
of fire, explosion, etc., but I never bothered to 
read it same as you probably never did. They 
didn’t have to pay me and they didn’t. They 
said they couldn’t afford to.” 


THE Launpry Fett Sorry 

“Now don’t you see, Jack, even if as you say 
the Kleenemquick Laundry did happen to feel 
sorry for you because you had a big loss and 
offer to make a settlement with you 
don’t you see that by doing that they would ad- 
mit their liability not only to you but to me 
and to every other person who had ever lost 
any property on their premises. And they would 
have to make good on every one of them, too. 

“Well, Dick, I guess you are right. What 
did you do?” 

“Well, of course, they lost me as a customer, 
me and several others. And you know, Jack, it 
wasn’t thirty days afterward that the Safe and 
Sane Laundry started in business and started 
right out to advertise that their customers’ goods 
were insured in the Hartford Fire Insurance 
Company and that any loss to customers’ goods 
in their possession would be promptly made 
good. Now that’s what I call an enterprising 
laundry. They got my business and the busi- 
ness of everybody. I know that I had a loss 
in the first Kleenemquick fire. And believe me 
they are going to keep it.” 

“Yes, I remember when they started, now that 
you speak of it, Dick. But don’t they charge 
more for the insurance. As I remember it I 
didn’t like the idea because they made you pay 
extra for your laundry for the insurance pro- 
tection.” 

“Why, it’s only a cent a bundle, Jack; that’s 
reasonable enough. I am willing to pay one or 
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two cents a week for the satisfaction of knowing 
that my laundry is insured and that in 
case of loss I will get back every cent that it is 
worth . . . hey, where are you going?” 
(as Jack disappears into the Barber shop). 

Jack emerges with his laundry.) “I guess 
you've got the right idea, Dick. I’m going to 
take this stuff down to your laundry.” 

* * * 

The little drama enacted above depicts a con- 
versation which in substance has unquestionably 
been held over and over again in every town in 
these United States. 

Running a laundry is like running any other 
business in this respect: ‘The biggest asset a 
laundry owner has is the good will and friend- 
ship of his customers. Nothing should be over- 
looked which will help him to hold this good 
will and to increase his circle of satisfied cus- 
tomers. Laundry bundle insurance is one of 
the most powerful tools a laundry man can use 
to hold and increase his business. 


Wuat THE INSURANCE COVERS 

The enterprising laundry owner will appreci- 
ate these advantages which laundry bundle in- 
surance gives him if it is brought to his atten- 
tion by an insurance agent. Hundreds of the 
most successful laundries in the country are 
using it as a regular part of their service to 
customers. Most of these laundries were sold 
the coverage by alert insurance men who were 
right on the job. 

The insurance coverage, as written by the 
Hartford Fire Insurance Company, insures cus- 
tomers’ goods not only against loss by fire but 
also against the hazards of explosion, earth- 
quake, tornado and sprinkler leakage. 

The cost of this protection is moderate and 
has the admirable feature of being automatically 
adjusted to the volume of business done. In 
slack season, the cost of the insurance slackens; 
when business comes pouring in, the cost of in- 
surances rises but always in due proportion. In 
other words the cost is measured by amount of 
income derived from the service charges which 
are made. 

Not every laundry is an acceptable risk. But 
for the modern, well equipped, well managed 
laundry whose owners are alert to improve and 
increase their business, laundry bundle insurance 
is a splendid thing. 

Look up the laundries in your town. You 
may have some good prospects which should not 
be neglected. 
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Sprinklers Are a Matter of Dollars and Sense 
With Both Agents and Property Owners 


HEN the Fire Fiend goes on a ram- 

\ \ page, the newspaper headlines the 

next morning are apt to read, “2 
Firemen Hurt in Loop Blaze”; or “Factory 
Fire Ties Up Traffic’; or “Furniture Mart 
Prey to Flames.” 

Among the features always mentioned is that 
it was a $40,000 fire, or a $200,000 fire, or a 
million-dollar conflagration. 

In consequence of such newspaper reporting, 
the average person thinks of fires in terms of 
actual property loss, entirely overlooking the 
fact that the interruption of business in a fac- 
tory or large mercantile establishment fre- 
quently is more costly than the fire itself. This 
is particularly true if the fire halts some “key” 
process in a manufacturing plant. 

A good illustration of this occurred recently 
at a knitting mill which had erected a new dye 
house to provide for increased production. So 
urgent was the need of the additional capacity 
that manufacturing operations were started be- 
fore the building was completed. 


Because dyeing operations are more or less 
wet, smoking was tolerated in the building dur- 
ing the noon hour. After lighting his pipe, 
one of the workmen carelessly tossed the match 
aside, and it landed under a box of yarn which 
caught fire instantly. The building being un- 
completed, no extinguishers were available, and 
there were no automatic sprinklers to check the 
fire in its incipiency. 

Later, when the mill manager was discussing 
the fire with insurance adjusters, he reached 
into his desk and pulled out a bunch of papers. 

“This is what really hurts,” he said. “Nearly 
$200,000 of orders from our best customers 
entirely lost because we. can’t deliver and they 
can’t wait.” 

To this the manager added that many of these 
customers had been secured through expensive 
advertising and sales promotion, but that they 
would be lost to his firm because they would 
be forced to go elsewhere to get what they 
wanted. 

Somewhat the same situation confronts the 
owners and officers of every going business the 
morning after a bad fire. But it is to late then. 
Did they give as much thought to interruption 
losses before the fire as they do afterwards, none 
would be without the superior safety of auto- 
matic sprinkler protection, and fewer businesses 
would find themselves in financial straits as a 
result of fire. 

Every fire, as a matter of fact, involves two 
kinds of losses—first, actual physical loss to 
building and contents, which usually is indem- 
nified by ordinary fire insurance; and second, 
interruption losses which follow inevitably in 
the wake of a destructive fire. 

The latter include the loss of formulas, draw- 
ings, correspondence and other valuable records 
and documents which cannot be replaced; the 


loss of profit on orders which a plant in ashes 
cannot fill; the loss of customers who have to 
go elsewhere for their goods while you are “out 
of the running”; and the loss of faithful em- 
ployees, experts in their line, who must take 
employment elsewhere because a. destroyed plant 
cannot use their services. 


As serious as such losses are, wide-awake busi- 
ness executive no longer worry about them be- 
cause they have discovered that automatic 
sprinklers prevent destructive fires, thereby in- 
suring that there will be no interruption of the 
business they have. 


Sprinklers do not prevent the start of fires, 
to be sure; but in the case of 40,000 outbreaks in 
the last thirty years in sprinklered risks, more 
than 95 per cent were extinguished or held in 
check by the operation of the sprinklers. In 
three out of four of the fires moreover, this 
satisfactory result was accomplished by the 
action of not more than five sprinklers. 


To many executives, just the mental satis- 
faction of knowing that they are not going to 
be “put out of business” by a bad fire is worth 
all that a sprinkler system costs. Add to this 
the fact that sprinkler manufacturers will in- 
stall such a system without asking the property 
owner to put up a cent, and it becomes easy to 
understand why the owners of $1,500,000,000 in 
property values are changing each year from 
the “unprotected class” to the superior safety of 
automatic protection. 

With the demand for sprinklers increasing 
at such a rate, it is only a question of time un- 
til business on the books of every agent and 
broker will be affected—a fact which is forcing 
the latter to the conclusion that he should 
boost the installation of such systems, not only 
to safeguard his own expirations, but also to 
attract new accounts. 
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"TRAVELERS select the Great Northern for its 
wonderful location in Chicago’s “loop”. They 
return because the large comfortable rooms, home- 
like environment, attentive service, excellent food and 
moderate charges make it an ideal hotel. 
WALTER CRAIGHEAD, Manager 
Dearborn Street from Jackson to Quincy 
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Both are excellent reasons—the one defen- 
sive, the other offensive; but no agent or broker 
can afford to overlook either because sooner or 
later every owner of a worth-while risk not yet 
sprinklered is going to become interested in 
automatic protection. Maybe he will be attracted 
by the advertising of some sprinkler manufac- 
turer, featuring the feeling of security that such 
a system brings to every owner; the idea may 
come to him through examination of the plant 
of some competitor who, perhaps, is selling 
more cheaply because insurance costs him less; 
some big insurance broker, specializing in pro- 
tected risks, may put the plan before him; or it 
may come to him from a mutual insurance com- 
pany “specialist.” 

Wide-awake agents and brokers know this, 
and are scanning carefully, not only their own 
list of unsprinklered risks in self-defense, but 
also the unsprinklered risks of their com- 
petitors with a view to winning new accounts. 
They want to be first to tell the owner— 


First, that the fire danger in any and all 
buildings can be reduced 90 per cent by the in- 
stallation of automatic sprinklers. That is, 
sprinklers will automatically extinguish any 
blaze before it does serious damage. 


Second, the future profits that all business 
men count upon can be counted on after sprink- 
lers are installed. 


Insurance Office Organization and Routine 


Two English writers, J. B. Wilson, L.L.M., 
and F. H. Sheriff, F.1.A., are authors of a 
new book entitled Insurance Office Organiza- 
tion and Routine. This book discusses office 
management problems in a practical manner and 
one which gives evidence of being the resultant 
of wide study and careful investigation. In re- 
viewing the book one is impressed with the fact 
that while the organization and management 
of English companies differ widely from Amer- 
ican companies, the basic problems are much 
the same, the differences being in detail. 

In their introductory the authors have this 
to say concerning the information which they 
offer: “The great difficulty in dealing with the 
subject is the varying practice to be found in 
the offices. Whereas the tariff associations have 
imposed regulations providing for uniformity 
of rates and policy conditions, any question as 
to office organization or routine is quite outside 
their jurisdiction; and though insurance prac- 
tice is now well established and follows in the 
case of all offices well defined lines, it is natu- 
ral that, especially with the older offices, there 
are many points on which they differ when it 
comes to mere matter of routine.” The authors 
have skillfully overcome the difficulty above de- 
scribed so that the book is both interesting and 
practical. It is published by Sir Isaac Pitman 
and Sons, and is priced at $2.25 per copy. 
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The “Cub” Starts His Career As Manager of 
Advertising and Publicity 


BY A. PARKER PUSHER 








length of days since that eventful mo- 

ment when the Boss, that somewhat 
hard-boiled, blase individual, who as the director 
of publicity, advertising, sales development and 
public relations of an up-and-coming insurance 
company turned over the keys of his office to 
the Cub and passed out of his life forever. 

If you read the article printed in THE Spec- 
TATOR* you will recall that with the turning 
over of those keys the Boss had given the Cub 
good advice. He also said that the keys were 
an emblem of authority and a badge of office. 

Now the Cub must do his stuff alone. For a 
year past he had pursued his studies, following 
a Socratic method; asking questions designed 
to elicit concessions or opinions, thereby eventu- 
ally establishing some general truth about the 
business of insurance advertising. 

But the Boss had gone. The Cub had fallen 
heir to the office and the responsibilities that 
went with the position. On the door of that of- 
fice was letered, “DIRECTOR—PRIVATE,” 
but the Cub knew that a private office, with a 
lettered door, did not make him an advertising 
man. 

The “chief,” a nick-name given to the head of 
the company, not in derision but as a tribute to 
his leadership, had appointed the young fellow 
manager of advertising and publicity when the 
Boss left, but in his heart of hearts the young- 
ster knew himself to be a cub, a neophyte, with 
his spurs to win. 

The Cub had given no little thought and had 
worried some over his personal status as an 
advertising man. He was not content merely 
to hold his new job and in it do the mediocre 
class of work turned out by some and called 
advertising. He felt that he must have been 
in Earnest Elmo Calkins’ mind when that dean 
of advertising experts was writing the little 
volume called “The Advertising Man,?” for 
Calkins said: 

“It is not easy to tell one how to become an 
advertising man, and when he has become one, 
it is not easy to place him. Each seems to have 
arrived at the goal by a different route. It is 
true, advertising is being taught in schools and 
colleges, in classrooms and by correspondence, 
but the courses do not yet approach the thor- 
oughness of courses in law and medicine. The 
only school of universal application is the school 
of hard knocks. 

“In spite of this men do become advertising 
men. There must be a way, or ways, of doing 
it. There are ways, almost as many ways as 
there are men engaged in advertising work. 


A MONTH has dragged out its tedious 





*If you did not read that article, look up the issue 
of Tue Spectator for July 26, and see page 15. 

+The Advertising Man, by Earnest Elmo Calkins 
(Charles Scribner’s Sons, 1922). 


Some of these ways may be offered as models; 
others as warnings. Most of the successful ad- 
vertising men of the present generation started 
as stenographers, shipping-clerks, salesmen, 
college professors, printers, authors, and re- 
porters, and a good advertising man is, among 
other things, a combination of stenographer, 
shipping-clerk, salesman, college professor, 
printer, author, and reporter. No one need re- 
gret any previous experience or training. All 
is grist that comes to the advertising mill. 
“Advertising is learned by doing, but for that 





The accompanying article is the first 
of a new series of twelve which will ap- 
pear in THE Spectator from month to 
month. A. Parker Pusher is a man of 
standing in the insurance world, connected 
with a prominent company—a member of 
the Insurance Advertising Conference— 
who, in these articles set out in an inter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
—Enpritor’s Note. 











matter so is business, such as store-keeping or 
manufacturing or selling, learned by doing. Ad- 
vertising has so much of the practical and so 
little of the theoretical in it that theoretical 
knowledge is incidental, while practical knowl- 
edge is worth a great deal. I have often seen 
the man with only a theoretical knowledge fail 
in advertising. 

“But theory is necessary. Many a lawyer has 
with rough-and-ready eloquence and native com- 
mon sense won his case, though he knew little 
of the theory of law, but everyone will admit 
that the lawyer with native eloquence and com- 
mon sense who knows the theory of law is a bet- 
ter lawyer. And the advertising man who un- 
derstands the theory of advertising and has 
practical qualities besides will be the better ad- 
vertising man.” 


Tue Cus Tarks To HIMSELF 

I have said that the head of that company 
was called “chief” as a tribute to his leadership, 
and I meant that he was a leader of his own 
men more than that his company held a domi- 
nating place in the business. The Cub had taken 
the outline Calkins had given him to be pure 
gospel, written for his personal guidance, and 
having nobody to talk things over with, he 
talked to himself; but he did not always give 
himself reasonable, sensible answers. So that 
day, in his new role of manager of advertising 
and publicity he said to himself: 

“If success in advertising comes from a blend- 
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ing of well thought out theory and the practical 
application of that theory, how can I built up 
a theory; the general or abstract principles of 
the work I am to do? What is it all about? 
What does the chief expect from the company’s 
advertising? What do the agents want? What 
does the public look to me to do? What do I 
owe to the business of advertising? What must 
I do to grow?” 

The Cub, you know, had a bit of personal 
philosophy that had carried him to that pri- 
vate office, with its lettered door; had put into 
his hands those keys, and had won for him the 
title he signed after his name. (Not yet had 
the thrill of that title worn off enough to have 
him permit it to be typed when his letters were 
transcribed. He wrote it out in longhand.) 
He believed in the efficacy of questions. He 
asked for what he wanted, realizing that while 
he did not get everything he asked for he didn’t 
get anything but trouble without asking. 

“T don’t know what the company really wants 
me to do, or what the object of the advertising 
is. I have an idea, but the theory is hazy in- 
deed,” so went his thoughts, spoken aloud with 
none to hear. “Why not ask the chief what his 
theory of the advertising is, anyway?” 

The Cub, having put his question, became ab- 
stracted. But why not, indeed? 

Advertising is not an art that flourishes for 
the sake of that art alone. It is a part, a vital 
part of business. It is a part of the business 
of insurance as it is of any and every other 
business. It is something more than writing 
a letter, a folder, a booklet, or the copy to fill 
a space on a magazine page or in a charity pro- 
gram. It is more than salesmanship on paper. 
It is, or can be made to be all of these things 
and more. The sale of insurance is not always 
the aim and end of insurance advertising. It 
is true, however, that the definition of the ad- 
vertising of a concern or of an organization is 
usually made by the man who runs that business, 
and that definition is more often than not mani- 
fested in the use made of advertising than in a 
statement of the theory of the advertising as 
applied to that business. But I must not digress, 
tempting as is the opportunity to write a little 
dissertation. 


Tue Cus Puts It Up To THE CHIEF 


You who have grown old in the service of 
business, and I don’t mean just the advertising 
end of business, but any branch of it, go back 
in your own experience to that first conference 
as one in authority with the head of the organ- 
ization—at which you asked for a chart of the 
voyage you were undertaking . and 
smile, if you must, at the Cub’s trepidation. It 
is a test that came at least once to every man 
who has arrived. 
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The Cub screwed up his courage, walked up 
to the chief’s secretary, asked if he might see 
him and was ushered in. 

“T want to talk .” He started badly, 
but habit was upon him, for he changed his 
opening. 

“I want to ask some questions. . wae 
“hesitated, but only for a moment and went on, 
about the theory back of the company’s adver- 
tising. You see, sir, while I have had more 
or less to do with the things that have been 
done, I will be able to do my work better if you 
will outline just what it is all about and tell 
me why the company is advertising; what you 
hope to accomplish by that advertising ; the dif- 
ficulties ahead as you see them, and the way you 
would like to have the advertising developed 
and something of my part in that work.” 


It was done! He had stated his case. Per- 
haps it was a long cry from what he had 
planned to say, but the plunge had been taken. 


The chief studied the face of the Cub. Evi- 
dently the questions puzzled him. He had not 
thought of the advertising in just that light. 
To him it was one of the details of business, 
like opening the mail or printing up a policy 
form. Other companies were doing some sort 
of advertising. The local agents asked for ad- 
vertising. So an advertising department had 
come as a matter of course, like bobbed hair 
and short skirts had come to the stenographic 
department. Why worry about its future—that 
woud take care of itsef. But the chief said: 


“I appointed you to the job because you have 
been with us for a year or so and know what 
we have been doing. For the time being we'll 
go along as in the past. I don't want to spend 
any more money for advertising than is abso- 
lutely necessary. Expenses are high and busi- 
ness is none too good. What did you have in 
mind?” 

“Nothing now, sir,” said the Cub, “except 
that I want to know, in general, what the ad- 


vertising is supposed to do? I mean, what 
place does it take in your general plans for the 
future? Is it just to please the agents, and help 
them in their own advertising, or is there some 
particular point about the company you would 
like to put over to the agents; and why should 
not some effort be directed to the public that 
gives the business we get to our local agents?” 

“The agent is the important factor in this 
business, as you well know,’ said the chief, 
somewhat irritated with the turn the talk had 
taken. ‘Please the agent and he will give busi- 
ness to the company. He is the man who meets 
the people and gets the business from them, 
and people do not seem to care much about the 
companies. They insure with the agents and 
it is our job to help the local agents all we can. 

“All the companies do about the same sort 
of advertising work. We have to follow the 
general practice, but it is largely duplication 
of effort and waste.” 

The Cub wasn’t getting very far in his search 
for a theory. He blamed himself. He didn’t 
know how to put what he had in his mind into 
the form of questions. He was stumped, but 
the thought that the chief was also stumped did 
not occur to him. 


Tue Cus Starts Buitpinc His Own THEORY 

No need to end the interview. The Cub was 
eased out of the chief’s office and found himself 
back in his own sanctum sanctorum, that inner 
chamber where he would, so it seems, have to 
work out his own plans. 

And once more he was thinking, and talking 
to himself, as was his wont: 

“It is darned funny. Why is it that a big 
business, like the insurance business, must or 
will persist in running its advertising depart- 
ment without chart or blueprint to point the 
way it ought to go? 

“What has the actions or customs of other 
companies to do with the advertising of this 


company? Why can’t we outline a plan of ad- 
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vertising to fit our needs, and work to that plan 
regardless of what anybody else may do? I 
know that there is a community of interest 
among the insurance companies, but is that any 
reason why the companies must make their ad- 
vertising like the peas in a pod?” 

The Cub got no answers to the questions he 
had addressed to himself and the portrait of the 
founder of the company whose stern, cold face 
looked down upon him from the frame on his 
office wall. He had received little help from 
the chief. But he was young. He had an 
abounding faith in his chosen work—which was 
advertising—and abiding confidence in his own 
untried ability to lift his work out of the morass 
in which he found it. 

He had locked horns with one of his problems 
and had come “out the same door wherein he 
went.” But he was undismayed. His mind 
bringing to the first real question put up to it 
for solution, searched its meager store of knowl- 
edge and stored up experiences for a way out. 
Automatically his hand reached out to that pile 
of clippings and notes, collected from here and 
there, and inherited from his predecessor. One, 
marked “A Thought Cranker,” caught his eye. 
Surely he needed a self-starter on this problem 
of establishing a theory of insurance advertis- 
ing. The clipping was credited to Monroe’s 
Third Reader. He read: 

“An aged philosopher was confined in a tall 
tower by a wicked prince. His wife came to 
the foot of the tower at dusk and asked what 
she could do. 

“The philosopher recalled a fact he had once 
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learned about beetles, so he said to his wife: 

“‘Return to-morrow night. Bring a live 
beetie, some rancid butter, a skein of silk, a 
strong coré, and a rope.’ 

“The woman did so. 

“‘Smear the butter on the bettle’s head; tie 
the silk to him; set him on the wall with his 
head pointing upward.’ 

“She did so. The bettle, following the scent 
of the butter, traveled steadily until it reached 
the philosopher’s window. The philosopher took 
the silk thread in his hands, pulled up the cord, 
and with the cord pulled up the rope, and with 
the rope made his escape.” 

And then the Cub muttered “I... I 
By golly, it’s a good idea. I'll do 
He 0) Ss sae 

And so another independent thinker and in- 
vestigator was started on his way. Remember 
what Calkins said! “There are ways, almost as 
many ways as there are men engaged in adver- 
tising work.” Better follow the Cub from 
month to month and learn his way. 


FIRE ENDORSEMENTS 





Important Subject Treated at Length 
in New Sunderlin Lecture 





KNOWLEDGE AND WAIVER 





How Riders Are Construed in Event of a 
Loss 

The general subject of endorsements is 
treated in the 39th of the series of 40 Lectures 
on the fire insurance contract, by Charles A. 
Sunderlin. The standard policy provides for 
the use of added clauses, and judicial decisions 
have construed the applicability of riders added 
to policies under varied conditions. 

In connection with the subject of knowledge 
and waiver in relation to endorsements, etc., the 
doctrine is set forth that an insurance company 
can not take advantage of conditions in a pol- 
icy, whereby such policy is to be void by reason 
of circumstances existing at the time the pol- 
icy was issued, in case the facts were known 
to its agents at the time. 

Illustrations are given as to the application 
of various situations arising in connection with 
the use of riders, and legal decisions are quoted 
in connection therewith. 

The effect of a rider concerning fall of build- 
ing is stated, and various other riders are quoted 
or described. 

Sunderlin’s Lectures on the Fire Insurance 
Contract contain direct answers to thousands 
of practical fire insurance questions as deter- 
mined by the courts, the various points involved 
being thoroughly analyzed. The set of 40 Lec- 
tures, with Topical Index, can be secured from 
The Spectator Company at $10 per set. 


J. O. Back Drowned 
John Oscar Back of Lafayette, Ind., State 
agent of the Svea Fire and Life Insurance Com- 
pany and the Hudson Insurance Company for 
Indiana, was drowned at Lafayette last week. 
He was 47 years old and has been in the insur- 
ance business for the past thirty years. 


What of the Specialist? 


By E. J. ScHOoFIELD 


Vice-President, Standard Accident Insurance Company 


VER and over again we hear it said: 
3 “This is the day of the specialist.” Any 
plausible thing repeated often enough 
and with sufficient emphasis will find accept- 
ance with a sufficient number of people to war- 
rant the rest of the world in concluding that it 
really must be so. A generally accepted theory, 
therefore, is never a guarantee of the correct- 
ness of that theory. Back in the days of Co- 
lumbus it was a generally accepted thing that 
the world was flat and square. It took the 
doubt of Columbus, and his belief in the correct- 
ness of his doubt to prove the world was not 
what they believed it to be. Notwithstanding 
that rather general belief, it is pretty generally 
accepted now that the world is a sphere. 
Certainly there is sufficient evidence all about 
us in the business world to convince most of us 


Whitney Building. That building is almost 
completely inhabited by professional men, mostly 
doctors and dentists, and as you go through 
the building you will be struck by the fact that 
on almost all of the offices of the practicing pro- 
fessional men you will find there is pinned a 
specialty of some kind: Eye, ear, nose and 
throat cared for in this office; while the man 
across the hall does little else but remove and 
try to cure goiter; right next door to him is the 
chap who straightens the nose and makes the 
harelip into a beautiful cupid’s bow. These men 
are specialists. Visit a factory or two in De- 
troit, if you will, and see the extent of special- 
izing done in the manufacturing job. Here you 
will find the man doing a single thing all day 
long, while his neighbor across the bench by 
the window over yonder is doing just another 


that this is a time of specializing, in some degree 


While in Detroit one should visit the 























ee LA. much, except “Down to Brass Tacks” 


making “direct hits” in the review columns of 
insurance trade publications. This handy office- 
reference-book on Direct-Mail Advertising for 
Local Fire and Causualty Insurance Agents meets 
a long-felt want. To convince you that this is 
the book on business-building you have been 
looking for, here are excerpts from a few of the 
numerous reviews: | 

AMERICAN AGENCY BULLETIN: “ ‘Down to Brass | 
Tacks’ gets down to brass tacks and shows thereby ‘hat 
the book is the result of careful thought, preparation and ! 
development. It ought to be a popular little book 
among local agents. If it is not, then we shall miss\our 
confident guess.” 


NATIONAL UNDERWRITER: In this book, 
Mr. Miller charts out a proper program. He takes up such 
subjects as the mailing list, the prospect, the letter, its form, 
personalizing the message, adjusting the copy, mailing the 
letter, etc. He gives many examples of direct-mail letters. 
It is a very useful and constructive book written by a man 
who knows his subject.” 


THE STANDARD: “ ‘Down to Brass Tacks, by Chauncey S. S. Miller, is beyond 


‘doubt the most complete and practical presentation of the value of Direct-Mail business- 
getting campaigns for agents and brokers yet issued.” 
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THE SPECTATOR COMPANY, 135 William Street, N. Y. City 
I encloge $2.85 for “DOWN TO BRASS TACKS”. I want to learn how Direct Mail 
can be used as a Business-Builder. 


Name 





Address 














operation. All put together, the specialty job 
of each of these individuals becomes the com- 
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pleted automobile as it rolls out.of the factory 
under its own power. 

Walk down one of Detroit’s shopping streets 
where you find the specialty stores. There ia 
one place you may be able to buy ladies’ dresses 
and nothing else; next door, only shoes can be 
purchased; while just beyond it, hats and caps 
alone, with perhaps a sprinkling of a cane or 
an umbrella as a sort of side issue. 


But, on the other hand, go along over onto 
another great street in Detroit and see the large 
department store. Here is a store which does 
not specialize on anything but sells everything. 
The largest store in Detroit, and one of the 
largest stores in America, still not specialists 
but still highly successful. Go up automobile 
row where but a few years ago we can remem- 
ber when nothing but the automobile was sold. 
Rarely did you find a service department, a re- 
pair department, or a stock of parts for even 
the car for which the agency originally col- 
lected its cash, and later its notes. To-day you 
rarely find a sales agency which is not also 
“sales and service.” They will sell you the 
car and keep it in repair for the rest of its life. 
Not so long ago we had in Detroit some very 
large and very prosperous savings banks. 
Nothing but savings accounts were kept. But 
to-day you find those same banks consolidated 
with, and working in co-operation with the 
large commercial banks. All under one roof 
and under one name to-day, while yesterday 
they were specialists in their special lines. 


And what of the insurance specialist? Twen- 
ty years ago the plate glass insurance business 
of this country was practically all done by: 
specialty companies. Those companies wrote 
nothing but plate glass insurance. To-day you 
find plate glass insurance being written by mul- 
tiple line companies and that department but a 
small department of a great whole. But a few 
years ago practically all of the fidelity and 
surety bond business in this country was done 
by a few companies which were specialists in 
that line and which did no other form of insur- 
ance or bonding. To-day a large income and 
a large percentage of the business is being writ- 
ten by multiple line companies where their 
fidelity and surety bond department is but one 
department in the great plant. Insurance com- 
panies themselves have stepped beyond that 
development into the organization of running 
mates. The three great divisions of insurance, 
namely, fire, life and miscellaneous, have found 
themselves combined and interlocked and inter- 
woven. Specialists combined into one great 
whole as a matter of operation. 

In the world of insurance agents it was not 
an unusual thing twenty years ago to find an 
agency which did not write a single dollar in 
premium income in anything but fire insurance; 
another office cared for nothing except the life 








“The Insurance Man’s Restaurant” 
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Between Fulton and John Streets 
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insurance wants of the community; still another 
man was an accident and health specialist and 
wrote no other line but that. Today you rarely 
find that specialist office confining itself to a 
single line of insurance. The specialist exists, 
but he exists as a department of a great whole 
and operates as a department of that great 
whole. Such is the progress perhaps of insur- 
ance service to the public. Early in my career 
as an agency organizer for a casualty company 
I found great resistance in fire offices against 
the casualty business. It was looked upon as a 
dangerous thing to mix fire and casualty insur- 
ance. Years ago I found the same resistance in 
life insurance general agencies against all forms 
of casualty insurance and accident and health 


insurance. It was thought bad practice and bad 
policy to allow a life insurance solicitor to de- 
vote a moment’s time to anything except life 
insurance. That same spirit still exists in some 
offices in connection with life insurance, but 
the fire insurance general agencies today have 
recognized the possibilities and the necessities of 
expansion and the combination of specialists 
into the operation as a whole agency service. 
Perhaps competition has something to do witn 
that. 

Within the week I visited two large general 
agencies in the State of New York, both of 
which have been specialists in their time but 
both of which today have departments writing 
almost all forms of insurance. Each depart- 
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Attention of General 
Insurance Brokers 


Do you realize the wonderful selling possibili- 
ties of Credit Insurance? Do you know that 
thousands of well-known Manufacturers and 
Jobbers in every line—in every part of the coun- 
try—carry policies of 


American Credit Insurance? 





Do you know that this broad protective service 
is endorsed by bankers? That it is extensively 
advertised? That it offers an exceptionally effi- 
cient Collection Service, through an organization 
of trained specialists operating in 12 strategical 
cities of the United States and Canada? 


Perhaps you know these things, but have said 
that Credit Insurance is too technical, too in- 
volved for you to handle. It is true that it re- 
quires a specially trained agent to sell our 
policies; but we have originated a plan by which 
a General Insurance Broker can function in co- 
operation with our regular agents—and make 
money doing it. 

Why not investigate the possibilities? Find 
out how many of your present clients are not 
protected by Credit Insurance, then write or 
phone any of our offices for full particulars of our 
plan. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK J. F.M° FADDEN, prESIDENT 


Offices in all leading Cities: 


New York, St. Louis, Chicago, 
San Francisco, Philadelphia, Baltimore, 
Atlanta, Milwaukee, Etc. 
In Canada: Toronto, Montreal, Etc. 


Cleveland, Boston, 
Detroit, 
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_ This man 
can help you to 


eliminate waste in 
office management 


In office management, just as in production, the great elimi- 
nator of waste is the time and labor saving machine. 


The Remington Front-Feed Bookkeeping Machine is widening 
today the work of office waste elimination. Faster bookkeep- 
ing, more accurate bookkeeping, more efficient bookkeeping 
at lower costs are among the decisive advantages that it offers. 


) Your interest in applying these savings to your store is a 
} vital one—and here is where the Remington Bookkeeping 
Machine representative can help you. He is experienced 
in the requirements of each line of business, including your 
own. He will be glad to make a study of your problem and 
then make a demonstration of the cost-saving solution— 
ON YOUR OWN WORK. This demonstration is yours for the 
asking. A letter or phone call to the nearest Remington 
office will bring this service to you. 


REMINGTON TYPEWRITER DIVISION 


Bookkeeping Machine Department 
Remington Rand Bldg.. . Buffalo, N. Y. 
Branches Everywhere 


Remington 
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BOOKKEEPING MACHINES 
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REMINGTON RAND BUSINESS SERVICE Inc. { 
Remington Rand Building, Buffalo, N. Y. 

Please send literature describing Remington Book- | 
keeping Machines. | 
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Consulting Actuary 
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UNDER ALL POLICIES 


465 St. John St., Montreal. 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 


BRANCH OFFICE: 





























ATLANTA, GEORGIA 




















| E. L. MARSHALL 

CONSULTING ACTUARY 
Hubbell Building 

DES MOINES, IOWA 


caatail 

















T. J. McCOMB 


CONSULTING ACTUARY 
OKLAHOMA CITY, OKLA. 





Colcord Bldg. 








aliadiaats 











FRANK M. SPEAKMAN 


Consulting Actuary 























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


| 
160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 





























| JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 
come 





























HAIGHT, DAVIS & HAIGHT, Inc.|| 


Consulting Actuaries 
FRANK J. HAIGHT, President 








INDIANAPOLIS 
Omaha Kansas City ; 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


ATLANTA, GA. 














1131 Candler Bldg. 








JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 











SELLING INSURANCE BY 
WRITTEN PROGRAM 


An Excellent Booklet Teach- 
ing an Original and Success- 
ful Method of Canvassing. 


By 
W. R. LETCHER 


Expert Life Insurance Manager 


Selling life insurance is no longer a 
haphazard business. It has become a 
specialized profession in which that 
man best succeeds who knows how to 
give the public what it wants. 


This interesting booklet offers a de- 
finite workable plan for determining 
how much life insurance any man needs 
and for making that need so clear that 
the prospect will be forced to sign the 
application. Write for a copy, use it, 
and be successful. 


PRICE, 50 CENTS 


Discount in quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





























SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
Acaueinte, 7a Institute of Actuaries. 
MAJOR E. A 3 
Associate, yet Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bidg., Toronto, Ont. 





























Translations 














H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English, 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 












































Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


eeeer copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
a “ ...., Gas 160 © .. dea 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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August 9, 1928 


THE SPECTATOR 

















SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 











Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 

Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 

Men and women who have capital for invest- 
ment. 

Managers who are responsible for the train- 
ing of soliciting agents. 

Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 

Banks, trust companies, writers, economists 
and philanthropists. 

Professors and teachers who are in charge 
of insurance classes. 

Public and_ private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SURVEY 
II. FounpatTIon PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Scope anp VALUE oF Lire INSURANCE 
V. Services ReENnpERED By Lire INSURANCE 








[N. B. ‘To enhance the value of this book for 
classroom use, Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LESsons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 
Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 





THE SPECTATOR COMPANY 


135 William Street 


Insurance Exchange 
NEW YORK 


CHICAGO 
































GLOBE MUTUAL LIFE 
INSURANCE CO. 


431 S. Dearborn Street, Chicago, Illinois 





Incorporated by the State of Illinois 1895 


T. F. BARRY, FOUNDER 





CLAIMS PAID “ON SIGHT” 





POSE BARRY DIETZ 
President 


WM. J. ALEXANDER 


Secretary 




















Add to Your Profits from 
Fire and Casualty by Taking 
on a Splendid Life Line 


HE Largest Mixed Insurance Agency in 

the World recently Established a Life 
Department. There is a Pronounced Trend in 
that direction. Agencies are adding Life to 
Fire, Casualty, Surety, etc. You, too, may 
Enlarge your Profits Without Increasing Fixed 
Costs. 


The most Satisfactory Life Contract Avail- 
able is that of the Columbus Mutual—the 
Company which 20 Years ago Eliminated Mid- 
dlemen and Diverted the Huge Expense of 
their Maintenance into Savings for Policyhold- 
ers and Agents. Its System makes possible 
Low Cost Insurance, Generous Commissions, 
and VESTED Renewals. There are No Re- 
strictions in Territory. Each Contract is a 
Direct Home Office Contract—no Intermed- 
iaries between. The Agency that Produces 
gets ALL the Commissions. 


Send today for this Distinctive and Highly 
Successful Company’s Proposition. 


THE COLUMBUS MUTUAL LIFE 
INSURANCE COMPANY 


C. W. Brandon, President Columbus, Ohio 





4! 








_THE SECTS 





Thursday 




















In Step With the Times 


During the foundation-laying period of life insurance, em- 
phasis was laid solely on family protection—the death 
aspect. Experience had not taught us that we had a 
wondrous economic instrument for the use of the living— 
that we are success-bringers as well as death-indemnifiers. 
Life insurance is steadily rising to its full use and oppor- 
tunity in this era of business development, and is showing 
itself as a strong right arm for the builders of business. 
Also it supports and helps to bring te completion, during 
his lifetime, the plans of the individual insurer. 


Penn Mutual representatives, through their training, re- 
ceive the new vision, thereby serving more effectively, with 
commensurate profit to themslves. We have places for men 
and women of industry, ambition, and ideals. 





Wn. A. Law, President 
Wm. H. Kingsley, Vice President 
Hugh D. Hart, Vice President 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Founded 1847 

















Illinois — Indiana — - lowa ~ . Kansas. — Kentucky — Michigan — Minnesota 


“INDEPENDENCE FOR DEPENDENTS” 


Request details for our remunerative contracts for 
AGENCY MANAGERS FOR ILLINOIS— 
MICHIGAN—OHIO 


You will benefit by our special attention now to these States 


Security Life Insurance Company of America 
134 North La Salle Street, Chicago 
O. W. JOHNSON, President S. W. GOSS, Vice-President 


] iit aie 
_ Cryo — eHSeAqeN) — ranoss1y — 


regon—Pennsylvania—Tennessee — — Virginia- — - Washington —West Virgini 











KEYSTONE INDEMNITY EXCHANGE 
PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 

















BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 

















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
enamels gman die -prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

oO real producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 


360 North Michigan Ave., Chicago, IIlinois 











a good company! 
Great Northern Life Insurance Company 


Home office : Milwaukee, Wisconsin 
Chicago office: 110 S. Dearborn Street 














THE HANOVER FIRE INSURANCE COMPANY = 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President 
J. G. Hollman, Secretary . Giberson, Treasurer 
F. E. Sam:nons, Asst. Secy. A. E. Gilbert, Asst. Secy. 
Home ba Hanover Bidg., 34 Pine St., New York 





Montgomery Clark, Vice-President 
































Goveral cident: 


FIRE AND LIFE 










eee RICHARDSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 





























WE WANT MEN in 
mn who are self-con- OHIO 
ent— INDIANA 
—men who are morally KENTUCKY 
dependable— MICHIGAN 
——men who are finan- WEST VIRGINIA 
cially responsible— —— 
<——— ee oe on reamed OKLAHOMA 
Oo accomplis results CALIFORNIA 
—men who are open to eseanaena tesa ILLINOIS 
Agencies IOWA 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY Tell it all in the 
Columbus, Ohio first letter—Time is 
Standard Sub-Standard Super-Standard Money. 


























General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Accident Health Automobile Accident 


THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Cou- 
necticut Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 


Life 











PPR OE Bae Rk 








salary basis direct with company. 
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The Colonial Life Insurance Company of America 


Insurance in Force 


One Hundred Million Dollars 


1927 Showed Greatest Gains in History 
of Company 





Wide Variety of Ordinary and 
Industrial Policies Give Agents Un- 
usual Money Making Opportunities. 





OFFICERS 
E. J. Heppenheimer, President 
George T. Smith, Vice President E. C. Wise, Treasurer 
Chas. F. Nettleship, 2nd Vice President S. R. Drown, Secretary 


Home Office—Jersey City, N. J. 








DISTRICT MANAGERS WANTED 


We have a few openings in’ Weet 
Virginia available to men who can 
qualify as organizers and personal 

ucers. 
Direct Home Office contracts with 
top commissions and renewals. 
Openings at 
CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F, A. HICKS, Superintendent 


Guarantee Fund Life Association 
Omaha, Nebr. 


ORGANIZED 1901 
Largest Organization of its Kind in America 





























HOME FRIENDLY INSURANCE CoO. 
OF MARYLAND 


has grown so in popularity until it is now generally conceded to be 
“fone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 

Write for Financial Statement 


B. L. TALLEY, President BALTIMORE, MD. 


CHAS. H. TAYLOR, Secretary 


























PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
ingurance embrace the most valuable and standard treatises on these sub- 


SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 








GRAND RAPIOS LABEL GU. 


GRAND RAPIDS. & pt 
MICH. L - - 
LABE WRITE 


FOR FOLDER 
SHOWING ELGBORATE DISPLAY 














We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 


























OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 


























Wilmer L. Moore, President 


Selling Helps 
Ages 30 days to 65 years 
Participating and Non-participating Standard and Sub-standard 
Non-medical 
Good available territories in eight Southern States 
E. S. Albritton, Vice-President 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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LIFE INSURANCE, DAM AVERTS A 





N. & E. FLORIDA 


R. F. Valentine, Manager, 
2152 Boulevard Place, 


Jacksonville, Fla. Good Openings for General 
S. W. FLORIDA 
Wm. E. Hand, M i 
hive Sion Agents in Maryland, New Jersey, 
eland, Florida. Delaware, and Southeast 
[SOUTHERN INDIANA m yes 
Kirk & Walker, Managers, Virginia 


215-16 Liberty Bank Bldg., 
New Albany, Indiana. 


MARYLAND FOR OTHER TERRITORY WRITE OR WIRE 


Louis J. Myers, 
613 Court Square Bldg., 
Baltimore, Md. 













vr 
24 *nours 


‘OF RECEIPTOFPROOFS 









FISOD OF DISASTERS 





OKLAHOMA 


J. Virgil Hoover, Manager, 
309 Perrine Bldg., 
Oklahoma City, Okla. 


MISSISSIPPI 


B. R. Kuykendall, Manager, 
Delta Counties, 

Drew, Miss. 

W. D. Ratliff, Manager, 
Eastern Mississippi, 

Pythian Castle, 

Jackson, Miss. 





ESERVE LOAN LIFE 


INSURANCE COMPANY 
—— INDIANAPOLIS, INDIANA. - Loe | 





